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War Damage Coverage 
Plans Are Officially 
Announced by Jones 


Secretary of Commerce Says Pro- 


tection Will Be Obtainable 
Through Agents and Brokers 


RATE SCHEDULE IS ISSUED 


Fire Insurance Companies Will Act 
as Fiduciary Agents of the War 


An official announcement on war dam- 

ave insurance, issued through the office 
f Secretary of Commerce Jesse H. 
lones on June 2, provides that policies 
wil be obtainable through fire insur- 
ance agents or brokers. The entire fire 
insurance industry will act as fiduciary 
agent for the War Damage Corpora- 
tion in writing the policies of protection 
against enemy attacks. 

‘It will be necessary for everyone who 
wants protection against attacks to make 
his application as soon as the necessary 
blanks are available,” Mr. Jones stated, 
“because the blanket protection now in 
force will expire, by law, June 30.” 

Rule Manuals Ready June 20 

Secretary Jones said that anyone want- 
ing protection should see his local fire 
nsurance agent or broker. The neces- 
ary manual of rates, rules and regula- 
tions and application blanks are now be- 
ng printed and will be in the hands of 
gents throughout the United States on 
r about June 20. 

Representatives of the insurance car- 
ners have cooperated fully with Govern- 
ment officials in working out the pro- 
gram which is effective July 1. The co- 
perating insurance companies will as- 
sume 10% of all losses in excess of net 
jremiums collected after expense, with 
a maximum aggregate loss to them of 
i : 

0,000,000, and a corresponding percent- 
we and amount of the net profits, if 
any, 

Payments to Companies and Producers 
To cover their costs and overhead, fi- 
iclary agents will be paid 312% of pre- 
mums collected, with a minimum of 50 
cents per policy and a maximum of $700. 
the producers, insurance agents and 
tokers will be paid a commission ot 
¢ Of premiums collected with a mini- 
tum of $1 per policy and a maximum 
I $1,000 per policy. 

The insurance becomes effective three 

lays atter the application is received 

tom the fiduciary agent with full pre 
(Continued on Page 24) 
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Income for 20 Years 


In 1919 a candy maker in Pennsylvania, doing very well in 
business, bought a $6,000 endowment, and a year later added an- 
other for $5,000. Apparently he was not so prosperous ten years 
later, for then he felt obliged to permit the insurance to lapse for 
non-payment of premiums. The company cancelled an outstand- 
ing indebtedness. and the remainder of the value was applied 
automatically to extend to 1942 on one policy and to 1944 on 
the other. 


The two policies were running on extension when he died 
in April of 1942. One of the two extensions was due to run out 
only 16 days after the day he died, with a pure endowment of 
$570 available, but the 16 days of leeway made the policy payable 
as a death claim. 


The widow, who was the beneficiary, received $356 in cash, 
and is to receive $45.65 income each month, guaranteed for 20 
years, and thereafter as long as she lives. 


The underwriter settling the claim wrote: “She was aware 
that her husband had had insurance, but was not sure whether it 
was in force or not. She certainly was surprised when I informed 
her what amount she will receive. She was not yet convinced 
that this amount would be paid until T presented the final papers.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 
































Company Underwriters 
View Problems From 
War Backgrounds 


Theme Dominates Meeting of Home 
Office Life Underwriters Asso- 
ciation at Chicago 


SOME DISCUSSION TOPICS 





Defense Industries Feature Sessions 
of Occupational Committee; 
Some of Papers Heard 





Chicago, June 3—Behind all the pa- 
pers delivered and the discussions at the 
Spring meeting of the Home Office Life 
Underwriters Association here this week 
is the background of the World War. 
The lessons learned in the first World 
War are not to be disregarded and un- 
derwriters must not permit emergency 
situations to throw them off balance, was 
the consensus of opinion at the meeting. 

The first paper read at the convention 
reviewed accidents in the shipbuilding 
industry, the speaker being W. G. John- 
son of the National Safety Council. Nat- 
urally in such times as these figures in 
such a vital war industry can only be 
high-lighted. If given in too great de- 
tail it would be furnishing valuable in- 
formation for the enemy. 

War Industries Discussed 

Some facts about the shipbuilding 
safety situation brought out here were 
that there is a three months’ training 
period for workers before they go into 
production, the course being an inten- 
sified one and they are on a reduced pay 
basis while learning. They work under 
experienced men from the start. Acci- 
dents have been kept to a minimum. 
Workers are wearing hardyhats so as to 
protect their heads from falling articles 
and also wearing protective hard shoes. 

Plant protection guards in defense 
industries were described by C. H. Sut- 
man of the Security Mutual. 

The informal discussion covered these 
questions of wartime significance: 

1. Should a company adopt lower 
limits on risks exposed to war hazard 
even though the policy will carry a 
War Clause? 

2. Are we forgetting our 1929 lessons 

underwriting large risks? 

(a) How are we evaluating earnings 
from defense contracts ? 

(b) Are we making proper allowances 


(Continued on Page 15) 
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“THAT MAN ROBERTS SEEMS TO BE 





EVERYWHERE, RALPH” 


“BEST INSURANCE MAN IN TOWN, 
TOM—AND A REAL CREDIT 
TO THE COMMUNITY...” 


“|, . which reminds me that you and I owe a lot to men 


like Roberts. They serve the interests of the individual 
and of the whole community by doing their best to see that 
every man has the insurance he needs. It’s a big job, a 


mighty important service to all of us!” 


LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
GUY W. COX, President 
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Bequest niu 


By Clancy D. Connell 
General Agent, Provident Mutual 


One field that will provide a greatly 
expanded market for life insurance, if 
avents will awaken to the need and the 
important roll which life insurance can 
dey. is that of bequest insurance. In 
recent months I have talked with many 
and brokers and I find that al- 


agents | 
though they have known their clients 
intimately over a long period years 


and have acquired a great deal of knowl- 
edge with regard to the operation of 
their businesses and their estate plans, 
hey are all too frequently unaware of 
the charitable or philanthropic interests 
i their clients. If the sale of bequest 
insurance is to become an important 
jactor in life insurance, it will be be- 
cause our field forces awaken to the 
pportunity of life insurance to serve 
his need of providing support, indeed, 
af providing the very existence of our 
ereat privately endowed educational, 
hilanthropic and religious institutions. 











Adverse Influences in State Institutions 
These organizations face a very un- 
certain and perplexing future in the 
iecad es immediately ahead of us, tor in 








he light of the heavy and increasing 
inc taxes, and further, in view of 
the steady increases in the estate tax 





The writer of this article, Clancy | 
D. Connell, Provident Mutual gen- 
eral agent at 99 John Street, New 
York City, and trustee, National Life 
Underwriters Association, has given 
much thought to the problem of pre- 
serving the independent life of Amer- | 
ica’s many great private educational, 
medical and charitable institutions. 
In this article he shows how life 
insurance can help: in that objective. 





reasonably expect 
of large bequests 
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rates, they can not 
> beneficiaries 











‘I they received in the era of the 
In realm of education there has, 
ince turn of the century, been a 


great development of the land grant 
nd state-supported institutions of higher 
This growth has undoubted- 
le available higher education to a 
larger proportion of our popula- 
n than was the case in the nineteenth 
entury. But such institutions have been 
he necessity of securing their 
priations from the various state 
Inevitably, there has been 
: ing tendency towards direct or 
ndirect political control of the institu- 
ns so supported. In addition to this 
there have anneared on the horizon 

lencies for the Federal Government 
its influence felt in the realm 
education. 














egis lat ures. 








Shrinkage of Fortunes 


hese tendencies together with the 


rinkage of large fortunes through tax- 











tace the privately endowed insti- 
utions of our country, not only with 
€ increasing difficulty of balancing 
ldgets, but in many cases with possible 


extinction, Similarly there has been a 
STOW tendency for state and Federal 


ies to assume the kind of respon- 





“bility for our needy citizens which 
as | irmerly been carried on by privately 
endowed charitable and philanthropic in- 


ns. To support such a program, 
reasing proportion of the income 
! our more fortunate citizens has been 
drained off in taxes. As in the field of 
n, such state and Federal agen- 





inevitable affected, di- 
by a certain measure 


cies have been 
rectly or indirectly, 
of political control and influence. 

One of the strongest tenets in the 
founding of our republic was freedom 
of worship. Many of the early founders 
had seen the social as well as the re- 
ligious effect of a state church. As yet, 
there appears no evidence of political 
influence in our religious bodies. But 
who can tell about the future? We have 
already traveled far since Grover Cleve- 
land advised the farmers of Texas that 
it is the duty of citizens to support the 
government, and not the duty of the 
government to support the people. 

Much more might be said in support 
of the proposition that our great edu- 
cational, philanthropic and_ religious 
organizations need to look to the future 
and plan if they are to remain as pri- 
vately endowed institutions, and if they 
are to remain free from political control 
by the government. John D. Rocke- 
feller, Sr. poured millions into the found- 
ing and development of the University 
of Chicago. James B. Duke gave munifi- 
cently to Duke University. The Hark- 
ness family lavishly endowed Harvard Cl 
and Yale and other private institutions. 

It would now appear that the only vantages 
solution of the future is to substitute a bequests: 
large number of small gifts for the com- es 





LANCY D. CONNELL 


over the usual testamentary 


policy is payable to a named 





paratively small number of huge gifts charity, irrevocably, the premiums are 
of the past. deductible from income under the Fed- 
Dancin of Life Insurance eral income tax law, provided, of course, 

Life insurance as a medium of secur- the total charitable gifts including this 
ing such large number of small bequests, do not exceed 15% of the net income. 
seems to have certain undeniable ad- A similar deduction would be permitted 


Purchase of Life Insurance and War 
Bonds Both Necessary— B. - Perry 


President Bertrand J. Perry, Massachusetts Mutual, recently rece a letter from 
one of the company’s general agents in which there were asked some | 1 
regarding the problems facing the owners of life insurance, as well as 
fieldmen and companies as a result of the war and Government effor 
channel the nation’s finances and production activities. President Perr 
questions follows. 





' : och 
increased SC hed- 


You refer to three phases of the prob- a vastly broadened and 


lem: (1) Personal difficulties in main- ule of taxes all along the line, and un- 
taining an adequate life insurance pro-  questionably will carry this program 


and at the same time investing  further—endeavoring to the greatest de- 
War Bonds. (2) The gree practicable to make the war ef- 
attitude of policyholders, and of the fort a pay-as-we-go proposition. The 
public in general, in regard to the ex- balance of the cost—and by far the 
fea to which the life insurance com- larger share of the total—must 
panies are cooperating financially toward through borrowing. 

the successful prosecution of the wi ar. Need for Sacrifice 

(3) The need for vocal recognition, by 

the government, of the important work ae regar 
being done by life insurance—through roldenn-4h 
payments to policyholders and_ benefi- he ntaining 
direct gram of life 


eram, 
sabes intially in 





the first phase of the 
difficulty experienced in 
I and adequate pro- 


1 
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aR and at tl 


















ciaries, through investments in 1e same 
obligations of the United States Govern- time buving Wa nds: It is interest- 
ment, and through other channels essen- ing in this connection to note tl 
tial to the war program. perience thus far 

Certainly every thinking person will earlier undertakin 
agree that, whatever the cost in per- There, it is parti 





sonal sacrifice, victory is essential to the sale of W ar 

the preservation of our national sover- — tremend ane time 
eignty, upon which there must depend — new life insurat in- 
for its existence the sanctity of every creased, and lif ns 
American home. Furthermore, the suc- by lapse and s eased. 
cessful prosecution of the war, even This impressive ‘ts has 
without any waste, must cost many bil- been made possil na- 





lions of dollars; and in financing these 
huge expenditures the government must, 
as a practical matter, rely on both taxa- 
tion and borrowing. 

The government has already imposed 


ional income, 
penses accomplish 
fami ly economies 


of fan 





necessary in 


under the 
states. 


is paid 


work real 


may 





A Field in Which Life Insurance Can Serve 
An Ever-Growing Social Need 


income tax laws of several 
2. At the insured’s death the bequest 
lhe without red tape. 
Furthermore, a bequest provided in this 


way has a tendency to decrease execu- 
tor’s fees, legal expenses and other 
estate expenses. 








3. When a man makes a gift bequest 
in his will and subsequently he finds 
his financial c tion changing for the 
worse, he is loath to change his 
will, even th 


h its continuance might 
I beneficiary. 
1vs a life insurance 


hard 
However, when 
policy, ina] 
mium in an am 
his family for as long a petiod : as hs 


he is 











present financial status continues. If 

he finds he can no longer pay the 

miums he may take a paid-up p 

so that to some ext pais at least, 

original purpose will be carried out. 
heads of edu- 





4. Many ad Im 
cational or ; 
inclined to 
premiums 
the benefit 
affect 
There is much 
theory that this 
perience has 
again that when 
terested ina 
to perpetuate 
crease in i 
is far more 
civing than 
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Today’s Sales Plans 


NEW CONDITIONS FACE AGENTS 


Metropolitan’s Vice-President in Domin- 
ion Addresses Canadian Life 
Agency Officers 

Emphasizing that the agency execu- 
tive in 1942 must base his sales plans 
and strategy on today’s conditions, Vice- 
President E. C. McDonald of Metropoli- 
tan’s Canadian head office laid down 
three fundamentals at the annual meet- 
ing of the Life Agency Officers Section 
of the Canadian Life Insurance Officers 
Association—first, a realization of the 
field conditions that face agents today; 
second, the direction of branch managers 
to meet these conditions; and_ third, 
closer attention than ever before to 
morale in the field. 

Basing his analysis of the field condi- 
tions faced by agents today on Canadian 
experience, he showed by a series of 
charts that the market for life insurance 
lies to a great extent among the lower 
income or worker group. Illustrating 
this point he showed that estimated 
wages and salaries for the fiscal year 
ended March 31, 1942 in Canada were 
up 46% over 1939—that there were 900,- 
000 new wage earners since the begin- 
ning of the war in September 1939— 
and that 85% of the people earned $2,000 
a year or less. 

More Money Into Insurance 

As Canadians are putting 52% of their 
savings into life insurance, according to 
a survey made prior to the war, Mr. 
McDonald expected that there would 
be a greatly increased flow of money 
into life insurance. He demonstrated 
that the increase in purchasing power 
showed up most in the family unit, where 
not only was there a much larger amount 
available for the purchase of life insur- 
ance by the family head, but also 
vounger members of the family, now 
working, contributed to home upkeep 
and were themselves able to buy life 
insurance. 

Income taxes, as imposed at present, 
favored the lower income groups, he 
pointed out by a chart which showed 
that 66% of Canadian taxpayers, earning 
under $3,000 a year, paid 6% of total 
income tax revenue in the 1940-41 fiscal 
year. On the other hand, the spending 
power of people in the higher income 
eroups has been curtailed by greatly in- 
creased taxes. 

A great deal of money is released as 
potential life insurance money through 
the operation of price control, rationing 
The worker group 1s 
setting more money, but there are fewer 
places in which to spend it. The dam- 
ming up of this spending power will auto- 
matically re-direct much of it into forms 
of saving, and life insurance will get .a 
good share. 

Mr. McDonald reminded his audience 
life insurance dollars had a two- 
fold value in that increased premium in- 
come not only meant less consumer 
spending but also increased funds to be 
invested in government securities. 

Guides for Branch Managers 
Dealing with the direction which, in 
is Opinion, agency executives should 
give branch managers that they in turn 
might successfully direct their agents, 
McDonald gave five points as to- 


and shortages. 


that 


day’s signposts: simple programming, 
selective prospecting, routing of calls, 
night calls, greater use of telephone. 
Metropolitan experience with simple 
progra cited to emphasize the 
I f presentation 
rket. “Our field-men 
report splendid prospect reaction and 
many sales through this simple idea of 
a clean-up fund and a readjustment in- 
come running over a few years,” stated 


v4 
Mr. McDonald. He pointed out that the 
total amount of insurance should be an 
even amount—which makes it easier for 
the prospect to comprehend and easier 
for the agent in premium calculation. 
Programming is a word that is too much 


age 14) 
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Canadian Recruiting Trends Given by 
Manager Holcombe of Research Bureau 


John Marshall Holcombe, Jr., manager of the Life Insurance Sales Research 
Bureau, in his talk before the Canadian Life Insurance Officers Association last 
week gave some interesting data about recruiting trends and similar information. 
Data was based on experience of twenty leading Canadian companies. Comparisons 
were made between the first quarters of 1939 and 1942 as illustrating trends. 

Table No. 1 gave figures covering full-time contracts only, and average age 
of new recruits. It follows: 


Table No. 1 


As % of In 
Force at Begin- 
ning of Quarter 


Actual No. 


First Quarter 1939 1942 1939 1942 
(Annual Basis) 
Number New Contracts... ccs0c ia seas enkes 524 412 40.2% 40.9% 
Number Contracts Terminated 
(including contracts suspended)....... 492 367 37.8 36.5 
Number in Force at End of Quarter....... 5,240 4,070 102.5 104.5 
Number in Suspense Due to War Service 402 : 


Average Age of New Recruits 
Number 
Companies 


Number Compa- 
nies Showing 




















\verage With Average Increase in Age 
' \ce \ge Over 40 1942 Over 1939 
Rieck iar ter 4030. csi. ae. 31.9 
Parst Ouatter: 1992 ox: ccwse cisinese a s 36.5 5 15 
Table No. 2 
- First Quarter, 1939 First Quarter, 1942 — 
; Actual No. % ot Total \ctual No. % ot Total 
Salesmen (outside) .........06.- 216 13.2% 230 56.1% 
OS ee en rr ee oe 8 1.6 50 12.2 
SROTRMNIE Sis cape nw cuss monet 7 1.4 7 LZ 
PIC FNSUEANCE ~i50.60% bdworew nes 98 19.6 41 10.0 
01 TY ep ets Ser aires Eat OnE 58 11.6 105 25.6 
Dmtdentuined  c.ciccaus covces ex's 45 9.0 27 6.6 
Trade (wholesale and retail)... 76 15.2% 58 14.1% 
PAPCUUVE. So ce oes cs esesua de 3] 6.2 30 7.3 
Sales Clerks and Others..... 45 9.0 28 6.8 
DGHSHEY: sisson saan be asuiniecsac 39 7.89 23 5.6% 
Ree. otk plincs sce pies cit l 2 5 2 
WPIMBER Kec velo. ceneiwa teehee 38 7.6 18 4.4 
PROLCSSIOMAN sensccbssdiccdeeces 24 48% 15 3.7% 
GRINS) ot Mee eh Sedan aes 74 14.8% 25 
PARINEe chs Pin wed iaceetess 11 225 5 
NMASTRROTA (ic eT Sera Stel ak wl iaiy 4 B% 8 2.0% 
SIMGENUS: o5..5:c eer iMislemes cues 15 3.0% 3 I 
REISCEMANCOUS 6 seuss iiiedowcises }] 8.2% 3 10.5% 
MAGA cds MIR ee te eee ena 500 100.0% 410 100.0% 
*In company reports, the number of agents from various occupation groups does not check 


number of full-time contracts effected. 


Table No. 3 


Canadian Census of Agents 
These tables, which are similar to those shown in the annual Census of Agents, 
have been brought up to date through the first quarter of 1942. They are based on 
the experience of eighteerr companies handling Ordinary insurance only and three 
companies selling both Ordinary and Weekly Premium business. United States 
companies operating in Canada as well as Canadian companies are included. 
Actual Number of Agents’ Contracts in Force 
Agents’ Contracts Contracts to Sell 
to Seli Ordinary Both Weekly Premium 
Insurance Only and Ordinary Insurance 


exactly with the 


No. Index No. Index 
Racist 1 SOS cides hese eae e meses 8,366 100 3,014 100 
RICE. TL ech, 6 asc e etrew ste es eaten 8,068 6 2,981 99 
AMUSE A MOSO! oi coc 64 os ue wire mie ata eon 7,271 87 2.885 6 
RAREST. COONS 5 og oes Ghis eirate ns ee OS 6,500 78 2,789 93 
LIROEIIES Gh) PO oo 5.ces sum cameras 6,265 75 2,778 92 
MAAECIT OL MOA 56 odvnnu cere sivmestnomes 6,131 73 2,744 0] 
Contracts in Suspense Not Included 

MT ai 55 oa a ip he atts St meine (507) (66) 


When the trend in Ordinary contracts only is broken down between full-time 
and broker contracts, it is evident that the number of full-time con- 


and part-time 
greatest decline. 


tracts has shown the 
Trends by Type of Contract—Ordinary Agents Only: 
Full-Time Part-Time and 
—Contracts— Brokerage Contracts 


No. Index No. Index 
Aiiiast 25 WOSB: os.c-asinoae sees aane wens 5,482 100 2,884 100 
POC te ae) eT ae SRS etre 5,318 97 2,750 95 
Aast 4 1088 isso nie sks-4eaemcetiaes ees 4,617 8&4 2,654 9? 
PARSE A GD «ce Sav see ieioeets tee ee 4,010 73 2,490 6 
Decemper 3). TO iss cdewseewa vse.ce es 3,797 69 2,438 85 
CUE oes: ae |” 5 EEE enna rec Para 3,838 70 2,293 80 
Contracts in Suspense Not Included 

DOVE oo ccuccmsase Meseser sores (413) (94) 
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Canadian Correction 

In personality paragraphs about peo- 
ple attending the recent meetings jy 
Seigniory Club, Quebec, of Canadian 
Life Insurance Officers Association sey- 
eral errors were printed through’ mis. 
takes of telegraph transmission. Para- 
graphs should have read: 

“A. P. Earle, president Montreal Life 
and former president of CLIOA has a 
son who is a radio technician attached 
to RAF in England.” 

“C. D. Devlin, assistant general man. 
ager of Confederation Life, has two sons 
in the service, John with the Fighting 
Spitfires, and Ted with the tank corps, 

In commenting on Walter Somerville 
general manager, Mutual Life, Water. 
loo, and his work as member of Cana- 
dian national war finance committee it 
was erroneously stated that the late 
Mrs. Somerville had been engaged in 
this campaign. a 


OFFICERS HEAR FINLAYSON 





Dominion Superintendent Tells Cana- 
dian Association of High Average 
Of Insured Population 
Competent management and reason- 

able government supervision have raised 

Canada in less than a century from a 

practically uninsured people to a nation 

insured on the average to as great an 
extent as any nation in the world. Do- 
minion Superintendent of Insurance Fin- 
layson told the Life Insurance Officers 

Association at its annual meeting in 

Quebec last week. He predicted that 

restrictions on unnecessary expenditures 

should further increase sales, “particu- 
larly with the spread of the idea that 

a dollar paid to a life insurance com- 

pany is indirectly a contribution to the 

financing of the war.” 

Pleading for tolerance and a broader 
international outlook Finlayson said 
“The hope of avoiding an intensive na- 
tionalism probably rests very largely 
with the English-speaking nations and 
if the latter are to adequately fill that 
role it can be done only by intimate 
contact and fair dealing. Insurance com- 
panies now in commonwealth and _ for- 
eign fields can best serve that high pur- 
pose by recognizing the right of others 
to take steps towards individual and 
national security similar to those we 
have ourselves taken in the past with 
satisfactory results.” 


BUSINESS PERSISTENCY 





Will Improve If Agents Are Carefully 
Selected and Rating Chart Is Used, 
Says C. C. Johnson 
Talking before the Canadian Life In- 
surance Officers Association last week 
in Quebec, Charles C. Johnson, London 
Life, discussed writing quality business. 
In February, 1930, the company started 
to make quarterly survey of agents’ busi- 
ess, Showing the percentage in force 
of business produced during the previ- 
three years. A survey was. also 
made to discover where the “not taken” 
policies were highest in number and by 
coordination of effort between the un- 
derwriting and agency departments con- 
siderable improvement was_ brought 
about in that direction. When an agent, 
particularly a new one, was running a 
high lapse rate, an analysis or survey 0! 
his business brought out his weakness 
and he received individual managerial 
attention to bring improvement. Pros- 
pective Persistency Rating Chart was 
introduced and with individual adapta- 
tion to the company a noticeable change 
towards better quality resulted. Com- 
pany believes that conservation efforts 
after business is written is worthwhile, 
but is wholly secondary. It is in new 
business activity where persistency 0 

tentials are found. 

“We are charged with putting on ou 
books the business which will stay,” said 
Mr. Johnson. “We can discharge that 
responsibility by selecting the type 
agent who will write quality business, 
giving him careful training and super 
vision and putting into his hands that 
proved aid to writing quality business, 
the Prospective Persistency Rating 
Chart.” 
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Sophia Bliven Heads 
Pan-American Agency 


LOCATED IN ‘N CLEVELAND 


Plans Women’s, Agency; Built Penn 
Mutual’s Home Office Unit of 
Women to $3,000,000 





Sophia Bliven has been appointed gen- 
Cleveland for the 
She plans to build a 


Pan- 


eral agent in 
American Life. 
women’s agency. 

Miss Bliven resigned last year as man- 
ager of the 
Penn Mutual Life. 
was organized by 


women’s division of the 
The women’s unit 
John A. Stevenson 





SOPHIA BLIVEN 


when he was head of the home office 
agency and under Miss Bliven’s leader- 
ship grew until it was producing in ex- 
~~ of $3,000,000 annually. Miss Bliv- 
en has been active in the National As- 
sociation of Life Underwriters and in 
1936 was chairman of the women’s pro- 
gram committee for the Boston con- 
vention. 


Miss Bliven’s Career 


Born in Buffalo, Miss 
graduate of Lafayette High 


Bliven is a 
School and 


Buffalo State Teachers College. She 
taught two years in elementary schools 


near Buffalo. 


After several years of executive sec- 
retarial work at Cornell University and 
the First Methodist Church of Akron, 
Miss Bliven entered life insurance as a 
soliciting agent, working chiefly among 
women. Later she became associated 
with a large agency in Philadelphia as 
service department manager. In this ca- 


pacity she prepared illustrations, pro- 
posals, audits, conducted agency meet- 
ngs and trained new agents. In - April, 


10 
1), Miss Bliven organized and devel- 
he Women’s Division of the Penn 
home office agency. 


fas 


1 addition to her life insurance work. 
ss Bliven was chairman, division of 
lamily finance, General Federation of 
Women’s Clubs. Her first club connec- 
ap was as chairman of insurance of 
ine State Federation of Pennsylvania 
Women and later as chairman of the 
Sout district. She was also 


tneastern 
~ e 2 

om of insurance and a member of 
1e board of directors, Philadelphia Fed- 
eration. 





15th Anniversary Party of 


Eastern Life on June 14 
Eas tern Life of New York will hold 


ts fifteenth anniversary celebration on 
Sunday, June 14, at 6:30 p.m. in Hotel 
Astor, New York. This will be an im- 
hortant event in the affairs of the com 
any and will be largely attended. The 
Company is 90% ahead in production for 
he year to date. 
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“IN STEP 


WITH THE TIMES” 


Higgitt 
The ladies are especially good prospects 


today. More are working; they’re making 


more money. 


Connecticut Mutuai 


Last summer 
helped its field force explore the sales 
possibilities in this market. Sales 


ideas, special direct mail, prospecting 
helps and special literature were pro- 
vided. Result of this market effort — 
sales to ladies were upped over 15%. 





Business Snsurance is another market 
which underwriters are finding especially 


productive today. 


In February special sales aids were 
made available to Connecticut Mut- 
ual men to help tap this market, and 
over 12,000 contacts with business con- 
cerns were made. A marked upturn in 
business insurance cases resulted. Spe- 
cial supporting material in the way of 
prospecting, direct mail and explana- 


tory booklets were created. 


‘‘Sales Plans In Step With the Times” 


Life Insurance Co. 
96 years of Dependable Performance 

















Ben F. Shapro Dies at 
San Francisco; Age 57 


A PIONEER IN THE UNIT SYSTEM 





Former General Agent on West Coast 
for Connecticut Mutual, Penn Mu- 
tual and Equitable Society 
Ben F. Shapro, one of the most widely 
known life insurance men on the Pacific 
Coast, died in San Francisco Monday at 
the age of 57. He became well known 
throughout the country as a large per- 
sonal producer, agency manager and is 
credited with developing the unit system, 





BEN F. SHAPRO 


one convention of the National Associa- 








tion of Life Un Pre ni featuring a 
sales demonstration of the Shapro unit 
system. 

Until he retired from active business 
a few years ago he was general agent 
for the Connecticut Mutual. Previous to 
that he was general agent for the Penn 


» 1920's, when his produc- 
peak, he was manager 
Equitable Society at San Fran- 

1925 producing $26,500,000. 

He began as an agent for the Equit- 
able Society in San Francisco, quickly 
made a success as a producer and was 
placed in charge of the Oakland branch 
as manager. He began to attract con- 
Sit lerable attention for his original 
me ls and was in charge of a large 
part of northern California at one time. 


Mutual. In 
ion was at 
for the 


cisco, in 








Frank B. Jackson to Direct 
Mutual Life Budget Plan 








Frank B. Jz since 1941 agency 
organizer, Erie v. Mutual Life of 
Hew York, | made supervisor 
of the Pre 1 Budget Plan at the 
company’s office, according to an 
announcement Dy _ Vic e- President and 
Manager of . ties J. Roger Hull. 
Mr. Jackson will have charge of promo- 
tion and develop ient of the plan under 


which permanent life protection < made 
available, usually on a non- pn se basis, 
to employe groups under salary-deduc- 
tion method. 

Mr. Jackson entered 
1927, joined th ual 

e Erie agency, where 
the Premium Budget Plan 
Erie age ency e company 
in number and From 
1940 he was service representative 
the agency and in January, 1941, 
appointed organizer. 

e is a t esau Altoona Lif 
Underwrit Association, and a anee- 
tor and past president of the Erie asso- 
ciation. He i is a graduate of Penn State. 

JOHN S. HELGREN, 75, DIES 

lohn S. Helgren, for twenty-five years 
‘ tee Mutual Life, died last 


5 


of 75. 
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New Yorker’s Profile 
Of Dr. Louis I. Dublin 


INTERESTING MAGAZINE SKETCH 





Helped Broaden Amer. Medical Ass’n’s 
Influence; Metropolitan Health and 
Mortality Statistical Data Discussed 





The New Yorker in its Profile of May 
23 had as its subject Dr. Louis I. Dublin, 
third vice-president and statistician of 
the Metropolitan Life, one of the best 
known men in America. Article was 
written by Joseph Gollomb, a novelist. 

A former president of the American 
Public Health Association and of the 
American Statistical Association, Dr. 
Dublin is a nationally recognized author- 
ity on longevity and population prob- 
lems. 

Born in Lithuania he came to the U. 
S. in 1886 and has degrees of B.S., col- 
lege of City of New York, and Ph.D., 
Columbia. At C. C. N. Y., which he en- 
tered at age of 14, he was a brilliant 
and erudite student, winning the Belden 
Medal, a mathematics prize. 

American Public Health Association 

3efore joining the Metropolitan Life 
as a statistician under the late Dr. Lee 
kK. Frankel, head of the company’s social 
welfare department, Dr. Dublin was 
connected with the Mutual Life of New 
York as the research assistant to the 
medical director, Dr. Brandreth Sy- 
monds. 

In his article Mr. Gollomb told about 
Dr. Dublin’s joining the American Pub- 
lic Health Association soon after he 
went with the Metropolitan at the age 
of 27. At the time the association was 
a somewhat dormant body. Dr. Frankel 
agreed with Dr. Dublin that the APHA 
had great possibilities, and before long 
the Metropolitan enlisted the interest 
of the American Medical Association, 
the Association of Life Insurance Presi- 
dents, the bar associations and other 
potent groups, with the result that soon 
the APHA began to grow in import- 
ance. Dr. Dublin was instrumental in 
forming the Association’s Committee on 
Administrative Practice, and competent 
physicians began to play an important 
role in the association. For some years 
it has been an association wielding great 
influence in its field and doing splendid 
work. With the American Statistical 
Association Dr. Dublin has helped to 
complete the registration areas for 
deaths and births, and to develop 
scientifically sound methods of gathering 
and tabulating health data. 

Mr. Gollomb also gives some space 
to the mechanical end of gathering, 
correlating and interpreting statistics 
in the Metropolitan Life which com- 
pany has approximately 29,000,000 policy- 
holders. Dr. Dublin had many confer- 
ences with the International Business 
Machines Corp., which led to the re- 
finement of electrically operated sorting 
and tabulating machines, the operation 
of which enables the Metropol'tan to 
ascertain in a remarkably short space 
of time the vital statistical facts about 
millions of policyholders, and which 
facts are often used at a later date 
in compilation of the famous and extra- 
ordinarily interesting articles which Dr. 
Dublin has written for the magazines 
and which appear regularly in the Met- 
ropolitan Statistical Bulletin about the 
habits and health conditions of the 
American people. 

How Machines Operate 

\ paragraph from the Gollomb article 
operation of these electrically 
d sorting machines follows: 

[There is, for each policyholder, a 
card that does not conduct electricity; 
twenty or more items of information 
are put on each card, in the form of 
perforations; when a device controlling 
a specific category of information is 
touched off, an electric current passes 
through the corresponding perforations; 
the cards are thus brought out of the 
file, and are somehow counted by 
another device. Improbable as _ this 
sounds, it indubitably happens.” 


; Ls 
escribir 






Special Issue on Penn Mutual 


Men’s War Service Activity 


A special issue of Penn Mutual’s 
agency publication, News Letter, has 
been printed to describe the company’s 
part in aiding the war effort towards 
victory. This issue of 70 pages contains 
the names of men from Penn Mutual 
agencies serving with the armed forces, 
together with a number of their pic- 
tures. Pictures include those of Colonels 
Daniel H. McQuiston, Lt. Col. Wm. G. 
Taliaferro, Majors A. H. Gilfillan, R. W. 
Angert; Captains Ernest N. Cory, Jr., 
James V. DeMartino, David F. Danser, 
Henry Kk. Toenes, William B. Smith, 
William T. Nichols, Jr., Richard C. 
Beem, U. S. Army; Commander John 
C. Webb, Lt. Commander Ralph B. 
Randolph, U. S. Navy, and Major Rob- 
ert S. Pendleton, U. S. Marine Corps. 

Activities of Some Home Office 
Executives 

Activities are printed of members of 
the head office staff having to do with 
the war effort. In part the activities of 
some of these head office representatives 
follow: 

President John A. Stevenson: national 
vice-president of Navy League of the 
U. S. and member of the league’s board 
of directors and executive committee. 
Member of citizens’ enrollment commit- 
tee for the Fourth Naval district; mem- 
ber of executive committee of the Naval 
Training Association of the U. S., and 
member advisory committee of Naval 
Relief Society, Fourth Naval District. 
Chairman, State of Pennsylvania War 
Savings Committee. 

Vice-President Malcolm Adam is a 
regional vice-president of the Navy 
League, and state vice-presidents are 
General Agent W. A. Arnold, II, of Har- 
risburg, and General Agent Hurd J. 
Crain of Atlanta. 

Vice-President 


Gordon A. Hardwick 


is director of Emergency Medical Serv- 
ice, and member of executive commit- 
tee, field director of Health, Hospitals 
and Sanitation for the Philadelphia 
Council of Defense, Second Vice-Presi- 
dent Wallis Boileau, Jr., is enrolled in 
the Coast Guard Reserve. 

Supervisor of Claims Walter E. Trout 
is chairman of a selective service local 
board, with ten hours’ weekly duty. 

Associate Counsel Warner F. Halde- 
man is chairman of the Philadelphia 
Schools Cooperative Committee for the 
Salvage and Conservation Committee. 

Assistant Supervisor of Applications, 
Maitland Storer, is giving full time to 
Citizens’ Enrollment Committee for en- 
rollment of commissioned personnel in 
the Naval Reserve. 

Dr. Thomas M. Armstrong is doing 
medical service with the City of Phila- 
delphia. Dr. E. S. Dillon acts as Officer 
of the Day for the Philadelphia Gen- 
eral Hospital. Dr. John T. Eads gives 
any medical service required by the 
Jefferson Hospital. Dr. D. M. Shew- 
brooks acts as First Aid Instructor for 
the Red Cross. Dr. Daniel W. Hoare is 
Secretary of the Pennsylvania Maple 
Leaf Fund, organization for war relief. 

List Service Personnel by Agencies 

The News Letter then takes up each 
individual agency and tells of activities 
of members of these agencies in the 
various government or civic service. 

Considerable space is devoted to such 
topics as National Association of Life 
Underwriters work in sale of U. S. war 
bonds, essential nature of life insurance 
in wartime financing, views of leading 
economists on life insurance. 

News Letter also prints some strong 
statements about life insurance written 
by John A. Stevenson. 
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Home Life Names Two 
H. O. Field Assistants 


HUGH DAVY AND ROBERT SELBy 





Davy Goes to Salt Lake City; Selby to 
Work with McWhirter Agency 
in Atlanta 





Two men from its field organization 
have been appointed as home office 
agency field assistants by the Home 
Life of New York. Both Hugh G. Davy 
CLU, Salt Lake City and Robert Selby 
Vicksburg, started in life insurance with 
the Home Life. 

Mr. Davy entered life insurance as a 
producer in the Salt Lake City agency 
following graduation from Cornell jn 
1933. He later transferred to Washing- 
ton, D. C., and for the past several 
months has been a member of the home 
office sales planning division associated 
with John H. Evans, manager. His first 
field assistant assignment returns him 
to his home community in Salt Lake 
City where for the next several months 
he will assist in recruiting, training and 
direction. 

Mr. Selby began his insurance career 
with the company in 1929 after owning 
and operating his own retail establish- 
ment in the South. As a personal pro- 
ducer he earned membership in_ the 
President’s Club, and for the past sev- 
eral months has served as assistant to 
Otis M. Barry, Jackson, Miss., general 
agent. In recent weeks he, like Mr. 
Davy, has been a member of the sales 
planning division. Mr. Selby will go to 
Atlanta, Ga., where he will be tempo- 
rarily associated with George H. Mc- 
Whirter, recently appointed general 
agent for that territory. 





Companies Cooperating in 
Midweek Vacation Plans 


Vacations for the 100,000 home office 
employes of more than 200 life insurance 
companies will be started and completed 
on Tuesdays, Wednesdays and Thurs- 
days in order to co-operate with the 
Office of Defense Transportation in re- 
lieving the strain of week-end travel 
on railroads and bus lines, the Institute 
of Life Insurance announced recently. 

These member companies of the As- 
sociation of Life Insurance Presidents, 
the American Life Convention and the 
Life Office Management Association 
have also arranged that vacations will 
be staggered over a longer period of 
time in order to avoid the usual concen- 
tration in the months of July and 
August. 





Minnesota Association Elects 
L. W. LaBounta President 


Leon W. LaBounta, Penn Mutual gen- 
eral agent at Minneapolis, has been 
elected president of the Minnesota State 
Association of Life Underwriters. First 
vice-president is John Steger, New Eng- 
land Mutual general agent, Mankato. 
Four local association presidents were 
all elected vice-presidents of the asso- 
ciation. Secretary-treasurer is Bert H. 
Odell, agency superintendent, North 
American Life & Casualty. Carl Kleit- 
gen, St. Paul manager, Metropolitan, 
retiring president, was placed on the 
executive committee. Paul Dunnavan, 
Canada Life, was elected trustee of the 
national association. 





COAST STAGGERS HOURS 

The program of staggered working 
hours recently adopted by the Mer- 
chants & Manufacturers Association, 
Los Angeles, has been endorsed by the 
hoard of directors of the Life Mana- 
gers Association of that city. Practt- 
cally all the life offices, except some ° 
those of the Industrial companies, 4 
well as the general insurance offices aré 
in the area affected. 
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Albert E. Jensen Vermont 
Gen’! Agent Penn Mutual 


ee 


—— 





ALBERT 


E. JENSEN 





who has been at the 
Penn Mutual home office training for 
managerial duties and who has more 
recently been traveling ten states study- 

ing sales methods, has been appointed 
seneral agent for the company at Bur- 
lington, Vt. He succeeds the late Hec- 
tor J. Daigle 
Born in 

Jensen is a 
Teachers College at 


Albert E. Jensen, 


1903, Mr. 
Northern 
where he 


Bruce, S:; BD, m 
graduate of the 
Aberdeen, 


majored in commerce, and later he 
taught that subject in Dakota high 
schools. 

While attending college he earned 


part of the needed funds by selling life 
insurance, and after teaching a few 


years went in life insurance as a full- 
time agent. In 1935 he joined the Penn 
Mutuals’ South Dakota agency at Sioux 


Falls, acting as supervisor of salesmen. 
At Sioux Falls, Jensen was — 
of the local life underwriters’ associz 
tion and secretary-treasurer of the state 
association; also a member of the Cham- 

ber of Commerce. 





GRANBERRY WITH OCCIDENTAL 


Company Appoints William J. Granberry 
General Agent in Indianapolis; 
Headed Stock Firm Here 
William J. Granberrv until recently 
head of a large stock brokerage house, 
New York City, has returned to life in- 
surance as general agent for the Occi- 
jental Life in Indianapolis, where that 
company is opening a new Indiana of- 

fice, according to Vice-President V. 
Jenkins. Most of the agents there have 
been working under supervision of the 
Chicago branch office. 

Mr. Granberry started in life insur- 
ance in 1919 shortly after his return 
irom World War service with the Ma- 
tne Corps. He started in Terry, Miss. 
lor the Reliance Life, then went with 
the Pan-American in Louisiana where 
ie soon became a general agent for that 
company. He later developed a general 
nsurance business with that portion of 
tis business under separate supervision. 
in 1929 he entered 7 financial field 
with Reynolds and Co., New York City, 
soon thereafter founding a firm of his 
own with fourteen branches. Mr. Gran- 
verry’s headquarters will be at Mer- 


chants’ Bank Building, Indianapolis. 


CONN. MUTUAL BLOOD DONORS 

More than fifty members of the Con- 
necticut Mutual Life’s home office staff 
volunt teered on the first day of the 
company’s drive for blood donors for 
the Hartford Cx ynunty Blood Bank. The 
blood thus collected is reduced to plasma 
lorm, is stored for future use in case of 
civilian defense disasters, such as plant 
explosions, fire, sabotage and bombings. 
has been found that this blood can 
be kept for many years. 

George Munsick, financial secretary, 
Connecticut Mutual, is chairman of the 
3lood Bank Committee in Hartford 
County, 


Winslow S. Cobb, Jr., Tops 


Boston Association Slate 
At the annual election June 11 of the 
Life Underwriters Association, 
the following officers for the 


Wins- 


Boston 
slate of 
year will be considered, 
Cobb, Jr., general agent, Con- 
Mutual, to succeed Owen J. 
John Hancock manager, as 
president; first vice-president, E. Wes- 
lev Enman, Prudential; second vice- 
president, McKinley H. Warren, Phoe- 
nix Mutual; secretary-treasurer, Mon- 
tague P. Ford, Home Life of New York. 
Nominated for the board of directors 


coming 
low S. 
necticut 


Murphy, 


are Michael Alperin, Mutual Benefit; 
John O. Bogardus, Union Mutual; Boyd 
L. Cook, Aetna Life; William H. Daley, 


Hancock: Samuel Daniels, 
Fquitable Society; Ernest L. Maillet, 
New England Mutual; Ralph E. Mor- 
rison, State Mutual; Thomas F. Neelon, 
Metropolitan; Nelson D. Phelps, North- 
western Mutual; Warren R. Purcell, 
New York Life; Albert E. Richardson, 
Jr., Mutual Trust, and Gordon B. Wins- 
low, Travelers. 


Jr. John 





TALK BY WILLARD K. WISE 


Willard K. Wise, vice-president and 
manager of agencies, Provident Mutual, 


told members of the J. Henry Hooper 
agency of that company in Baltimore, 
in a talk there June 4 that “generally 


has been lost to 
but there have 
to the mar- 
purchasing 


speaking, no market 
life insurance men 
been substantial additions 
ket through increased 
power.” 


BEVERLEY WHITNEY 

Beverley Whitney of the “Let’s Face 
It” company, now playing on Broadway, 
and whose mother is the wife of G. Cecil 
Moore, managing director of the Im- 
perial Life of Canada, has been engaged 
by the Hotel Pierre, New York City, to 
sing every afternoon in its 5:45 to 7 
o'clock entertainment. She has a large 
acquaintance with insurance men and 
their wives. 























ANOTHER 


it, yet it is nothing new. 
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“OPEN DOOR” POLIC} 


Visitors to the Home Office frequently comment about 
Its origin goes beyond the 


memory of present personnel: 
The doors of the Executive Offices are never closed. 


This accessibility of the Company's senior executives 
ficldmen contributes to the friendly understanding 


and the Home Office management. 


The Mutual Benefit 


a 
RANCE (Via 


Organized 1845 






) N 
Sey COMPANY 


Newark, N. J. 











N. Y. Chamber for Life 
Premium Tax Deduction 


EXECUTIVE COMMITTEE REPORT 


Monthly Meeting June 4 Expected to 
Act on Recommendation for 
Federal Legislation 


The Chamber of Commerce of the 
State of New York will act at its month- 
ly meeting June 4 on a report of its 
executive committee headed by H. 
Boardman Spalding, which is recom- 
mending specific legislation to exempt 
life insurance premiums from income 


tax. The report of the committee will 
state in part, that “in order to curb in- 
flation, various methods are being sug- 


gested for syphoning off the excess in- 


come of individuals as a result of war 
conditions. It is, however, most desir- 
able that life insurance be maintained 


by individuals in the lower brackets of 
income payments 

British Method Cited 
insurance reduces the 
expenditures by the gov- 
growth increases our 
stability,” the re- 
should fully jus- 
income taxation, 


“Life demand 
for welfare 
ernment and its 
economic and social 
port continues. “This 
tify a release from 
after the British method, of a limited 
part of the individual’s income if used 
for life insurance to protect himself and 
family. 

“By offering the incentive 
ing life insurance, many with 
incomes would be induced to become 
policyholders and to devote their in- 
creased purchasing power to paying in- 
surance premiums instead of purchasing 
commodities. 

Offset of Premium Rise 

“Increases in premiums on life insur- 
ance policies would bring additional 
amounts to the aid of the fiscal affairs 
of the government, and to employment- 
giving enterprises throughout the nation. 

“The President has pointed out that 
the war finance program should discour- 
age spending and encourage thrift. This 
means that the tax policy of the govern- 
ment should be to maintain the individ- 
ual’s ability to make essential savings 
and the normal repayment of debt.” 


for carry- 
increased 





London Prudential Now 
Has 94% in Governments 


Assurance Co. of Lon- 
don, chairman of which is Sir George 
Lewis Barstow, K.C.B., has made its 
ninety-third annual report. The assets 
of the company are now £375,413,502, of 
which 94% are invested in the United 
Kingdom and the Empire. The income 
during 1941 was £56,643,498. 

In the Ordinary branch the net amount 
of new insurance was #£24,803,928. On 
participating policies a bonus of £1 per 
cent. will be paid on claims arising by 
death or maturity of endowment during 
1942 for each 31 December on which the 


The Prudential 


policy was in force subsequent to 31 
December, 1939. 
The Industrial branch revenue pre- 


miums were £24,858,403. On participat- 
ing policies a bonus of 16s per cent will 
be paid on claims arising by death or 
maturity of endowment during 1942 for 
each 31 December subsequent to 31 
December, 1939. 

The general branch revenue premiums 


sick- 


were #£2,620,651, arising from fire, 
ness and accident, employers’ liability 
marine, motor 


insurance, etc 


DINGMAN TALKS TO CASHIERS 
Dr. Harry W. Dingman, vice-president 
and medical director, Continental As- 
surance, was guest speaker at a dinner 
meeting of the cashiers’ division of the 
Chicago Association of Life Underwrit- 
ers May 19. Topic was “Selection of 
Risks.” 


S. FRANK GAMMON DEAD 
S. Frank Gammon, who had retired 
as Prudential Ordinary manager, Balti- 
more, died recently at the age of 67 at 
his home in Jackson, Miss. 
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Denis B. Maduro Talks 
To New York Ass’n 


AT ANNUAL MEETING JUNE 11 
Subject: “Return of the Petulant Prodi- 
gal”; Beatrice Jones to Give 
Report for Year 


Denis B. Maduro, counsel to the Life 
Underwriters Association of New York 
City, who appeared recently before the 
House of Representatives Ways and 
Means Committee to speak on the new 
tax proposals affecting life insurance, 1s 
to be the guest speaker at the June 11 
annual meeting of that association. His 
subject, entitled “The Return of the 
Petulant Prodigal,” is a discussion of 
tax laws and proposals as they affect 
life insurance 

Besides the election of officers, a fea- 
ture of this meeting will be the Report 
for the Year by President Beatrice 
Jones. 


MUTUAL LIFE OF N. Y. CHANGES 


J. Frank Hall Re-entering Personal Pro- 
duction; Succeeded by P. H. Lowrey; 
R. C. Wonderlic Replaces Lowrey 

Announcement has been made by Mu- 
tual Life of New York of the appoint- 
ment ot Perrin H. Lowrey as manager 
of the company’s Memphis office to suc- 
ceed J. Frank Hall, who has resigned 
to re-enter personal production and care 
for outside business interests. Another 
promotion is that of Russell C. Wonder- 
lic, CLU, agency organizer at Buffalo, 
to managership at Baltimore to replace 
Mr. Lowrey. 

Mr. Hall has been with the Memphis 
agency since 1912, and qualified several 
times for the National Field Club. He 
was appointed district manager in 1926 
and made manager in 1931. 

Mr. Lowrey, formerly a Memphis resi- 
dent, joined the company there in 1920 
as an agent, later became district mana- 
ger and finally superintendent of agents. 
In 1926 he was appointed manager at 
Baltimore. He is a past president, Bal- 
timore Life Underwriters Association, 
and of the Maryland and District of 
Columbia Congress of Life Underwriters. 

Mr. Wonderlic, a graduate of Brown, 
came with the company in 1933, later be- 
came supervising assistant at Buffalo 
and in 1935 was advanced to agency 
organizer. He has served as treasurer 
and director, Buffalo Life Underwriters, 
and this year was treasurer of New 
York State Sales Congress. 


PENSION TRUST PAYMENTS 





Secretary Morgenthau Gives Treasury 
Views on Their Deductibility 
for Tax Purposes 

In commenting on what he termed ex- 
cessive expense charges by corporations 
as devices to avoid taxation, Secretary 
of the Treasury Henry Morgenthau, Jr. 
had this to say about pension trust 
payments: 

“The deductibility of payments to pen- 
sion trusts is governed by Section 23(P) 


ot the Internal Revenue Code. If pay- 
ments to such trusts are reasonable, 
their deduction will be allowed. If the 


payments are unreasonable in amount, or 
if the trust is not created for the ex- 
clusive benefit of employes, or if it is 
to distribute profits to share- 
Iders, the deductions will be disal- 
lso our purpose to set up 
ns of large salaries, 
premiums for offi- 

ers nder the sc Of payments to a 


} 


ed It is = 
I Ss also 


WITHERSPOON IN PHILA. 


John A. Witherspoon, president, Na- 
tional Association of Life underwriters 
will address the Philadelphia Associa- 
fron on June 11 following the election 
of officers. Mr. Witherspoon’s subject 


will be “The 


National 
National dd 


Eme rgenc\ 


Association in ihe 


Harry T. Wright Marks 
35 Years with Equitable 


OUTSTANDING AGENT 
Started Insurance Career with Equitable 
Society; Immediate Past Presi- 


dent NALU 


VOTED 


June 7 marks the thirty-fifth service 
life insurance’s 
most Harry T. 
Wright, immediate past president, Na- 
tional Association of Life Underwriters. 


anniversary of one of 


remarkable producers, 


His entire insurance career, begun after 


only six months with a wholesale paint 





HARRY T. WRIGHT 


firm upon graduation from high school 
in Chicago, has been with the Equitable 
Society. Mr. Wright has been an ace 
producer, a serious student of life in- 
surance and an inspiring leader. 
Society’s Most Outstanding Agent 
Joining the Equitable in 1907 in the 
cashier’s department, he entered night 
school to take business courses to broad- 
en his knowledge. He was soon given 
the opportunity to enter the field forces 
and almost immediately became a suc- 
cessful agent. For nearly two decades 
now he has produced over $1,000,000 a 
He is known as an able advisor 


year. 
on some of the most intricate estate 
problems in life insurance. At the 


eightieth anniversary celebration of the 
Equitable Society in 1939 at the Wal- 
dorf-Astoria, New York, he was honored 
as the Society’s most outstanding field 
representative. 

Mr. Wright has been a trustee of the 
National Association as well as secre- 
tary and vice-president previous to his 
term as president last year. He has also 
served the Chicago Association as presi- 
dent, has been chairman of many im- 
portant committees of the National As- 
sociation including the membership com- 
mittee and is a past-chairman of the 
Million Dollar Round Table. He has 
addressed many insurance gatherings 
throughout the country and traveled ex- 
tensively during his presidential term, 


visiting nearly every state and _ local 
association. As president he devoted 
much of his time to working out the 


problems of the incompetent agent and 
to the question of equitable remunera- 
tion and pension system for the com- 
petent representative. 


Pedrick With C. J. Reid & Co. 


Captain William J. Pedrick recently 
appointed by President Roosevelt Sec- 
ond New York District Collector of In- 
ternal Revenue, has become associated 
with C. J. Reid & Co. New York in- 
surance brokers, as chairman and di- 
rector. Captain Pedrick, former Equi- 
table Society general agent, is executive 
vice-president, Fifth Avenue Association. 





Special Bond Issues 
To Meet Trustee Need 


PROPOSED BY H. H. JACKSON 
President of Institute of Actuaries 
Would Have Them Bear Higher 
Rate While Held 


Chicago, June 4+.—To ease the financial 
problems of educational and benevolent 
institutions, the creation of special Gov- 
ernment bond issues designed for hold- 
ing by trustees and quasi-trustees was 
urged today by H. H. Jackson, presi- 
dent, of the American Institute of Ac- 
tuaries, in addressing the actuaries of 
leading American and Canadian life in- 
surance companies at their annual meet- 
ing at the Edgewater Beach Hotel here 
today. 

Mr. Jackson, who is vice-president and 
actuary of National Life of Vermont, 
recommended that certain Federal is- 
sues be so prepared that, if not trans- 
ferred or relinquished, their yield would 
be higher than ordinary issues but if 
transferred or relinquished the yield 
would be lower than on ordinary issues. 

“That our great educational and benev- 
olent institutions may carry forward 
their indispensable and patriotic tasks 
throughout this crisis without too serious 
impairment of efficiency and may not 
be deprived of the high privilege of sub- 
scribing generously to war bonds, some 
such compromise with the excellent pur- 
pose of keeping the servicing of Federal 
bond issues as low as possible seems 
not only desirable, but almost impera- 
tive,” Mr. Jackson stated. 

Mr. Jackson also told of the close 
relationship of the actuary’s daily work 
to the nation’s war effort saying, ‘The 
actuary’s duties are not remote from the 
total war effort. His company is paying 
claims on the lives of heroes. A steady 
stream of premium income is one of our 
best guarantees against ruinous  infla- 
tion. Accumulated funds are providing 
the sinews of war. Without the vast 
reservoir of thrifty savings which insur- 
ance company assets represent, the whole 
problem of sound and successful war 
financing would be rendered incompar- 
ably more difficult.” 

The continuing work of the actuary in 
war as in peace was illustrated by a 
cablegram which Mr. Jackson read, re- 
ceived from a British actuary in London 
who said, “Our office is without heat; 
every window is shattered. Our year- 
end valuation will be submitted in full 
and on time.” 


Boston Life & Trust Unit 
Hold Elections Today 


M. Luther Buchanan, CLU, Massa- 
chusetts Mutual heads the slate of the 
Boston Life & Trust Council, whose 
election is scheduled for today. Other 
nominees are Arthur B. Tyler, National 
Shawmut Bank, vice-president; James 
C. Donahue, Webster & Atlas National 
Bank, for re-election as treasurer; and 
William C. Coogan for re-election as 
secretary. Nominated for three-year 
terms on the executive committee are 
George Twigg, Jr., Phoenix Mutual and 
P. Stokes Gaither, Merchants National 
Bank. 


MUTUAL LIFE GOLF PLAY 

In the ninth annual golf tournament 
of the Mutual Life Association, home 
office organization of Mutual Life of 
New York, held May 23 at Roslyn, 
Long Island, John B. Kerr, real estate 
department, won the Esau Trophy for 
low gross score and Seymour Gumo, 
actuarial department, won the Patterson 
Award for low net score. Mr. Kerr’s 
win followed a play-off with D. W. Bey- 
non, supervisor, risks department, and 
W. A. Southern, policy register division. 
The Esau Award was donated by Wil- 
liam Esau, assistant superintendent, pur- 
chasing division, who is retiring July 1 
after thirty-six years of service. The 
Patterson Award is donated by Execu- 
tive Vice-President Alexander FE. Pat- 
terson. 








Commissioner Blackall 
At Hartford Exercises 


OF INSURANCE, LAW SCHOOLS 
Says Growth of Administrative Power 
Does Not Constitute Danger 
to Democracy 
Thirty students received diplomas at 
the joint commencement exercises June 
2 of the Hartford College of Law and 
the Hartford College of Insurance. Dean 
Edward G. Baird presided and presenta- 
tions were made by Harlan S. Don 
Carlos, president of the Insurance Col- 
lege and Roger W. Davis of the Law 
College. Guest speaker was Commis- 

sioner of Insurance John C. Blackall. 
Congress Has Not Abdicated Powers 

Commissioner Blackall, referring to 
the growth of administrative law in the 
United States, said, “Probably the most 
pronounced change in what we term 
development of law in the United States 
during the past generation has been, 
without question, the growth of admin- 
istrative power. Even without the devel- 
opment of our national emergency in 
the last few years, there is no question 
but that such growth would be continued 
for a substantial period of time. I do not 
ascribe this to any failure on the part of 
the law as we knew it to function. Tt 
seemed to be a natural development aris- 
ing primarily out of the various political 
and economic needs of our country, which, 
while retaining its predominant agricul- 
tural characteristics, nevertheless saw a 
tremendous increase of industrial and 
financial activities. The war instead of 
resisting such growth of administrative 
power has stimulated it. Some people 
see in this stimulation an indication pos- 
sibly of a weakening of our democratic 
process. I do not think this is so. The 
American people have a genius for self- 
government which cannot and will not be 
denied. Prior to the attack on Pearl 
Harbor, there naturally was a diversion 
of opinions as to what should be our 
national aims, particularly in a world 
conflict, which not only challenges rea- 
son, but even leaves the imagination un- 
able to grasp the identity of the forces 
at loose in the world, let alone to inter- 
pret them. Since Pearl Harbor, with- 
out question, we have had national unity, 
but at the same time neither the Con- 
gress of the United States, nor the 
states themselves have abdicated any of 
their inherent powers. They have com- 
posed various differences and _ still re- 
serve the right to view the activities of 
our administrative officials, from the 
President down, with friendly scrutiny.” 

Insurance Problems Differ in Kind 

After addressing himself more _par- 
ticularly to the law students, Mr. Black- 
all turned to the Insurance College grad- 
uates and said, in part, “To those of you 
who have spent your time exclusively in 
the insurance field, the same in a gen- 
eral way may be said. The problems 
confronting you today are different in 
kind, but not so much in substance from 
the problems of insurance that have oc- 
cupied this country, particularly trom 
that period of our greatest expansion 
following the close of the Civil War. 
Once it was fire and life business only. 
Then it was health and accident, work- 
men’s compensation, manufacturers 
products, cargo coverage, automobile lia- 
bility, and later hospitalization. Today, 
impinging upon them all, is the ques- 
tion of war risk coverage for hulls and 
cargo, arising out of marine transporta- 
tion, the possible threat of loss from 
bombardment and property damage 1m 
the United States. Then there is the 
effect of military and defense service 0M 
life contracts and the problem of cas 
ualty coverage affecting possible catas- 
trophes to employes, either in defense oF 
non-defense activities.” 


President Gerard S. Nollen, Bankers 
Life of lowa. has asked that this years 
President's Month in June be in honor 
of W. W. Jaeger, this year retiring @% 
vice-president to become vice-chairmal 
of the board of directors. 
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Home Life’s “Quality Program” Helps 


Conserve Income for Field Underwriters 


Never before has the word “conservation” meant so much to our national 


life. Its implication of time-saving, efficient direction of effort, and non- 
waste are today being realized in the results of Home Life’s Quality Program 
instituted in 1936. 


That program is bearing further fruit in its favorable effect on renewal 


compensation. New business lapse rate in Home Life for 1941 was the 


lowest in the Company’s 82-year history. Factors which have such a direct 


bearing upon compensation are indicated by these impressive gains: 


SALES OF $5000+ 





BEFORE 
1936 
1937 
1938 
1939 
1940 
1941 


56% 
57% 
60% 











QUARTERLY PREMIUMS 


37.8% 








7535 _ 1998 


A50% increase in sales 
of $5,000 or over. 


Larger sales produce a larger 
volume from a given number of 
sources, The higher the aver- 
age policy sale, the higher the 
average commission. In 1941, six 
out of every ten policies written 
in Home Life were over $5,000 
—the average was $6,315. For 
five successive years (1937-1941 ) 
Home Life has, in this factor, 
led the field of American life 
insurance. 


Quarterly premium cases 
reduced 26%. 


Policies paid for on an annual 
or semi-annual basis are more 
profitable since they have a 
lower lapse record and reduce 
the Field Underwriter’s collec- 
tion activities to a minimum. 
Less than three out of ten Home 
Life policies written in 1941] 
were paid for with a quarterly 
premium. 


Rate of sales doubled among 
the higher income group. 


The higher a prospect’s income, 
the greater his ability to pay 
premiums; and because his in- 
come permits him to enjoy con- 
sistent medical care and health- 
ful environment, the Field 
Underwriter stands less chance 
to waste effort and ability on 
rejected or rated-up cases. 


A 50% reduction in new 
business lapses. 


The Field Underwriter who ex- 
periences no lapses in first or 
second year business builds his 
future compensation in renew- 
als on the soundest foundation. 
Home Life’s Quality Program 
reduced new business lapses 
from 23% to the record-break- 
ing low of 11.7% in 1941. 


INCOMES $3000 + 








1936 «1938 ~=—«1941 


LAPSE RATIO 


+23.0% 











~~ 1.7% 






































"36 '37 '38 '39 "40 "41 


Home Life’s patient, concentrated attention to conscientious client building 


through its Planned Estates service provides Field Underwriters with a 


practical means of eniphasizing Quality. Sound volume is the natural 


/ sequence to a “quality” program. 


HOME LIFE INSURANCE COMPANY, NEW YORK 


JAMES A. FULTON, President 


ETHELBERT IDE LOW, Chairman of the Board 
WILLIAM P. WORTHINGTON, Vice Pres. and Supt. of Agencies 
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Praises Director Jones 
For His Cooperation 


DIVISION 
Cavanaugh Presides Over Illinois Cham- 
ber Group; Fear Socialization 

of Insurance 


INSURANCE MEETS 





L. D. Cavanaugh, president of Federal 
Life, presided over the meeting of the 
insurance division of the Illinois Cham- 
Mr. Cava- 
naugh is chairman of the division. All 
branches of insurance were represented. 

It was recommended that proper steps 


ber of Commerce, May 19. 


be taken to emphasize to insurance de- 
partment officials of all the states the 
importance and need eliminating all 
unnecessary requirements in the way of 
quest‘onnaires, reports, etc. at least 
for the duration of the war. 

It was pointed out that Director Paul 
F. Jones of the Illinois Department has 
shown his willingness to cooperate along 
these lines and that the suggestion might 
well be passed along to the directors in 


other states. 
War Activities 


Discussion was largely given over to 
the part insurance is tak ng in all types 
of hates activities. It was pointed out 
that insurance companies are heavy in- 
vestors in government bonds; that life 
underwriters organizations are very ac- 
tive and are producing splendid results 
in the sale of war bonds; that. sales- 
men and home office employes are not 
only setting a good — in the pur- 
chase of war bonds, but are doing fine 
work in various types of war and de- 
fense activities. 

Considerable discussion was had rela- 
tive to governmental trends to extend 
the Social Security Act so as to include 
disability benefits of all kinds with the 
resultant increase in Social Security 
taxes. It was suggested that disability 
and hospitalization benefits undoubtedly 
would be included in any bill that may 
be introduced to amend the Social 
Security Act, and that the benefits would 
not be started until a year or more after 
such amendment to the law might be 
enacted. 

One speaker pointed out that such 
cre aati of the Social Security Act 

ight mean the socialization of most 
iota and branches of insurance. It was 
suggested that the greatest need at the 
present time is to back-up the country’s 
needs for winning the war; and that it 
would be unfortunate for the citizenry 
if any governmental agencies failed to 
disassociate activities of this kind from 
the needs of the country in winning the 
war. 

Socialization of Insurance 


The opinion was expressed that ex- 
tension of the Social Security Act un- 
doubtedly would lead, in addition to 
socialization of insurance, to the social- 
ization of medicine, government doctors, 
surgeons, etc. 

Emphasis was placed on the fact that 
so far as insurance is concerned, it is 
the policyholders that are most keenly 
interested, and that ways and means 
should be found to inform the public 
as to the significance of any broadening 
of the Social Security law with the 
necessary increase in taxation. 

It was further brought out that if 
he Social Security Act were broadened 

social health insurance 

benefits, some types 

issued by private com- 

uld be entirely elim- 

seriously cur- 


her tvpes 
ner ypes 





anaugh was authorized 
ected to appoint a committee to 
act in behalf of all insurance interests 
linois chamber in guiding and 
any proposed legislation inso- 
far as possible along lines that would 
properly serve and protect the interests 
of the public. 





directing 











Bankers Life Unfurls 





of the Bank- 
ers Life of Iowa has been the first or- 
ganization in Des Moines to display the 


The home office building 


“Minute Man” flag. The company has 
96% of its staff of about 600 enrolled 





‘Minute Man” Flag 


in salary allotment plans for purchas- 
ing War Bonds. Present for the event 
were President Gerard S. Nollen and 
W. W. Jaeger, vice-chairman of the 
board. 








HEARD on the WAY 








In his letter to the field force dis- 
cussing cancelation of 1942 Regional 
meetings of Aetna Life, Vice-President 
S. T. Whatley of that company said: 

“We are thoroughly committed to the 
value of our Regional meetings. We 
believe in the inspiration which they 
give to us and to our Regionnaires. We 
like the opportunity which they present 
for us to become better acquainted with 
our field forces and for them to become 
better acquainted with us. We think 
that the Regional meetings have great- 
ly strengthened the esprit of our organ- 
ization. We have resisted to the last 
any thought of cancelling the meetings 
this year, hoping against hope that we 
could convene as usual. In short, we 
have died hard. 

“But the time has come to yield. We 
acknowledge it reluctantly and regret- 
fully. Yet we believe that every 
Regionnaire will join us in yielding will- 
ingly and cheerfully with the thought 
that this is little enough self denial in 
the interests of the war effort. Trans- 
portation, to quote one railroad, has 
become a commodity of war. To attempt 


to assemble so large a group might 
easily result either. in serious incon- 
veniences to us or in embarrassment 


to the railroads in the magnificent job 
which they are doing. 

“In the recent poll which was taken 
of general agents’ opinion a little more 
than one-third of the general agents 
expressed themselves as being opposed 
to holding our meetings this year. 
Though this was a minority, it was so 
substantial a one that it did not augur 
well for enthusiastic meetings. How- 
ever, many of those general agents vot- 


ing favorably said, in effect, ‘There never 
has been a time when our men needed 
the inspiration of a Regional meeting 


so much as they do now.’ In view, 
therefore, of the cancellation of the 
meetings many of you will doubtless 


want to arrange good, rousing, stimu- 
lating meetings of your own, either by 
single agencies or in connection with one 
or more nearby agencies. 

_ “We want you to know that we will 
furnish all of the home office help 
which we possibly can at such meetings.” 


The naming of Lewis W. Douglas as 
deputy war shipping administrator did 
not cause much surprise as he has been 
chief adviser to Rear Admiral Emory 
S. Land, War Shipping Administrator, 
tor some weeks. His principal engage- 
ment has been with working out trans- 
port problems with the British War 
l'ransport Ministry. His duties now are 
to assist in making the best possible use 
of available tonnage. Herald-Tribune 
says that this involves~the complicated 
task of routing vessels or assigning par- 
ticular ships to carry particular cargoes 
between specific ports as the need for 
the supplies may dictate. 

Between the inception ef the Mari- 
time Commission’s building program and 
January 1, 1942, keels for 308 ships were 
laid, 178 were launched and 129 de- 
livered. Of these delivered, 103 were in 
the service in 1941, 

In its story about Admiral Land, the 
magazine Life said recently : “Of the 
Maritime Commission’s building program 
103 were delivered into service in 1941. 
To jump from 103 ships in 1941 to 750 
in 1942 and 1,500 in 1943 would seem a 
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Pawan Pronsiten 
Six Field Assistants 


ARE NOW ASSISTANT MANAGERS 


F. C. Krapels, Henry F. Leutholt, J. p. 
Parker, Jr., J. F. Peffer, G. G. 
Seiter and V. O. Wilde 


Travelers has persons promoted 

field assistants in the life, accident and 
Group departments to assistant mana- 
gerships in their respective eo of- 


fices. Appointees are Frederic . Krap- 
els, Toronto; Henry F. L peri Forty-° 
second Street, New York City; John D, 
Parker, Jr., Boston; John F. Peffer, 


Erie; G. Gordon Seiter, Syracuse, and 
Vincent O. Wilde, Brooklyn. 

Mr. Krapels, with the Travelers since 
August, 1929, when he was appointed 
a field service representative of the 
Group department at Montreal, became 
a field assistant in the life, accident and 
Group departments at Toronto in Oc- 
tober, 1937. Mr. Leutholt was appointed 
a field assistant in June, 1937. Mr. 
Parker, a graduate of Dartmouth, first 
joined the Travelers as a field assistant 
at Boston in January, 1937. He had 
formerly been employed by the firm of 

W. Whittier & Brother, real estate 
brokers. 

John Peffer, appointed field assistant 
at Erie July, 1937, is a graduate of the 
University of Alabama. Upon receiving 
his A.B. degree he attended Edinboro 
(Ala.) State Teachers College and taught 
school for four years before coming to 
the Travelers. 

Mr. Seiter attended Syracuse Univer- 
sity and joined the Travelers in March, 
1930, when he was appointed a field as- 
sistant in the Syracuse branch. He had 
previously been associated with the 
brokerage firm of Dillon, Read & Co. 
Mr. Wilde attended New York Univer- 
sity and was employed by Consolidated 
Edison Co. before being appointed a field 
assistant by the Travelers at Brooklyn 
in September, 1939. 





difficult progression. Yet, the’ facilities 
for this titanic job are on hand. Some 
700,000 men now work day and night in 
U. S. shipyards. By the end of the year 
1,000,000 will be building Land’s ships in 
60 yards and on 400 ways.” 

Mr. Douglas’ services have been loaned 
to the Government by the Mutual Life 
of which he is president. 


Back in 1914 Fred Anné, Penn Mutual 
agent, Philadelphia agency, went aboard 
one of the last of the old sailing ships 
engaged in the North American and 
South American coastwise trade, and 
there he insured the captain of the 
schooner, Captain Adrian E. Hooper. 

Mr. Anné also insured the son of the 
captain, Captain Thornton D. Hooper, 
who like his father followed the sea and 
was a licensed pilot. Captain Thornton 
D. Hooper was twice a captain, as he 
became an aviator in World War I. He 
lost a leg when shot down in France. 


Today, an officer in an oil transporta- 
tion company, he has five Penn Mutual 
policies. 


In April of 1942 Mr. Anné wrote a 
third chapter of the Hooper saga, in- 
suring Captain Thornton D. Hooper's 
three sons, Ralph M., who is 14; Thom- 
as, who is 13, and Bruce H., who is 11. 
Thus the third generation of the fine 
old sea captain’s family has put into the 
safe harbor of life insurance. 

Uncle Francis. 


TALK BY GEORGE E. LACKEY 

The Agencies Committee of  Pitts- 
“i Inc. listened to a talk May 26 
by George E. Lackey, CLU, Massachu- 
setts Mutual general agent, Detroit. 


OLD LINE LIFE HONORS CHIEF 
The month of June will be dedicated 
by Old Line Life agents to President 
John E. Reilly, also one of the com 
pany’s founders in 1910, who is com- 
pleting thirty-two years with the com- 
pany. 
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This full page advertisement appeared in the 
Saturday Evening Post issue of May 30, 1942 
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“Joe, what are you doing with your money these days? 


Many a man whose income has increased, now finds that his dollars must do a threefold job. 
Here is a suggestion for making that job produce the most in satisfaction and family security... 





HAT a whale of a job a man’s dollars must 
do these days! 
First, your dollars must help win the war. That 
means buying War Bonds ... as many as you can. 
Second, your dollars must help win the battle of 
production. That means conserving dollars rather 


than spending them. 


Third, your dollars must purchase family secu- 
rity for the future—and such security today is more 
important than ever. That means buying life insur- 
ance to make sure that you and yours will be safe 


no matter what the future may bring. 


And when it comes to buying life insurance, we'd 
like you to consider these reasons for making the 
Northwestern Mutual YOUR company: 


The Northwestern Mutual has successfully weath- 
ered three wars and a half-dozen depressions. It 
has meant security for millions of Americans since 
1858. Today, it has more than $4,000,000,000 in- 
surance in force. 

Second, the Northwestern has so won the confi- 
dence of its policyholders that each year nearly 
fifty percent of its new business comes from its 
previous members. When you see people going 


back again and again to the same place to do 
business, it’s the best evidence of customer sat- 
isfaction a man could ask! 

Third, Northwestern Mutual Life Insurance is 
low cost insurance. This company is well known 
for its long record of large dividend payments to 
policyholders 

See a Northwestern Mutual agent about getting 
real security for your family. Talk to him—you'll 


find him a mighty good friend! 





For the first quarter of 1942, the Northwestern 
Mutual paid to policyholders and beneficiaries 








‘A 
oe 000 POLICYHOLDERS, 
a 


LIFE INSURANCE COMPANY 


an average of $2,377,000 a week. 





. MILWAUKEE, WIS. 
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E. A. Woods Agency to 
Dissolve, Reorganize 


LOCALIZE INSURANCE SERVICES 





W. M. Duff Continues as Pittsburgh 

General Agent; L. C. Woods, Jr., 

Manage New Woods Agency 

Following a luncheon-meeting attend- 
ed by about 300 representatives of the 
Equitable Society at the Hotel William 
Penn May 29, it was announced that, ef- 
fective May 31, the Edward A. Woods 
Co., which has been directing the 
Equitable’s insurance service in Western 
Pennsylvania, is being dissolved and that 
unit management organizations will re- 
place it. William M. Duff, who has been 
president and manager of the Edward 
A. Woods Company, continues in Pitts- 
burgh as general agent for the Equit- 
able. Mr. Duff is a well known busi- 
ness and civic leader in Pittsburgh. 
Lawrence C. Woods, Jr., third genera- 
tion of the Woods family in the Equit- 
able organization, will be manager of 
the new Woods Agency and will direct 
agency service organizations in Pitts- 
burgh, Erie, New Castle, Bradford, 
Pennsylvania; and Youngstown’ and 
Steubenville, Ohio, and numerous other 
central points in Western Pennsylvania 
and Eastern Ohio. 

Said William J. Graham, Equitable 
vice-president in charge of agencies: 
“The Equitable has acceded to the re- 
quest of the Woods Company to effect 
this reorganization because it is believed 
that, especially under present conditions, 
an even better service to policyholders 
can be rendered through the more local- 


ized service centers.” 
History of Woods Agency 
The Woods Agency was organized 
sixty-two years ago by Dr. George 
Woods, former chancellor, University of 
Pittsburgh, and continued by the late 
Edward A. Woods and his brother Law- 


Some time before the 
A. Woods, the agency 
Edward A. 
Edward A. 
‘& Woods 


rence C. Woods. 
death of Edward 
was incorporated as the 
Woods Company, with 
Woods as president, Lawrence 
as vice-president, and W. M. Duff as 
manager. After the death of Edward 
A. Woods, the corporation was success- 


fully continued with William M. Duff 
as president and manager. 
In an address at the close of the 


Graham _re- 
Equitable’s 
to the fact 


Vice-P resident 
viewed the history of the 
Pittsburgh Agency, alluding 
that it is one of the oldest established 
life insurance agencies in the country, 
that since its formation in 1880 it has 
grown apace with the development of 
the greater Pittsburgh industrial area 
and that for the past twenty-five years 
it has been the largest life insurance 
agency in the world. “At the request 
of the Edward A. Woods Company,” he 
said, “the Equitable agreed to the dis- 
solution of the corporation and accepted 
the resignation of the corporation with 
full appreciation of the great contribu- 
tion made by the men and women who 
had served under the incorporated gen- 
eral agency.” He added that he felt 
confident that the same high order of 
service to policyholders would be con- 
tinued by the personnel under the new 
plan of management. 


luncheon 





CANCEL JUNE 18 OUTING 
Midtown ~ Association to Dine 
At Hotel Roosevelt Instead 
Evening of June 16 





The Midtown Managers Association 
has cancelled its golf outing scheduled 
for June 18 at the hester Country 
Club to gas rationing, and will, in- 





stead, hoid a dinner and entertainment 
at the Hotel Roosevelt the evening of 
June 16. 


President of the association is Fred 
S. Goldstandt, Equitable Society general 
agent. Committee in charge of arrange- 
ments includes Timothy W. Foley, State 
Mutual, chairman; Donald Keane, Mas- 
sachusetts Mutual; Manuel Camps, Jr., 
John Hancock; and Harold Taylor, Mu- 
tual Life of New York. 


Saving Vital to Nation Now and for 
Post-War Period, Says de Haas 


Saving is necessary to the national 
well-being of this country both in prose- 
cution of the war and in the reconstruc- 
tion afterward, said Dr. Anton de Haas, 
professor of international relations at 
Harvard Graduate School of Business 
Administration, addressing the conven- 


New England Mutual field 


tion of the 
force at the new home office in Boston 
recently. 

“There was never a time when life 


insurance played a more important part 
in the nation’s life,” said Dr. de Haas. 
“While government urges people to buy 
war bonds that present purchasing power 
may be translated into after-war pur- 
chasing power, you are offering to 
potential savers an opportunity to serve 
their country along with themselves. 
You are offering the opportunity to plan 
not haphazardly, but scientifically, to 
provide the funds to be used in the 
after-war period. 

“Tf savings are not taking place in 
sufficient amounts, our government will 
be compelled to make saving obligatory. 
Plans are now being made to tax even 
more than had originally been planned, 
and then to return a part of the funds 
so collected at the end of the war. But 
as Americans we do not enjoy being 
compelled to do things. We are encour- 
aged to make our own decisions; volun- 
tary action remains our ideal method of 
meeting the demands of any emer- 
gencies. 

“Life insurance serves both the indi- 
vidual and the nation, and serves both 
in the typical American way. The eight 
point charter promises in point five that 
there shall be established social secur- 
ity for the people of all lands. All your 
work is directed toward the same end. 
I know of no financial activity better 
calculated to make the government’s 
program a success during the war and 
after the war than the business of life 
insurance. 

“Social security, freedom from want, 
fighting inflation, after-war funds in the 
hands of consumers—all that is accom- 
plished by your activities. Better still, 
life insurance opens the way to attain 
all this not through force, not through 
legislative action, not through leaning 
on the benevolence of an impersonal 
government, but by the good old-fash- 
ioned American method of self-help on 
the part of free, independent, and self- 
reliant individuals.” 

After the War Outlook 


This country will play an important 


world reconstruction after the 


part in 

war in Dr. de Haas’ view. On this he 
said in part: “When the war is over, 
Europe and Asia will find themselves 


stripped of their productive equipment, 
and they will find it exceedingly difficult 
to return to normal productive life un- 
less outside aid is given. It will be to 
our advantage to give this aid. No one 
else can give it and we cannot afford to 
risk the economic and social dangers 
that will result from a long-continued 
period of economic stagnation on the 
continent of Europe.” 

Great Britain will be unable to finance 
reconstruction elsewhere, and her own 
position will be drastically changed, Dr. 
de Haas observed, because of her neces- 
sity to liquidate her foreign income-pro- 
ducing securities and the destruction and 
obsolescence of her merchant marine, 
and because of the growing industrial 
independence of nations which have in 
the past been Britain’s best customers. 

“We shall be the only country in a 
position to give financial assistance to 
other countries, and I think we shall 
do it,’ he continued. “This will enable 
our factories to continue production for 
sometime after the war is over. It will 
give our factories a breathing spell dur- 
ing which they can change over gradu- 
ally from war to peace production. All 
that will mean that for some time after 


the war has been won, government 
snending and government direction of 
industry and finance will continue. 


“The length of the period during 
which this government assistance to pri- 
vate industry will be found desirable, 
will depend to a very large degree upon 
how much spending power there will be 
in the hands of the consumers when the 
war is over. Ultimately, industry chang- 
ing over to peace-time civilian produc- 
tion must depend upon effective con- 
sumer demand. There is no doubt that 
it will be an enormous potential de- 
mand. But will we have the money to 
spend? Will we be in position to trans- 
late this enormous potential demand 
into effective demand ? 

“The ideal solution must be found not 
in heavier and heavier taxes alone, but 
in a combination of taxes and savings. 
Every dollar saved now is withdrawn 
from the spending fund we have today 
and will increase the fund that will be 
created to make it possible for industry 
to crawl out from under the govern- 
ment employ and to depend once again 
upon the free markets.” 





Bertrand J. Perry 
(Continued from Page 3) 


life insurance are of paramount import- 


ance to the family. 
nals Bonds Not Only Duty 
Pressure upon the individual, toward 


his purchase of War Bonds, is obviously 

a direct factor in all this. An aggres- 
sively promoted campaign is under way, 
and ‘unquestionably must and will con- 
tinue, for the sale of these bonds; and 
it is the patriotic duty of every citizen 
to —— all that he can. Neverthe- 
less I do not see how we can conceive 
this to mean that all other commitments 
and requirements should be laid aside 
and abandoned, to buy bonds regardless 
of all else. 

Role of Life Companies 

This is tied in with the second phase 
of the major problem you refer to—as 
to what the life insurance companies 
can do and are doing in furthering the 
war effort. The current record of 
American life insurance companies as a 
whole is perhaps of even greater signi- 
cance of the purposes of this letter. 
Though the week ending April 18—or 
roughly during the first three and one- 
half months of this year—American life 
insurance companies had made new in- 
vestments totalling $484,898,569 in United 


States Government issues—43% of the 
total new investments of these com- 
panies in this period. The record of 
the final week in this period—the single 
week ending April 18—reflects an even 
more striking tempo in such invest- 
ments, for in that week alone the life 
insurance companies collectively in- 
vested $197,058,850 in government issues 
—88% of their total new investments for 
this period. 


And yet that only begins to tell the 
story. Financial cooperation in the war 
program cannot justly be appraised by a 
consideration of investments in War 
3onds alone, or in all government issues 
alone. America’s railroads, the electric 
light and power industry, and the com- 
munication systems, for example, are as 
essential to the war program as are our 
brave fighting men and the munitions 
which they use. There could be no effec- 
tive war effort without these facilities. 
It is of the utmost significance, then, 
that through their policies our Massa- 
chusetts Mutual policyholders have hun- 
dreds of millions of dollars invested in 
these vital industries; and the policy- 
holders of all American life insurance 
companies, as a whole, have many bil- 
lions of dollars so invested. Their pre- 
mium dollars are doing the double duty 
of solidly backing the war effort, and 
of protecting the families of their Amer- 


Long Island Ass’n Elects 
W. Halsey Wood President 


W. Halsey Wood, Equitable Society, 
Hempstead, L. I, has been elected presi- 
dent, Long Is sland Life Underwriters As. 
sociation. Other officers are T. D. Hee- 


nan, John Hancock, Hempstead, admin- 
istrative vice-president; J. J. Wood, 
John Hancock, Patchogue, public rela- 
tions vice-president; H. W. Baird, 


Northwestern Mutual, Rockville Centre. 


liaison vice-president; T. O'Leary, 
Metropolitan, Valley Stream, secretary: 
and E. P. Rubini, Met tropolitan, River- 


head, 
Kunken, 


treasurer. Directors are J, E, 
Mutual Life, Hempstead; 
George Bryon, Massachusetts Mutual, 
Roslyn; and P. C. Puzo, Metropolitan, 
Hemnstead. 





FOOSANER HEADS N. J. BAR COM: 


Samuel J. Foosaner, Newark attor- 
ney, and counsel, Life Underwriters of 
Northern New Jersey, has been  ap- 
pointed chairman, insurance committee, 
New Jersey State Bar Association. 





ican homes which the war is being fought 
to preserve. 

Aside from the actual raising of 
money, therefore, the War Bond cam- 
paign is designed to drain off a large 
share of the excess income dollars which 
are “burning holes in the pockets” of 
those who have become relatively in- 
come-wealthy overnight. 

The Government’s Aims 

What the government wants to ac- 
complish, as I see it, is the whole-hearted 
cooperation of every individual in a pro- 
gram which might be summed up as 
follows: (1) Get your scale of living 
down very close to the level of bare 
necessity; (2) Pay all your taxes, cheer- 
fully and in full; (3) Continue to sup- 
port your church and worthy charities; 
(4) Out of income, pay off any indebted- 
ness you may have, as rapidly and as 
completely as you can; (5) Buy needed 
life insurance, and maintain needed life 
insurance in force. It would be a sorry 
service to our government, to add to its 
present or post-war problems the job of 
taking care of bereaved and destitute 
families by the thousands; and (6) Hav- 
ing done these things, buy bonds—all 
you possibly can. Get rid of every pos- 
sible temptation to spend for non-essen- 
tials. 

President Roosevelt’s Attitude 

In a recent issue of an insurance 
paper we find it reported that “in a press 
conference this week, President Roose- 
velt made it clear that his request that 
every available dime and dollar be put 
into War Bonds was not in reference 
to accumulated savings, but to current 
earnings. He specifically asked the peo- 
ple not to take money out of the bank 
to buy War Bonds and stamps. It al- 
ready is serving a useful purpose, he 
said, and there is no need to disturb it. 
The government has pointed out that 
money in the bank is not disturbing the 
financial situation, but that money which 
is earned and spent is causing the in- 
flation.” 

Life Insurance Like Bank Deposits 

The article concludes with the obser- 
vation that life insurance accounts may 
be regarded exactly the same as_ bank 
deposits, and that when the President 
said money in the bank is serving useful 
purposes, he could as well have_ said 
“money in life insurance contracts.” 

This touches upon the third and final 
phase you mention in your letter—your 
suggestion of the need for the govern- 
ment’s public recognition of the role of 
life insurance in these critical days. 
There can be no doubt that such recog- 
nition would be for the best interests of 
the 66,000,000 of our people who owt 
life insurance; and I earnestly hope that 
such public recognition will be given in 
a direct and pronounced way. 

In the last analysis, is it not a matter 
of intelligent and whole-hearted coop- 
eration with the basic objectives out 
government seeks to accomplish, rather 
than blind compliance with the necessary 
exhortations to buy bonds—forgetting a 
other considerations in the process? 
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Work Conditions Seen 
Improving in War 


SURVEY BY LEE N. PARKER 


Head of American Service Bureau 
Tells Medical Section, ALC, of 
Safety Measures 
That the nation’s war industry will in 
no small way be responsible for develop- 
ing new manufacturing processes, better 
working conditions, some vastly better 
industrial housekeeping, improved safety 
measures and better industrial relations, 
was the encouraging conviction of Lee 
N. Parker, president, American Service 
Bureau, in an address before the thirty- 
second annual meeting of the Medical 
Section, American Life Convention, 
Colorado Springs, June 4. Mr. Parker’s 
observations were based on a personal 
tour of a number of the big ordnance 
plants, and revealed that the general 
accident record of these plants was be- 
low that of the national average for all 
industries both as to frequency and 
severity. His studies dealt only with 
filling of demolition bombs, high explo- 
sive shells and the handling and assembl- 

ing of component parts. 


Ordnance Workers Good Risks 


Mr. Parker stated that in peace times 
95% of Army ordnance is produced by 
comparatively small government arsen- 
als, relatively small in number, while 
today most are privately operated de- 
spite the expansion of government 
arsenals. Continuing, Mr. Parker said 
that the workers in these plants were 
both skilled and unskilled workers and 
recruits from farms and homes of small 
communities, comparatively few of whom 
are skilled in their present employment, 
but all of whom were “carefully selected 
good American citizens, substantial 
wage-earners, active and potential life 
insurance applicants.” 

He pointed out that the National 
Safety Council has revealed that in time 
of war the strain and pressure on work- 
ers in industry for new goals of com- 
pleted construction and getting into pro- 
duction, have brought about an increase 
in accident frequency and a possible in- 
crease in accident severity. But during 
the course of his subsequent remarks 
he brought out that these new big plants 
are operating on entirely different stand- 
ards than those that had prevailed in the 
past. Production of course is the ul- 
timate aim but if there is ever a ques- 
tion of human safety against produc- 
tion, safety wins. 

Precautions to Control Explosion 

Fundamental requirements, he said, 
were a well-organized employment office, 
trained interviewers and physical tests. 
Commenting on types of explosives he 
said that ammunition must be made of 
staple compounds, safe to handle and 
remaining safe while they continue in 
service. Measures taken to control ex- 
plosion hazards include following pre- 
cautions: Hazardous operations have 
been separated by barricades or placed 
in separate buildings; operating build- 
ings are separated to prevent spread of 
fires or explosions; operating buildings 
are grouped into separate production 
lines for protection against spread of 
fires and also preventing explosion in 
one line or bay from structurally damag- 
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ing buildings in other lines or even other 
lines in the same building; equipment 
layouts eliminating hazards from elec- 
trical installation, mechanical or static 
sparks, fires from lightning or from 
other causes; change houses and bomb 
proof shelters provide adequate safety 
for the operating personnel. Each plant 
has its own medical and safety depart- 
ments, adequately staffed by competent 
doctors and nurses. All of the big plants 
have their own hospital. 

“The reports getting out in communi- 
ties near shell loading plants of dis- 
figurement, deaths, illnesses, etc., re- 
sulting from work in these plants, seem 
to be totally without foundation,” Mr. 
Parker said. “The slightest itch, scratch, 
burn or injury of any character receives 
immediate attention.” 

Excellent Industrial Housekeeping 


The plants have complete ventilation, 
individual vacuum units being provided 
to pick up dust, almost spotlessly clean 
housekeeping, washing and waxing of 
floors repeatedly, facial mask adaptation 
where necessary to prevent breathing of 
fumes, possible dust inhalation, etc. 

“Safety precautions go far beyond 
anything most of the employes of these 


plants have ever experienced in the 
past,” he added. ’ 
“Matches, flash-lights, cameras, guns, 


liquor or any flame or spark producing 
device, are entirely prohibited from the 
restricted areas adjacent to these plants. 
Severe penalty is attached to the find- 
ing of prohibited articles on persons of 
employes, particularly matches. A check 
and double check system of Army and 
contractor safety inspectors serve to 
bring immediate attention to any irregu- 
larities that might impair the safety of 
personnel.” 


Columbian National Marks 
Its 40th Anniversary 


June 5 marks the fortieth anniversary 
of the founding of the Columbian Na- 
tional Life of Boston. It also marks the 
fortieth year of association with the 
company of President Francis P. Sears. 
As‘a special observance of this date, 
the company is introducing a campaign 
for paid business which will extend from 
June 1 to July 13. 

A bronze plaque will be presented to 
President Sears as a fitting tribute and 
replicas of this plaque, suitably inscribed, 
will be presented to qualifiers in the 
contest. 

The occasion for the presentation of 
the plaque will be the fortieth anniver- 
sary of the day that Columbian National 
first started doing business on Septem- 
ber 11. On that day representatives of 
the company from all over the nation will 
gather in Boston to do honor to Presi- 
dent Sears. Included in their number 
will be directors, officers of the company 
and senior home office employes, as well 
as general agents and fieldmen winning 
top honors in the anniversary campaign. 








Life Supervisors to Golf 
At Bonnie Briar June 10 


The annual field day of the Life Su- 
pervisors Association of New York will 
be held at Bonnie Briar Country Club, 
Larchmont, June 10, to include swim- 
ming, tennis, golf and other sports. 
There will be a business meeting at 
1:00 p. m. and a dinner in the evening. 
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McDonald’s Views 


(Continued from Page 4) 


associated with complicated settlements 
—its principles can be applied just as 
effectively to small cases. These are 
days when branch managers might well 
get their agents away from these com- 
plex lego-actuarial settlement forms. : 

A chart picturing a four-day analysis 
of applications received by a large com- 
pany was used to illustrate the value 
of selective prospecting. Here was evi- 
dence that the branch manager could 
use to show the swing towards the lower 
income groups—with 19.4% received from 
people in trades, 18.9% from persons 
classed “not gainfully emploved,” i. e¢., 


children, housewives, etc.. 17.6% from 
those engaged in manufacturing and 
mechanical industries. Selective pros- 


pecting in these groups was needed to- 
day because of the restriction on an 
agent’s time due to the gas and tire 
situation. 

Relating his personal philosophy of 
sales management gained over many 
years in different fields, Mr. McDonald 
used “on-the-spot” agency stories in 
talking about morale building in 1942. 


Morale More Important Today 


“Greater attention to morale is re- 
quired today more than ever before,” 
he said, “because mental attitude is un- 
der fire with worries, bewilderment, and 
doubts pressing in on all of us from 
all sides. A closer, more personal, man- 
to-man relationship between agency 
executive and field will go a long way 
towards building morale.” 

In developing this relationship, Mr. 
McDonald stated that more personal 
conferences in the field are the “order 
of the day” for 1942, with more use be- 
ing made of contacts through mail per- 
sonalized by longhand letters and post 
cards, longhand notes on typewritten 
letters, recognition of little personal ac- 
tivities of agents. 

He told how, on a recent train trip of 
four hours, he wrote sixteen post cards 
to field-men—how subjects discussed in 
field visits were followed up within a 
few days by longhand letters—how 
agents’ accomplishments were recognized 
by letters—how the new agent was wel- 
comed into the business. 

“Above all, I try to avoid any preach- 
ing note in these communications,” he 
said. 

Mr. McDonald described his typical 
visit to a district office. Previously to 
the meeting, names, pictures, and records 
of agents have been memorized, along 
with any personal information. Formal 
addresses are dispensed with in favor of 
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informal discussions with agents ep- 
couraged to ask questions. Frequently 
on the assumption that “people are in. 
terested in people,” the discussion jn- 
cludes human stories about the top 
executives of the company. Group con- 
ferences at head office are held, when 
a small number of field managers meet 
with division heads to discuss mutual 
problems. All of these activities are 
part of a definite program of morale 
building which in turn helps to build 
sales in these trying times. 





R. L. Hogg Brought Greetings 


Robert L. Hogg, assistant general 
counsel of the Association of Life In- 
surance Presidents, spoke before the Ca- 
nadian Life Insurance Officers Associa- 
tion which met at Montebello last week. 
He brought greetings from the Life 
Presidents Association, referring to the 
prior formation of the Canadian organ- 
ization to that of the United States com- 
panies and its pioneering in institutional 
advertising. He said in part: “Your 
contributions to the various practical as- 
pects of the business have been most 
helpful to the United States companies 
in the present emergency. No answer 
to a war problem is regarded as com- 
plete unless tested by your experience. 
; “Engaged in a great common struggle, 
it is equally appropriate for us to salute 
you for your war efforts in which we 
again have common problems. Your 
courage, determination and sacrifice for 
almost three years are inspiraticns for 
the overcoming of obstacles yet to be 
faced by us. Those of us inclined to 
grumble or complain of what the Gov- 
ernment may expect us to do need but 
to look at what you have already done. 
We pay tribute to you for what you are 
now doing and for what you have al- 
ready done in this great struggle. We 
hope to play our part as well.” 


BUFFALO CLU’S ELECT 
Stanley C. Collins, Metropolitan, Presi- 
dent; Other Officers Named; Plans 
for University Classes Discussed 
Stanley C. Collins, agent of the Met- 
ropolitan Life Seneca District Agency, 
was elected president of the Buffalo 
Chapter of Chartered Life Underwriters 
for the year 1942-1943 at their annual 
luncheon meeting held on May 28 at the 
Downtown Y.M.C.A., Buffalo, succeed- 
ing Melburn L. Brizdle. ; 
Other officers elected were: vice-presi- 
dent, Ray S. Spurr, agent of the Na- 
tional Life of Vt.; secretary-treasurer, 
Russell C. Wonderlic, agency organizer 

of the Mutual Life of New York. 

Plans for sponsoring CLU classes at 
the University of Buffalo were also dis- 
cussed, and action taken to recommend 
that Part “B” be offered as serving 
the interests of the greatest number 0! 
students studying for the CLU designa- 
tion. 





WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 
Telephone BArclay 7-3428 

















ee ee ee eee 


5, 1942 


ork 





ew 
ents en- 
equently, 
e are in- 
Ssion in- 
the top 
OUup con- 
Id, when 
ers meet 
5 mutual 
ities are 
f morale 
to build 


Petings 
general 
Life In- 
> the Ca- 
Associa- 
ist week, 
the Life 
x to the 
1 Organ- 
tes com- 
itutional 
“Your 
tical as- 
en most 
Mpanies 
answer 
as com- 
rience, 
struggle, 
oO salute 
hich we 
Your 
ifice for 
Cns for 
t to be 
lined to 
1e Gov- 
eed but 
'v done, 
you are 
ave al- 
le. We 


Presi- 
Plans 
sed 
e Met- 
\ gency, 
Buffalo 
writers 

annual 
at the 
icceed- 


-presi- 
1e Na- 
asurer, 
ranizer 
c, 

ses at 
30 dis- 
amend 
erving 
ber o! 
‘signa- 


nae 


Ine. 


- 











June 5, 1942 





















THE EASTERN ree. 
~_UNDERWRITER = | Pa orem 





Page 15 








Home 


H. HH. inde eves 
Company Cooperation 


AT CHICAGO SPRING MEETING 





President, Home Office Life Underwrit- 
ers, Reviews Some Unusual 
Underwriting Protioms 


Spring meeting of the Home 
Association, 


Hotel, 


Jackson, 


At the 
Office Life Underwriters 


held at the 
Chicago, this week, Henry H. 
National Life of Vermont, president of 
the association, emphasized the coopera- 
tive nature of the life insurance busi- 
ness and said that its successful opera- 
tion was dependent upon the fair classi- 
fication of the participants and on the 
soundness of management of the life 
insurance companies. 

In the early days of the business, he 
pointed out, there was little if any, co- 
operation among companies. They all 
regarded each other as dangerous rivals. 
Today the situation is entirely changed, 
and all companies work together for the 
common good of the institution of life 
insurance. It is likewise very important 
that in any one company there be full 
cooperation and understanding among 
the various departments. The under- 
writing department has a very important 
part to play. Unless a mutual under- 
standing within a home office is consist- 
ently maintained, the management may 
eventually find itself commiited to fool- 
ish and costly experiments. 

Cooperation between companies has 
been greatly advanced, he said, by organ- 
izations such as the Home Office Life 
Underwriters Association, the American 
Institute of Actuaries, the Actuarial 
Society, and the Medical Directors As- 
sociation. The suggestion was made that 
since the problems facing the medical 
directors and the home office under- 
writers were similar and the aims iden- 
tical, a joint session might very profitably 
be arranged at some future time. 

Mr. Jackson discussed the problem of 
issuing single premium insurance con- 
tracts in a period of declining interest 
rates. This has virtually ceased to be 
a selection problem and has become just 
as definitely an investment problem as 
is the issue of a single premium annuity. 
He also reviewed another problem ar:s- 
ing when a man heavily insured and 
well able to carry his insurance proposes 
to take reduced paid-up contracts in 
place of those now in force while simul- 
taneously applying for new insurance 
sufficient in amount to make up for the 
reduction in coverage. 

Mr. Jackson stated that he had 
stressed certain such problems of the 
underwriter because he felt that in the 
days ahead the difficulty of every normal 
problem would be intensified and many 
an exceptional problem will be intro- 
duced. This is the invariable case when 
new production becomes increasingly 
difficult. “We know from experience,” 
he said, “that the institute of life in- 
surance is properly constituted to go 
through just such conditions, but suc- 
cess depends not only on the fullest pos- 
sible interdepartmental cooperation in 
any company but also upon the coopera- 
tion of all companies with each other.” 


Kdgewater Beach 


H. Goodwin Sees Challenge 
In Underwriting Problems 


In his talk before the Spring meeting 
of the Home Office Life Underwriters 
in Chicago this week Howard Goodwin, 
Phoenix Mutual Life, reviewed the prob- 
lems incident to the establishment and 
maintenance of underwriting practices 
by the various member companies, em- 
Phasizing the value of having agents 
well versed in home office underwriting 
methods. 

Educational efforts, according to Mr. 
Goodwin, can do and have done much to 
create sympathetic understanding be- 


Office 


Life U , 





tween the home office and the agents of 
the complex problems and _ difficulties 
which face the home office underwriter 
in his endeavor to give the best service 
to his agents and at the same time pro- 
tect the interests of his company’s pol- 
icyholders. 

Initiative and ingenuity in finding ways 
and means of clearing business for is- 
sue form one of the most interesting 
phases of the life insurance business, 
said Mr. Goodwin. To clear, through 
skillful development, a case which an- 
other company has declined constitutes 
good and proper competitive underwrit- 
ing. The insurable risk which appears 
at the outset to be unacceptable pre- 
sents to the underwriter a challenge of 
his skill and ability and may well fur- 
nish the means of demonstrating his in- 
creasing initiative and his growing value 
to his company. 

In considering a limitation in amount 
at issue because of one or more under- 
writing factors, the speaker maintained 
that except in a relatively small number 
of cases such as those involving the 
financial status of the individual risk, it 
is a better practice to charge an ade- 
quate premium and issue the amount 
applied for. 
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rather 


for increased taxe 
decision on gross income 
than net 

(c) How about 1 connection 
with th: 





s’ practices 
ity n inoperative 
and naval service. 


3. Discussion of comy 
in regard to disability 
because of military 

(a) What 

(b) What is the effect if unearned 

premiums are not refunded? 

4. What are the proper protective 
measures in the so-called “competition” 
case where applications are concurrently 


submitted to two or more companies? 
Have we any 


obligation to our “com- 
petitor,” after exchanging preliminary 
information, if the case subsequently 
develops unfavorably ? 





about double indemnity ? 


5. Is it advisable, in view of the de- 
mand for physicians in war work, to 
extend non-medical limits as to age and 
amount ? 


Chicago 


Day Teas Cention’ in 
Passing Applications 


INVESTIGATE, “WARNS ICA HEAD 
Replies a Liquor Habits, 
Illness, Age Misstatements 
Serious Problems 


Vague 


“Underwriting Lessons from Claims 
Experience” was the subject of a talk 
by Godfrey M. Day, president, Inter- 
national Claim Association, given be- 
fore the Spring meeting of the Home 
Office Life Underwriters in Chicago, 
June 2. 

“Most claim men agree,” Mr. Day 
stated, “that cases involving habits 
which come to their attention are a 


S problem both on account of the 
frequency with which they call for in- 
vestigation and the difficulties of han- 
dling them. Vague and indefinite an- 
swers on the application regarding liquor 
habits make defense of the case diffi- 
cult. When the application denies ex- 


(Continued on Page 16) 
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now more than ever before, 


estates, however small. 


SALES TRAINING / 


We are very proud of the men and women who 


represent this company in the field. 


Stress has been laid upon the definite policy 
followed in the development of our field forces. 
This policy is based on rigid selection and 
It is based also on the belief 


that the buying public is entitled to and needs 


intelligent, well- 


informed conscientious advice and service in con- 


nection with the arrangement of life insurance 


The Canada Life 
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Gain 
In Paid-for Production 
During 1941 
Exceeded That of 1940 
by. 15% 


Gain in Total Insurance 
in Force During 
1941 13% 


There is a reason! 
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Jackson Doubts Tax Saving 
In Shift to Paid-Up Forms 


Chicago, June 2—During his address 
at the meeting of the Home Office Life 
Underwriters Association in Chicago this 
week, Pre sident Henry H. Jackson said, 
“A problem arises when a man heavily 
insured and amply able to carry his in- 
surance proposes to take reduced paid- 
up contracts in place of those now in 
force, while his wife (for example) sim- 
ultaneously applies for new insurance 
sufficient in amount to make up for the 
reduction in coverage, the premiums on 
the new line presumably to be naid not 
by the insured but bv the applicant. 

“IT suppose this scheme is expected 
to result in substantial inheritance tax 
savings. I simply cannot believe it nos- 
sible that the exnectation will he real- 
ized. T cannot believe that vou and T 
buying insurance man-fashion out of 
our own earnings to protect our denend- 
ents, will have a larger share of the 
proceeds taken away by tax than will he 
taken from insurance claims of like 
amount arising from the death of those 
who get somebody else to make the 
application and pay the premiums for 
them. 

“If the present law nroperly inter- 
preted so operates (and even of this 
one may have grave doubts), I think 
the law will be changed before manv 
large insurance estates have profited 
under its terms. 

“The problem is worth mentioning at 
an underwriters’ meeting as illustrative 
of the interdependence of departments. 
Does the agency department want rep- 
resentatives in the field sponsoring such 
changes? Does the publicity depart- 
ment think the final result of such a 
practice will promote public confidence 
and good will? Does the actuary re- 
gard the paid-up option in present poli- 
cies safe, should it be far more generally 
resorted to? Does the investment de- 
partment realize just how its functions 
would be changed if paid-up contracts 
became the general rule instead of the 
exception? Should the underwriter, on 
the ground that the net insurance cov- 
erage in his company is not being in- 
creased, modify his selection practice 
when the shift is proposed on the life of 
a dubious risk? How does the legal de- 
partment regard such such changes ?” 


Day Urges Caution 


(Continued from Page 15) 


cessive drinking but investigation re- 
veals such a history, the company should 
get the complete story clearly set forth 
in writing by the applicant prior to 
issue. If this supplementary statement 
is subsequently established to be incor- 
rect, the company has a sound basis on 
which to contest the claim. 

“Frequently the claim department’s 
hands are tied,” continued Mr. Day, “by 
the half truth a person will give on the 
application, such as the admission that 
he visits a physician annually for a 
check-up or that he has, in the past, had 
rheumatism, hay-fever or phlebitis, 
which was very minor and gave no real 
trouble. Unless a careful investigation 
is made and true facts established, little 
can be done about a claim for arthritis, 
asthma or Buerger’s disease 

“The largest single factor in the re 
duction of the amount payable is due to 
misstatement of age. The last survey 
made covering this question revealed 
that 58 companies had to reduce their 


death claim benefits by $1,525,000 in one 
year. The experience of three of the 
five largest companies is not included in 
this figure. Few companies make a 
thorough investigation to confirm. the 
date of birth so that it is obvious that 
many misstatements of age are not di 

covered and the beneficiary is paid more 


than she is entitled to. Di 
OF 


crepancie 
after death cause delay in 
claim and distre 


covere d 
the settlement of the 


to the beneciary.” 


John T. Rohm Favors Some 
Term for Substandard Risks 


At the Home Office Life Underwriters 
meeting last week in Chicago, John T. 
Rohm, American United Life, considered 
various phases of Term insurance issued 
to substandard applicants. Mr. Rohm 
remarked that many comnanies in the 
nast have either been unwilling to issue 
Term on a substandard basis or have 
done so in a very limited manner, but 
that with current emohasis on Term in- 
surance the desirabilitv of issuing it to 
imnaired risks as well as to standard 
risks is obvious. His paper discussed the 
various tvpes of substandard mortality, 
that showing excessive mortality in the 
early vears grading down to standard 
mortality, that which increases with ad- 
vancing age, and variations of these 
tvnes. The paper also considered the 
different kinds of Term insurance—con- 
vertible Term for short periods, con- 
vertible and renewal Term for short 
periods, long Term policies, level Term 
additions to life policies, and decreasing 
Term additions—and the application of 
the various types of impairment ratings 
to these different kinds of Term cover- 
age. Mr. Rohm concluded that some ex- 
pansion of a company practice may be 
made in certain instances, with due con- 
sideration to the effect of the more 
serious impairments and the effect of 
the conversion and renewal provisions 
in certain types of term policies. 
SHELTON M. SAUFLEY, 60, DIES 
Former Kentucky a of In- 
surance Was Newspaper Man; Friend 

of Governor Keen Johnson 

Shelton M. Saufley, Sr., former Insur- 
ance Commissioner of Kentucky, and at 
the time of his retirement in 1940 due 
to ill he: _ manager of the Lou'sville 
Rurean, U. S. Foreign & Domestic Com- 
merece, ae at his home in Richmond, 
Ky., May 23, on his sixtieth birthday, 
following a two-year illness. 

Member of an old Kentucky family 
Mr. Saufiey was born in Oakland, Calif., 
educated at Fulton, Mo., and the Uni- 
versity of Kentucky, at Lexington. and 
entered Lewspaner work with the Stan- 
ferd journal, Stanford, Ky.; he later 
worked in.both mechanical and editorial 
departments of papers in Lexington, and 
Frankfort. In 1914 he was elected to 
the State Legislature and served one 
term. In 1917 he formed the Richmond 
Daily Register, at Richmond, Kv., 
through merger of the Kentucky Regis- 
ter and Weekly Climax, which he 
had purchased. He sold a half interest 
in the paper in 1925 to Keen Johnson, 
row Governor of Kentucky, and the two 
were joint publishers for years. 





Insurance Women’s League 
Installs 1942-1943 Officers 


The League of Life Insurance Women 
installed new officers for the coming 
season at a tea and social meeting held 
at the Hote! Elysee, New York City, on 
lune 2. Officers for 1942-43 are presi- 
dent, Bertha M. Loheed, Fidelity Mu- 
tual; first vice-president, Mildred F. 


Stone, Mutual Benefit; second vice-nres- 
ident, Lillian L. Joseph, Home Life of 
New York; third vice-president, Doro- 
thy M. Boond, New York Life; treas- 
urer, Mrs. Helen Wolfsohn, Equitable 
Society; secretary, Fanny  Harkavy, 
Kquitable Society 

Beatrice Jones, president, Life Un 


derwriters Association of the City of 
New York, in a brief talk said life in- 


urance women can best do their part 
the country’s war effort by doing the 
job they have to do and doing it well. 
e called life insurance a branch of 


public education. “Every time you ease 


the mind of a policyholder and make 
him feel better, you have done an im 
portant life insurance work,” said Miss 


Jones 


Chairmen of Sessions 

Chicago, June 3—Chairman of sessions 

Home Office Life Underwriters this 
week were Henry H. Jackson, National 
Life of Vt.; John H. White, New York 
Life; C. H. Norris, Aetna Life: R. ¢ 
McCankie, Equitable of Iowa, and Ross 
B. Gordon, State Mutual. 





J. W. Thomson Life Member 


Chicago, June 3—John W. Thomson, 
retired vice-president of North American 
Reinsurance and one of the most popular 
men in life insurance, has been made an 
honorary member of Home Office Life 
Underwriters Association. 





SCARCITY OF EXAMINERS 


Younger Doctors Entering War Service; 
More Examinations Will Have to Be 
Made in Offices 
Chicago, June 3—One of the inter- 
esting problems in life insurance is 
whether there will be a scarcity of life 
insurance examiners. By the end of 
this year 35,000 of the 130,000 physicians 
of the United States will be members 
of the armed forces. Older doctors con- 
tinuing in private practice will probably 
meet the situation by more systematic 
allotment of their time and having more 
patients visit their offices, thus cutting 
down on their visits. It is no longer 
practical for doctors to visit factories 
and wait in the outer office for factory 
workmen to come out for examination. 
Much time has been wasted in such 

visits. 





TWO NEW COMPANY MEMBERS 


Chicago, June 3.—Two additional com- 
panies have joined the Home Office Life 
Underwriters Association. They are 
Commonwealth Life of Louisville and, 
Teachers Insurance and Annuity Asso- 
ciation. 





Discuss Case of Assured 


- . 
Suspected of Nazi Leaning 

Among cases selected for discussion at 
the Home Office Life Underwriters As- 
sociation meeting was the following of 
a man having $95,000 insurance and ap- 
plying for $20,000 more, his income be- 
ing $35,000 a year. The applicant was 
reported to have been the recipient of 
considerable national publicity in the 
past two or three years, and_particu- 
larly more recently because of his, 
his wife’s and daughter’s expressions of 
sympathy for the cause of Nazism. He 
was investigated locally and called to the 
office of the Federal Bureau of Investi- 
gation because of his past statements 
of sympathy. About six or seven months 
ago a German was arrested in his home 
while visiting there and has since been 
sentenced to several years in the Fed- 
eral prison on a charge of being an alien 
propagandist not properly registered in 
this country. 

The applicant’s oldest daughter re- 
ceived considerable publicity because of 
serving some time as an editor of a 
paper sponsored by and supporting the 
case of the Nazi Government. Recently, 
as a gesture, the applicant purchased 
and gave all his employes defense bonds 
as Christmas gifts. There has been con- 
siderable criticism of the applicant and 
his family because of the above activity, 
but this is the only criticism directed 
against them in any way. 

The company’s general agent, who has 
known the applicant for some time, says 
he knows the family had quite decided 
sympathies for the German nation, that 
their antecedents are German and_ that 
they still have relatives and property 
interests in Germany. However, the gen 
eral agent says, they are not ‘suspected 
of having Nazi sympathies and the ap- 
plicant is a perfectly good citizen. 
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a Mutual Agency 
Building School Held 


FIRST IN EIGHT YEARS AT H. O. 
Directed by Second Vice-President E. 
Paul Huttinger; General Agents, 
Supervisors Attend 








The first Penn Mutual agency build- 
ing in eight years has been conducted 
for the past two weeks at the company’s 
home office, where seventeen general 
agents and supervisors from all parts 
of the country have been training. 
School was directed by Second Vice- 
President E. Paul Huttinger, who has 
charge of the company’s training ac- 
tivities. 

Agency Problems Taken Apart 

At the school the whole problem of 
operating as general agent or supervisor 
was taken apart and studied in its de- 
tails, beginning with the job of seeking 
a recruit underwriter, then training him, 
helping him form work habits, super- 
vising his work. The second theme was 
the pattern of operation of an agency, 
analyzing its morale and financial prob- 
lems, and organizing its selling methods 
This naturally led into the subjects of 
marketing and prospecting. And finally 
came a series of studies of interdepart- 
mental functions, with explanations of 
the uses of specializations. 

President John A. Stevenson present- 
ed to the school the picture of the com- 
pany as a whole, and spoke on the life 
insurance business as an essential in- 
dustry playing an important part in the 
war program. Vice-President Eric C. 
Johnson analyzed the opportunities in 
general agency work, while Second Vice- 
President Wallis Boileau, Jr., explained 
the agency finances, and Urban F. Quirk 
told of methods of financing new under- 
writers, and A. Moseley Hopkins, Jr., 
gave techniques of training and incul- 
cating work habits. 

Talks by General Agents and Supervisors 

Problems of supervision and coaching 
were the subjects of Harry R. McCoy 
and Runcie L. Tatnall, Philadelphia and 
Norman W. Rowley, Boston. Frederick 
A. Schnell came from Peoria to discuss 
planning and objectives and Rene P 
Banks from Cleveland to tell of ways of 
recruiting new men. Kenneth W. Con- 
rey of Pittsburgh told of ways of selling 
a recruit on coming into life insurance, 
and of the influence of the underwriter’s 
wife. Franklin G. Stull of Philadelphia 
lectured on organized sales talks. Joseph 
H. Reese of Philadelphia discussed 
marketing; E. L. Reilly, New York, mo- 
tivation. W. A. Arnold, II, Harrisburg, 
J. Elliott Hall, Newark, Harry P. John- 
son, Harrisburg, described agency super- 
visory methods. Osborne Bethea, New 
York discussed agency financial prob- 
lems from the general agent’s angle. 
Marion J. DuPaul, Philadelphia, took the 
subject of the woman agent, how to re- 
cruit, train and supervise her. 

Home office departmental functions 
and helps were presented by specialists 
of the company staff: William J. Probst 
on salary savings, Mary A. Murray on 
prospecting, Warner F. Haldeman on the 
law department, Carroll Frey on pub- 
licity and advertising, Albert F. Ran- 
dolph on sales promotion and direct 
mail, Thomas W. Douglas on market re- 
search. William J. Nenner presented a 
picture and word travelogue of company 
management layout. 

Attending the school as students were 
general agents Thomas E. Gray, Tampa; 
George E. Kirk, Davenport; Tom E. 
Lipscomb, Louisville; Walter T. Schutt, 
Miami; Jack R. Watson, Oklahoma City ; 
Harry E. Wuertenbaecher, St. Louis. 
Supervisors attending included Hirtus 
E. Alles, Buffalo; Clark P. Erwin, 
Spokane; James B. Gates, Little Rock; 
Paul S. Lewis, Chattanooga; Fred R. 
Luthy, Peoria; Arthur A. Madden, Jack- 
son; Felix W. Shank, Montgomery; John 





E. Spence, New York; Franklin G. Stull, 
Philadelphia; George H. Thobaben, 
Cleveland; William J. Wright, Pitts- 
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Metropolitan Director 

Charles G. Taylor, Jr., second vice- 
president of the Metropolitan Life, has 
been made a member of the board of 
directors. Before coming to New York 
from Virginia he was connected with 
the Bureau of Insurance, State of Vir- 
ginia, as actuary and he was vice-presi- 
dent of the Atlantic Life of Richmond. 
In December, 1924, he was made assist- 
ant manager and actuary of the Asso- 
ciation of Life Insurance Presidents, and 
in 1931 was elected third vice-president 
of the Metropolitan Life. He became 
second vice-president in 1936. He is a 
former president of the American Life 
Convention and for years has been one 
of the outstanding figures in the life 
insurance business. 


BARNARD S. GIBSON DEAD 

Barnard S. Gibson, for the past two 
years assistant manager, Guardian Life 
of New York in Baltimore, died May 27 
at 43 after several months’ illness. Mr. 
Gibson had formerly been with the Sun 
Life of Canada, before which he was an 
attorney. 





CHARLES G. TAYLOR, JR. 
Second Vice-President, Metropolitan 
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Brooklyn Supervisors Name 


Willard J. Colwell President 


At the annual meeting of the Life 
Supervisors of Brooklyn last week, 
Willard J. Colwell, Alfred J. Johannsen 
agency, Northwestern Mutual, was 
elected president for the coming year. 
Other officers are vice-president, Ber- 
nard A. Haas, William H. Kee agency, 
Mutual Life of New York; secretary- 
treasurer, Andrew Christenson, Walter 
Andersen agency, New York Life. 





FOR SALE: Complete set of the 
Journal of the Institute of Actuaries of 
Great Britain. 70 volumes, 68 bound 
in half calf, last 2 volumes unbound. 
Price reasonable. Box 1436, The 
Eastern Underwriter, 41 Maiden Lane, 
New York. 








SECURITY ANALYST, 12 years’ experience, 
largely institutional supervision, with two lead- 
ing New York investment houses in executive 
capacity, seeks life insurance portfolio position. 
Age 43, married. Good references. Willing 
to leave New York. Box 1435, The Eastern 
Underwriter, 41 Maiden Lane, New York. 
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Good News for NYNL policyholders . . . 


Good Reading for all life insurance owners 


WNL presents the latest in a series of distinctive annual reports in the 
factual, informative, yet readable ‘‘humanized”’ style pioneered by 


this Company. 


Publication of this yearly report is an event on a par 


with issuance of NWNL’s annual statement on the first business day of 


each year. 


The current edition maintains the pace set by its predeces- 


sors; it gives a clear, sharp picture of continued growth in rugged strength 
and essential service to the nation in wartime, not only by NWNL but by 
the institution of life insurance as a whole. 
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WARTIME PUBLIC RELATIONS 


In the concentration of effort to aid the 





war program by increasing the nation’s 
resistance to fire, the public relations com 


Fire Un- 


derwriters has sponsored, and joined with 


mittee of the National Board of 
others in a wide variety of constructive 
The National dedi- 


cated to the reduction of fire waste and 


activities. Board is 
its many bureaus and committees work 
toward that end. But the public relations 
committee has the important task of arous- 
ing and educating the public to the ne- 
cessity of carrying through the sound ad- 
vice which comes from the insurance in- 
dustry. 

In the report of that committee present- 
ed last week at the annual meeting of the 
National Chairman L. E. Falls 
said that no other twelve months’ period 
has matched that since the 1941 meeting 
of the board “for sustained drive toward 


Board, 


concrete objectives and achievement of re- 
The with its 
regular program of Fire Prevention Week 
and Spring Clean-Up Week, both of which 


board carried on 


sults.” 


received unusually enthusiastic support, is- 
sued many textbooks and pamphlets and 


in addition published special studies on 


the protection of cotton, grain and in- 


dustry against fire. 

The suggested fire prevention ordinance 
of the National Board is getting special 
recognition at this time. In the last year 
nance represents more than two-thirds the 


number that had adopted it during the 


preceding decade. 
“Safeguard America 


filmed a year ago and now 


The talking picture 
Against Fire,” 
enlarged with a supplement documenting 
he work of National Board engineers in 


surveying the fire hazards and protection 


of cities, is enlisting public interest in the 





of planning basic fire preven- 
tion and protection in comm 
In the educational field 1e busi- 





ess of insurance the National Board, 
through its public relations committee, has 
the National Association 


ation of 





courses and 





ing \ ‘an Institute 
Prope L a2 Underwriters. 
John A. } f the I ix of Hart- 
d I ( ’ the National 
Board, has 1 first president of 
t] S ew 1! ~ ~ d Ce- 
narks Mr. | ee I 
‘The big job still remains to be done. 


If we would win the support of the public, 
we must tell the peonle who we are, what 
do it indi- 
must 
do it not only here, today, but throughout 


we do, and why, We must 


vidually and collectively. And we 


each tomorrow, in every sect’on of the 


country where men and women look for 
dependable fire insurance protection.” 





THE LATE WALTER G. COWLES 

The Walter G. 
Cowles, vice-president of the Travelers, 
died 


stands out as an inspiration to insurance 


career of the late 


who May 30 at the age of 83, 


people throughout the country. Mr. 
Cowles is hailed as a true pioneer, and 
rightly so. He was endowed with the 
intellectual curiosity, foresight and cour- 
age that marked all leaders of the age 
of great mechanical and inventive prog- 
ress in which he lived. These qualities 
take the 
only in originating and helping to de- 
velop several of the major lines of casu- 
alty insurance but to lead his fellow men 
in the acceptance and promotion of such 


enabled him to initiative not 


epochal inventions as the typewriter, 
telephone, automobile, airplane and the 
radio. 

As early as 1895 Mr. Cowles began 
proposing that the Travelers write au- 
1905 


he began to study the many-sided sub- 


tomobile insurance. As early as 
ject of compensation insurance, visiting 
in that World’s Fair in St. 
Louis where he was attracted to a Ger- 
man exhibit describing the operation of 
a plan in that country only a few years 
old. Believing that the introduction of 
workmen’s compensation insurance was 
come in the United States, 
Mr. Cowles wrote an experimental pol- 
icy before there was any law here. The 
fact that it was not widely accepted did 
And when the first 


year the 


certain to 


not discourage him. 
\merican compensation act of impor- 
tance was adopted in New York in 1908, 
Mr. Cowles was sent there to direct the 
work. He did 


later 


organization 


necessary 


the same three years when the 
New Jersey law was passed. 
Outstanding among Mr. Cowles’ 1n- 


surance contributions is the standard 
workmen’s compensation and employers’ 
liability policy, drafting of which he 
completed in 1918, and which is still in 
use. Tl 

as Mr. Cowles drafted it. 


He policy proper has remained 


R. Winston Roberts, insurance 
of Birmingham, Ala., has been 
president of the Birmingham 
Club for the next year. 


agent 
elected 
Civitan 











EDGAR M. 
Edgar M. Morsman, 3rd, who has been 


elected president of the National Secur- 
ity Insurance Co. of Omaha, Neb., has 
been a director of the company for sev- 
eral years and earlier this year became 
chairman of the board. He is a well- 
known attorney in Omaha. The Na- 
tional Security is a member of the In- 
surance Co. of North America Group. 
+) 


MCRSMAN, 3RD 


Adrian J. Brennan, who has been a 
member of Aetna Affiliated Companies’ 
publicity staff at the home office since 
1930, has been promoted to agency as- 
sistant in the casualty agency depart- 
ment. He succeeds the late James E. 
McKinney. Mr. Brennan’s connection 
with the Aetna dates back to 1918 when 
he started in its actuarial department. 
In 1928 he transferred to the life agency 
department. In recent years his pub- 
licity work has entailed a lot of travel- 
ing and thus he is well known to Aetna 
agents. In athletic circles he is known 
as the coath of the Aetna girls’ basket- 
ball team which won the national title 
from 1927 to 1928. 

x *k x 

Frank Holm, advertising department 
Fireman’s Fund Group of fire and casu- 
alty companies, has been “drafted” by 
the United States Treasury Depart- 
ment’s Northern California War Savings 
Staff for special assignment work. The 
campaign for the sale of War Bonds at 
l-ireman’s Fund head office, San Fran- 
cisco, was planned and directed by an 
employe’s committee of three, of which 
Mr. Holm was a member. The six-day 
drive resulted in 99.1% of the personnel 
signing up for the purchase of bonds on 
the salary savings plan. His first as- 
signment is to help formulate plans for 
a bond camnaign at a prominent indus- 
trial plant at Napa, Cal. 

x * x 

Bertrand J. Perry, president, Massa- 
chusetis Mutual, enters his forty-sixth 
year with the company June 8. He 
started as an actuarial clerk and became 
president January 22, 1936. A past presi- 
dent, Life Office Management Associa- 
tion, he will receive in absentia the 
National Office Management Fellowship 
\ward to be presented at the associa- 
tion’s annual conference June 9, in rec- 
ognition of his services to that organi- 
zation. 





* * * 


Harold H. Ames, leading producer of 
the St. Paul Ordinary office of the Pru- 


dential, has been named chairman of 
the St. Paul Community Chest cam- 
paign. Jule M. Hannaford, Jr., local 


agent, has been elected a director. 





CHARLES G. DOUGHERTY 


Charles G. Dougherty of the legal di- 
vision of the Metropolitan Life, who is 
a familiar figure .at conventions of the 
National Association of Insurance Com- 
missioners, 1s now a lieutenant in the 
United States Navy, and is at Quonset 
Point, Rhode Island. He passed _ his 


examinations with rank of 17th, 500 
taking the examinations. 
* * x 


Harry Phillips, Jr., prominent life in- 
surance man of New York City, life mem- 
ber, Million Dollar Round Table, and 
member of the Ralph G. Engelsman 
agency, Penn Mutual, has received a 
commission as captain in the, United 
States Army Air Corps and will leave 
June 7 for the Coast. 

~ oF 





Mrs. Beverly R. Van Buskirk and her 
daughter, Judith 


The picture above is one of the best 
taken of Mrs. Beverly R. Van Buskirk 
and her young daughter, Judith, and ap- 
peared recently in the New York Herald- 
Tribune. It attracted considerable in- 
terest among insurance people as Mrs. 
Van Buskirk is the only daughter of 
C. W. Fairchild, general manager, As- 
sociation of Casualty & Surety Execu- 
tives. Her husband, Lieutenant Beverly 
R. Van Buskirk of the U. S. Navy, was 
recently reported missing in action while 
on submarine duty in Pacific waters 
and great was the concern felt toward 
the Fairchild family when this sad news 
hecame known. A graduate of U. 5. 
Naval Academy, Lieutenant Van Buskirk 
was second in command of his boat. 
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“Atlanta Evening Ghost” 

One of the cleverest papers on the 
erder of the “Bawl Street Journal” to 
come out of the insurance business is 
the “Atlanta Evening Ghost,” published 
and privately circulated by the Georgia 
Association of Insurance Agents in con- 
nection with its meeting held in Atlanta 
last week. 

Typographically, it is a beautiful job. 
It is gotten up in regular newspaper 
style, with actual photographs of insur- 
ance people superimposed upon moving 
picture and other photographs with lu- 
dicrous effect. 

The paper is a four-page “rib” from 
beginning to end. As is to be expected 
coming from Georgia, much of the hu- 
mor is based on “Gone with the Wind.” 
Nobody in the business is spared from 
companies, company presidents, the 
South-Eastern Underwriters Association, 
general agents and agents themselves. 

One of the most prominent agents in 
the state is pictured in the uniform of a 
Nazi general as “the old war _ horse.” 
Another is a caricature of an advertise- 
ment of one of the companies and under 
the head of “liabilities” is simply a pho- 
tograph of one of the most popular gen- 
eral agents of the state who represents 
it. There are digs at local politics, and 
a supposed-to-be ad of an Axis country 
company which announces that it has 
discontinued business for the duration. 

It is evident from this sheet that the 
local agents in Georgia have not let the 
war situation disturb their sense of hu- 
mor and it is easy to imagine the 
chuckles with which they greeted the 
“Atlanta Evening Ghost.” That also 
holds good for outsiders who happen to 
have been lucky enough to see copies of 
the paper. 

x ok Ok 


To Decide Fate of Chicago 
Skyscraper 

One of the Chicago skyscrapers—and 
it is a forty-two-story building—is an 
economic white elephant and Chicago 
hearings are on this week before Fed- 
eral Master in Chancery Joseph F. EI- 
ward to determine what is to be done 
with the building, which was erected in 
1929 for $8,000,000. 

On the building is a $2,377,500 general 
mortgage. Also, there is a $460,000 first 
mortgage, $412,877 in unpaid taxes and 
penalties, and several million dollars 
worth of common stock for which there 
is no sale. 

Under an edict issued by Federal 
Judge William J. Campbell the property 
is to be liquidated through tax or other 
loreclosure proceedings unless a feasible 
Plan of reorganization is submitted to 
the court within thirty days. 

_A transcript of the proceedings before 
Federal Master in Chancery Joseph F. 
Elward said in part: 

“There are a great many millions of 
dollars spent that are strictly ornamen- 
tal, that will never produce any revenue 
or add any value to the building. 

“These include a swimming pool on 
the top, requiring the expenditure of 




















hundreds of thousands of dollars for 
proper steel works and trusses; Turkish 
baths beyond any other; separate and 
distinct designs for each elevator cab— 
at the request of the building commit- 
tee; and a frieze on the outside of the 
tenth floor of the structure, attended by 
an expenditure estimated at $50,000, con- 
sisting of the carving of the ‘Physiogno- 
mies’ of the members of the committee 
as a ‘perpetual memorial to themselves.’ 

“A large part of the outlay represents 
an economic waste, the group in charge 
of the construction apparently having 
had an unusually high mixture of in- 
competence, vanity and liberality with 
other people’s money.” 

Ss) * 

Why World’s Fair of New York, 

1939-1940, Still Has an Office 

While the New York World’s Fair, 
which millions of people saw during 
parts of two years, has been officially 
closed since the Fall of 1940 the World’s 
Fair Corporation still has an office. It 
is at 45 Beaver Street, New York, and 
three salaried representatives are still 
on the job. They are Assistant Cor- 
porate Secretary Thomas F. Marrah, 
Director of Import and Export Herbert 
J. Sligo, and General Auditor Edward 
Ungelter, 

A reporter for the magazine The New 
Yorker paid a call at 45 Beaver Street 
recently to ask why the New York 
World's Fair still has an office. He was 
told that the factor which has done 
most to spin out the Fair’s existence 
is the possibility of lawsuits or claims for 
damages. Possibility is that now that 
The New Yorker has printed its story 
some unscrupulous persons who went to 
the Fair and stepped on a banana peel 
or tripped over a bench may get an 
idea or two and try to collect some dam- 
ages. Anyway, it is hoped not. 

Discussing the damage suits, The New 
Yorker was told that under the state 
laws a corporation cannot get itself le- 
gally dissolved until all claims against 
it have been presented and settled. An- 
other state law permits persons with 
personal injury claims to wait three years 
before presenting them. 

The New Yorker was told that the last 
big lawsuit (a contractor’s claim against 
the Fair to cover a loss he sustained 
erecting buildings for concessionaires) 
has just been decided in favor of the 
Fair by the Supreme Court of New York 
State. Most of the suits and claims 
against the Fair now pending or claims 
which have been presented are described 
by The New Yorker as piffling. 

* ok Ox 


Midwest Pennsylvania Agents’ 
“Outing Insurance” 

The Midwest Pennsylvania Agents 
Association, preparing for its annual 
outing at Butler, Pa, at the Butler 
Country Club, June 15, is sticking strict- 
ly to insurance procedure in sending out 
applications for “outing insurance,” and 
insurance policies insuring “dinner, 
prizes, entertainment, refreshment set- 
ups and good will.” Its statement for 


fees also follows the customary insur- 
ance billing form. 

The unique policy provides that it 
shall not be valid unless countersigned 
by the duly authorized officers of the 
company, James H. Abrams, president, 
and Harrison M. Fines, secretary, both 
of Butler. 

Invitations are extended to agents, 
special agents and company officials. The 
policy, “modern and_ revised policy 
form,” sets forth a resolution stating that 
all good capital stock agents, special 
agents and company officials enj 
good time together at least once a 3 
and the underwriters have provided “the 
time, place and heriditaments, both cor- 
poreal and incorporeal,” and then it is 
resolved: 

“That you present your good self at 











the Butler Country Club on June 15 
1942, to particivate in all the activities 
of this undertaking or forever hold your 
peace.” 

It further states: “This comprises the 


entire contract of insurance 
dition can be altered or wa 
the written consent of an off 
company.” 

Mr. Abrams is general 
the event, and Mr. Fines 
A. Logue are associate cl 
number of well-known i 
from Pittsburgh and neigh 
make up the personnel of 
committees. Bessie Snyder, 
















secretary 
of the Pittsburgh Association of Insur- 
ance Agents, who takes an important 
part in practically every insurance event 
in and around Pittsburgh, is in charge 
of registrations. 

* 


* * 
“Fighting Mad” Editorial of W. J. 
Weir Wins Wide Acclaim 

No wartime message of a civilian has 
attracted more widespread attention 
than that written by W. J. Weir, copy 
director of Lord & Thomas, which orig- 
inally appeared in the March 13 issue 
of Printers’ Ink on its “After Hours” 
page. Mr. Weir was writing as “just an 
ordinary guy,” and what he said brought 
an immediate response in press, radio, 
house organs and among business or- 
ganizations, with the result that Print- 
ers’ Ink received an unusually large 
number of letters asking for permission 
to circulate the message. 

Mr. Weir’s article follows in part: 

“Don’t get me wrong—I’m just an or- 
dinary guy. I’m not trying to pose as 
an expert on the moulding of public 
opinion. I’m not talking big about what 
I'd do if it was my job to whip up the 
country on the war effort. 

“I’m talking as an average citizen. I’m 
saying, not what I’ like to tell them, but 
what I’d like to be told. Soon. 

“Because I’m concerned, and I’ve been 
concerned, about my reaction to all that’s 
been happening. Sure, I'm buying bonds. 
I’m paying taxes. I’m doing with less 
sugar. 

“But deep down inside, down where 
it really matters, something hasn't taken 
place yet that I feel ought to take place. 
I’m all a welter of confusion there. It 
keeps me scratching my head and mop- 
ping my brow when I know I ought to 
be clenching my fists. 

“You understand? It’s like this: 

“T want to be told—not to buy De- 
fense Stamps or Defense Bonds. I want 
to be told to buy Victory Stamps or 
War Bonds. 

“I want to be told—not about the con- 
struction of houses in defense areas. I 
want to be told about the construction 
of houses in war production areas. 

“T want to be told—not to remember 
Pearl Harbor. I want to be told to take 
Tokio, to bomb Berlin, to raze Rome. 

“I want to be told—not to do my part 
to keep Naziism or Fascism from these 
shores. I want to be told to do my part 
to spread Americanism to all shores. 

“IT want fo be told—not to help keep 
our world and our way of life from be- 
ing lost. I want to be told to help build 
a new world and a better way of life. 

“] want a positive program instead of 
a passive one. I want something to fight 
for—I’m sick and tired of having only 
something to fight against. I’m hungry 


— 


for something to get pepped up about— 
I’m repelled from having only something 
to fear. I want something to do—not 
just to wait for. 

“It hasn’t been so long since the last 
war that I forget what happened then. 
I remember the parades and the speech- 
es and the ringing slogans. Then we 
fought to make the world safe for de- 
mocracy. We bought Liberty Bonds. 
We sang that the Yanks were coming. 

“We set out to avenge Belgium—not 


just to remember it. We made a vow 
that we h Berlin or bust. We 
toyed is to hang the Kaiser. 
We we jun to ‘keep your head 





ywwn, Fr 1 We girded our- 
Ives fe r a Crusade—we didn’t close the 





“We planted war gardens. We poured 
ur money int ar chests. We had 
sless Sundays and yelled ‘Slacker!’ at 
2 ar t enture out in 
s W r Hur e or Stearns- 
Knight. We r ne pound of but- 
er into 1 pour ar lid it with as 


r rning out am- 





logically 








gs befor é / 5 y. And 
we hadn't taken it psychologically, 
i never } it iri to 
ake it physicalt: Ar ion’t tell me 





Common Sense in Plant Protection 


I sat thr 
May 28 
surance C 
York, and 
symposium on “Com 
Protection.” The s] 
men in this field, 1 
Richmond, assistant ch teri 
curity Division, Office of the Provost 
Marshal General, War Department; Lt. 
Ccemmander S. J. Singer, industrial di- 
vision, OCD, Washington; Brig. General 
Russell B. Putnam, U. S. Marine Corps, 
retired, who is now general security di- 
rector of Sperry Gyroscope Co., Brook- 
lyn; R. A. Wisner, plant engineer, U. S. 
Steel Corp, and Harry Newell, N a 
Bureau of Fire Underwriter 

Decidedly not dismayed 
of Army and Navy talent 
him, Mr. Newell did a go ) 
closing speaker of the session. His was 
the opportunity to tell wl insurance 
engineers are doing t the all-out 
war effort. 

Colonel Richmond, who told what the 
War Department is doing in plant pro- 
tection, is the author of a book on the 
subject much in demand. He brought 
twenty - five copies of it to the meet- 
, hot cakes He 
ther book, en- 
mn for Industrial 
ress. Chairman 




















ing and they went like 
also announced that an 
titled “Passive Protect 
Plants,” is just off th 
of the committee 
Percy Bugbee, 
tional Fire Prote 
has written one 
Pointing to th 
mon sense in pli 
Richmond advise 
at every interruption 
occurs in a plant. L 













Association. He 
he chapters. 
h are not com- 
tion, Colonel 
t yell sabotage 
in production which 
into the cause 
of such interruption No matter 
how much pressure, d be I in 
plant housekeeping . . . it’s not common 
sense to pour gasoline on the floor and 
let men walk over it, then to station a 
soldier on guard over the spot. 

Lt. Commander Singer, who discussed 
“Protection of Production Plants Against 
Hazards of Boml , Invasion and Other 
Acts of War,” indicated a cooperative 
spirit in answering 
said the main less 
confidential report on 
Rangoon was “to be 
people for any emergen 
the enemy n 
U. S. will be 1 









































F. I. A. Will Operate 
On Nationwide Basis 


AS AID TO THE WAR PROGRAM 


Membership of Three Associations Com- 
posed of Nearly 200 Companies 
with $1,750,000,000 Assets 
The Factory Insurance Association of 
Hartford is expanding its field of oper- 
ations to a nation-wide basis following 
authorization of this step at a meeting 
in New York City last Friday. A com- 
mittee headed by W. Ross McCain, 
president of the Aetna Fire, has been 
studying for some time the possibilities 
of the F.I.A. aiding more completely in 
the war effort by broadening its insur- 
ance activities. Heretofore the F.I.A. 
has confined its operations generally to 
sprinklered factories in the East. And 

same has been true in their respec- 
fields of the Western F.I.A. of 
and the Pacific F.I.A. of San 





Factory Insurance Association 
has a membership of seventy-three lead- 
ire companies. The Western 
F.[.A, is composed of 103 companies and 
the association in San Francisco has a 
membership of 111 companies. More 
than half the members in each associa- 
tion belong to the other two associa- 
tions. Combined exceed $1,750,- 
000,000 with surplus to policyholders of 
more than $1,000,000,000. 


ing stock fire 


assets 


In each association risks are pooled. 
Each member company participates in 
risks on a pro rata basis apportioned 


according to its interest in the associa- 
ion. Resources of all member com- 
panies back policies written through the 
ass aad on. In addition to the general 
form of fire coverage, use and occupancy, 








sprinkler leakage, windstorm, hail 
storms, aircraft and vehicles, explosion, 
iot, civil commotion, physical damage 
and malicious mischief insurance are 

en 

he inspection and engineering serv- 
ices of the F.I.A. are done by highly 
skilled engineers, specially trained and 


perienced. Risks are inspected 
generally every three months, 
ttener if conditions demand. 


Marine War Risk F and 
Bill Goes to President 


\n appropriation bill providing $210,- 
000,000 to supplement the present fund 
f $40,000,000 for the maritime war risk 
insurance fund was sent to the White 
House June 2 and lacks only the Presi- 
dent’s signature, expected momentarily, 
before becoming law. The funds will 
be used by the Maritime Commission to 
write insurance on American flag and 
fo reign vessels, their crews and cargoes. 
vator McKellar (Dem., Tenn.) had 
ged the immediate passage of the leg- 
islation because of the heavy shipping 
particularly along the Atlantic 
seaboard. U nderwriting of such hull pol- 
i had been discontinued by most pri- 
vate insurance companies about April 1. 
vernment insurance as of April 30 was 
approximate ly $872,880,000. 
GOOSE GOLF TODAY 
ew York City Pond 
lI hold their 1942 
lay at the Maplewood 
laplewood, N. J. Fre- 
1€1 is provided by the 
D. L. & W. Railroad and the golf club 
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losses 
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t 
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ed only a short distance from the 
I rhe costs for today’s program 
re $1 for lunch, $2 for golf and $2 for 


er. Prizes will consist of war bonds 

amps and the Chauncey Niver cup 
Ww net scort Members and guests 
invited, 











AUTOMOBILE ASS’N MEETS 


Falls and eles as alocted President 
and Vice-President Respectively; 
Beyer Treasurer 
Laurence E. Falls, vice-president of 
the American of Newark, was re-elected 
president of the National Automobile 
Underwriters Association at the annual 
meeting last week in New York City. 
Esmond Ewing, vice-president of the 
Travelers Fire, continues as vice-presi- 





LAURENCE E. 


FALLS 


dent. Walter F. Beyer, vice-president 
of the Home of New York, was elected 
treasurer, succeeding Frank A. Christen- 
sen, executive vice-president of the 
America Fore Group. 

Directors at large with terms expiring 
in 1943 were named as follows: George 
H. Duxbury, assistant manager, North 
British & Mercantile Insurance Co.; 
John F. Gilliams, vice-president, Cam- 
den Fire Insurance Association. 

Directors at large with terms expiring 
in 1944 are Mr. Christensen, John A. 
North, vice-president, Phoenix Insur- 
ance Co. 

The following 
regional territories were 


directors representing 
chosen: Pacific 


Coast—W. W. Gilmore, manager, Lon- 
don & Lancashire Insur: ince Co.; West 
—S. M. Buck, vice-pre sident, Great 


American Insurance Co.; South——C aspar 
S. Whitner, associate manager, Hartford 
Fire Insurance Co.; East—F. Elmer 
Sammons, vice-president, Hanover Fire 
Insurance Co. 


Hauser Densitone of 


N. J. Special Agents Ass’n 

Paul M. C. Hauser of the Security of 
New Haven Gas was elected president 
of the New Jersey Special Agents As- 
sociation at the annual meeting and out- 
ing held at the Cedar Ridge Country 


Club, Livingston, N. J. William B. 
Holmes, Yorkshire Group, is vice-presi- 
dent; William F. Ohl, Jr., Home of New 
York, secretary, and Herbert G. Guem- 


pel, Northern of New York, treasurer. 
NEW FIRE RATES IN CANADA 

The new reduced premium rate sched- 
ule which has been adopted ky independ- 
ent or non-board companies in Ontario 
and Quebec has been released for pub- 
lication by one of the companies. It 
was stated that the schedule is fairly 
general for all the independents and 
follows reductions announced on dwell- 
ings by board companies some weeks 
ago. The schedule also includes sup- 
plemental contract rates. 


Board of Consalaiinams Moves to Re- 
duce Expenses; Hearing on Rates 
in Austin June 23 
The Board of Insurance Ccommission- 
ers of Texas has ordered all companies 
and general agents to furnish the board 
not later than June 23 with information 
on the rates of commissions to be paid 
agents on and after June 30 on fire, 
windstorm, automobile and workmen’s 
compensation insurance. This data is 
sought because the board holds that 
commissions are often too high, in some 
cases amounting to 40%. The board says 
that if commissions vary among a com- 
pany’s agents then that company shall 
furnish the board a list of all its agents 
and percentage paid to each of them. 
If existing insurance rates permit the 
payment of commissions in “excess of 
those found just and reasonable, it is 
manifest that such rates are too high 
and that the interest of the insuring 
public requires a reduction in such 
rates,” says the board. A hearing will 
be held on rates in Austin on June 23. 
The board has determined the expense 
elements in the rating formulae for each 
class of insurance over which it has jur- 
isdiction and has released the expense 
formulae to be used until further notice. 
On fire insurance the formula calls for 
20% commission to agents and overall 
expenses of 44.25%. For windstorm it is 
45%, with 25% commission to agents; 
for automobile physical damage 45.25%, 
with 25% acquisition cost; for automo- 
bile bodily = 44.65% and property 

damage 48.35% 


WN. }. shames Will Meet 
September 17 in Trenton 


The New Jersey Association of In- 
surance Agents will hold only a one-day 
annual convention this year. The forty- 
ninth annual meeting will be held at the 
Stacy-Trent Hotel in Trenton on Thurs- 
day, September 17. The executive com- 
mittee will meet on September 16. The 
annual golf tournament will not be 
scheduled this year. Generally the New 
Jersey association holds a two-day an- 
nual gathering either at Asbury Park or 
Atlantic City. 


Miss Ida M. Mahoney Dies 


Miss Ida M. Mahoney, who was super- 
intendent of the stamping department of 
the New York Fire Insurance Rating 
Organization at Buffalo, and its prede- 
cessor, the Buffalo Association of Fire 
Underwriters, for forty-seven years, died 
June 1 in Buffalo after a brief illness. 
She had no immediate boc It is 
said of her that she never had to report 





an uncorrected violation of more than 
ninety days’ standing during her long 
career, 


Hanover Honors Hurtzig 


William G. Hurtzig, prominent local 
agent of Morristown, N. J., and former 
president of the New Jersey Associa- 
tion of Insurance Agents, has been pre- 
sented with a certicate of appreciation 
by the Hanover Fire. He has repre- 
sented that company over twenty-six 
years. The certificate was presented by 
Special Agent Edward W. Kelly of the 
Hanover at a luncheon at the Old Mill 
Restaurant, Bernardsville. Mr. Hurtzig 
chairman of the board of the 
Excelsior seesteenhenehi Co. 


is also 


MO. CONVICTIONS UPHELD 


The Eighth United States Circuit 
Court of Appeals this week affirmed the 
convictions of Tom Pendergast, former 
political boss of Kansas City; R. Emmet 
O'Malley, former Missouri Insurance 
Superintendent, and A. L. McCormack, 
St. Louis agent, on contempt of court 
charges growing out of the Missouri 
fire insurance rate case. The three men 
were convicted last year with Pender- 
gast and O’Malley sentenced to two 
years’ imprisonment each and McCor- 
mack placed on probation for two years. 


June 5, 
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Advisory Committee 
On War Damage Risks 


ON WN: Y. STATE PROPERTIES 
Reynolds, Waite, Carson, Smith, Swee. 
ney and Nathanson Appointed by 
Superintendent Pink 





Superintendent of Insurance Louis H. 
Pink of New York has announced ap- 
pointment of an advisory committee in 
the insurance industry to assist in the 
placing of war damage insurance upon 
state properties. Murray L. Watt, 
formerly one of the counsel to the Joint 
Legislative Committee is handling this 
matter for the Insurance Department 
and is assisting J. Buckley Bryan, Bud- 
get Director of the State of New York, 
who has charge of insurance on state 
institutions. 

The committee is as follows: 

Company representatives: William J, 
Reynolds, vice-president of Corroon & 
Reynolds, New York City; Harvey R 
Waite, president, Agricultural Insurance 
Co., Watertown, N. 

Agents representatives : 
Carson, former president, 
State — of Local 


Russell M, L, 
New York 
Agents, Glens 


Falls; A. J. Smith, president, New York 
Board of Fire Underwriters, New York 
City. 


Brokers representatives: Thomas 
Sweeney, president of Insurance Federa- 
tion, New York City; Mortimer L, 
Nathanson, vice-president of the Brook- 
lyn Insurance Brokers Association, 





S.C.A. RE-ELECTS COTHRAN 
All Officers Continued; Hebert Replaces 


Cruttenden on Executive Committee; 
Morgan Is Manager 

Perrin C. Cothran, vice - president, 
Phoenix Insurance Co., president, and 
all other officers were re-elected by the 
Stock Company Association at its annual 
meeting immediately preceding the meet- 
ing of the National Board of Fire Un- 
derwriters in New York last week. 

The other officers are vice-president, 
Ivan Escott, vice-president, Home In- 
surance Co.; treasurer, B. M. Culver, 
president, America Fore Group; secre- 
tary-manager, Gale C. Morgan. 

William A. Hebert, first vice-president, 
Springfield Fire & Marine, was elected 
to the executive committee, replacing 
W. B. Cruttenden, president of that 
company. Members of the executive 
committee re-elected are W. B. Rear- 
den, executive vice-president, Loyalty 
Group; Col. Cothran; W. F. Dooley, 
vice-president, America Fore Group; Mr. 
Escott; W. J. Reynolds, vice-president, 
Corroon & Reynolds companies ; j. M. 
Waller, vice-pre sident, Aetna (Fire) In- 
surance Co.; F. C. White, vice-president, 
Hartford Fire Insurance Co.: oe. 


Koeckert, United States manager, Com- 
mercial Union Group; R. R. Martin, 
United States manager, Atlas Assur- 


ance Co. 


Newell ‘Tells How Insurance 


Is Aiding in War Effort 
Harry FE. Newell, assistant chief en- 
gineer of the National Board of Fire 
Underwriters, told what insurance 1s 
doing to protect the armed_ services 
against fire, explosion, sabotage and 
other risks when he addressed the Amer- 
ican Management Association meeting 
in New York last week. The National 
Board has contracts with the Army and 
Bureau of Yards and Docks of the 
Navy to render advisory technical serv- 
ices and recently a contract was signs 
with the U. S. Coast Guard to aid 1 
the protection of waterfront cenpertia 
The National Board is also undertaking 
an extensive program of shipyard in- 
spections. 

Industrial plant protection is handled, 
Mr. Newell said, by the National Bureau 
of Plant Protection, concerning which 
much has been written already. This 
joint effort of the insurance business 
has been of great value, he declared. 
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Home Fleet Is Widely Commended 
For Rejoining the National Board 


The Home of New York Fleet and its 
officers are being widely commended for 
their patriotic and constructive action 
in rejoining the National Board of Fire 
Underwriters, thus soe eee full 
unity in the capital stock fire insurance 


When Wilfred Kurth, 


finance committee and for- 


business. chair- 
man of the 
mer president of the Home, asked dur- 
ing the annual meeting of the board last 
week to have his companies rejoin, he 
received tremendous applause from the 
more than 300 fire executives present 
and the National Board acted immedi- 
ately to approve the application for 
membership. President Harold V. Smith 
of the Home, who attended the meet- 
ing with Mr. Kurth, was shortly there- 
after elected a member of the National 
Board’s executive committee. 
Statement by Kurth 


In his statement to the 
Kurth spoke as follows: 

“Some eight years ago, the Home of 
which I was then president, resigned 
from the National Board. The reasons 
which led to such resignation were clear- 
ly stated at the time and while, to be 
very frank, many of the conditions then 
complained of still exist, nevertheless a 
great deal of water has ‘gone over the 
dam’ since. 

“At that time our country was enjoy- 
ing peace and prosperity while now we 
are engaged in an all-out war with pow- 
erful enemies, and none of us has any 
convictions in regard to it save this— 
it must and will be won. 

“Naturally all-out war means the em- 
ployment of all, not just nearly all, of 
our resources—material, moral and spir- 
itual—and having this in mind, Presi- 
dent Smith and his entire executive 
staff have concluded that our industry 
should and must extend its undivided 
support to the Government and our 
armed forces through a united front— 
in other words patriotism must take 
precedence over family disagreements. 

“In order to accomplish this and to 
show the unity of purpose which is be- 
hind it, President Smith has asked me 
to step from the side-lines, temporarily, 
to join in accepting your invitation to 
rejoin the National Board which I do 
with real pleasure.” 


meeting Mr. 


Barbour on Unity 

While President Robert P. Barbour 
of the National Board in his presidential 
address did not refer to the action of 
the Home, as his address had been pre- 
pared in advance of the meeting, he did 
speak directly to the point of unity when 
he made the following statement: 

“To compete with our fellowmen and 
to possess for ourselves is an _ inheri- 
tance from past ages, a primordial urge 
that keeps the world moving and the 
generations of mankind from stagnation. 
It is a happy thing that the corporate 
insurance companies, notwithstanding 
business competition with each other, 
can join in a friendly and loyal spirit to 
support the National Board of Fire Un- 
Cerwriters. It is a sturdy example of 


public service born of private enter- 
prise.” 
Honorable Mentions for Press 
and Radio 


When the medal awards for public 
service in fire prevention and protection 
Were awarded to the Berkshire Evening 
Eagle of Pittsfield, Mass., and Radio 
Station KFBK of Sacramento, Calif., 
Vice-President John M. Thomas of the 
National Board also mentioned news- 
Papers and radio stations which received 
honorable mention. They are as fol- 
lows: 

“Hartford (Connecticut) Times, more 
than 50,000 circulation, ‘for evidence of 
broad public service indicated by its 
many columns devoted to the general 





Gold medal designed for presentation to 
newspaper and radio station for out- 
standing public service in the advocacy 
of fire prevention and fire protection. 
This year’s winners, the Berkshire Eve- 
ning Eagle of Pittsfield, Mass., and Sta- 
tion KFBK of Sacramento, Cal., request- 
ed that in lieu of the gold medals the 
$500 cash be given to the Red Cross and 
USO. Each winner, however, was pre- 
sented with a replica of the medal. 





cause of fire prevention’; Coos Bay (Ore- 
eon) Times, 5,000 to 15,000 circulation, 
for ‘year-round public service, drama- 
tized particularly by its unusual supple- 
ment published at the beginning of Fire 
Prevention Week’; Shelbyville (Indiana) 
Democrat and Republican, under 5,000 
circulation, for ‘its aggressive front- 
page subscription campaign which re- 
sulted in the purchase of sorely-needed 
rural fire fighting apparatus’; and Camp 
Point (Illinois) Journal, weekly news- 
papers, for ‘its success in winning a 
long campaign to provide a water sys- 
tem for the community.’ 

“Honorable mention was accorded four 
radio stations for their contributions to 
fire prevention education. In alphabeti- 
cal order, these are: 

“Station WBZ, Boston, ‘for its well- 
rounded and novel approach to the 
problem of interesting the public in fire 
prevention education through presenta- 
tions of the history of fires, spot news 
broadcasts and use of interesting pick- 
up noints for fire prevention messages. 

“Station WGAR, Cleveland, ‘for its 
notable success in enlisting the active 
cooperation of the city administration, 
Chamber of Commerce and State Safety 
Council in its handling of fire preven- 
tion themes.’ 

“Station WGN, Chicago, 
lic service in presenting programs de- 
yoted to fire prevention, with special 
recognition of its successful use of a 
mobile transmitter to build variety into 
its messages publicizing this theme.’ 

“Station WSM, Nashville, ‘for public 
service not only to its home city audi- 
ence but also to special groups in rural 
areas and schools.’ 


Board of Judges 


“The board of judges was composed 
of James W. Brown, president of ‘Edi- 
tor and Publisher’; James L. Fieser, 
vice-chairman in charge of domestic op- 
erations, American Red Cross; Albert 
W. Hawkes, then president, Chamber 
of Commerce of the United States, and 
Alvah Small, president, National Fire 
Protection Association. 

“The board of judges paid the follow- 
ing tribute to the public services per- 
farmed by press ae radio: 

“Tt is our unanimous opinion that a 
free country may well be proud of such 
daily examples of the guardianship self- 
imposed by those entrusted with the re- 
sponsibilities of freedom of press and 
of speech. As trustees of the commun- 
ity welfare, they have sought to save 





‘for its pub- 


production 


lives, to safeguard jobs and 
assets by 


and to conserve community 
arming their fellow-citizens against the 
ravages of hostile fire. 

“America’s growing record of all-out 
war production, to a greater extent than 
is generally recognized, has been made 
possible by the fire and accident pre- 
vention measures produced by years ot 
experience and continuously promoted 
by press and radio.’ 

“The medals were 
Chambellan, noted 


executed by Rene 

sculptor. The face 
of each is identical. It shows an heroic 
sized figure protecting a community with 
the shield of fire prevention. The re- 
verse of the press medal shows a re- 
production of the first printing press 
and the reverse of the radio medal shows 
a modern antenna mast.” 





Executive Committee Tells 


Of Fire Policy Revision 


Cooperation with the New York State 
Insurance Department and representa- 
tives of the insurance producers in the 
preparation of a revised standard fire 
insurance policy for New York State 
was one of the major accomplish1 
of the executive committee of the Na- 
past year, it 


nents 


tional Board during the 
was reported by Frank A. Christensen, 
chairman of the committee, and execu- 
tive vice-president of the America Fore 
Group. 

“At the request of the Superi ntenden 
of Insurance,” the report said, “a sp ial 
committee was appointed last October to 
undertake this work. After months of 
study and after consultation with repre- 
sentatives of the New York State ‘As- 
sociation of Local 


Agents, Inc., various 
organizations of insurance 1 


brokers and 
non-stock company interests, our recom- 
mendations were presented to the Super- 
intendent of Insurance. With the ex- 
ception of provisions relating to the 
exclusion of war hazards the policy 
finally enacted by the leg sislaturé and 
signed by the governor is virtually the 
one recommended by our committee. It 
is scheduled to become effective July 1, 
1943, and in our opinion it represents a 
forward step in bringing about a better 
public understanding of the fire insur- 
ance contract.” 





Members Urged to Attend 
Commerce Chamber Meetings 


W. E. Maynard, acting national coun- 
cillor for the Chamber of Commerce of 
the United States, told the annual meet- 
ing of the National Board last week that 
the men who attended the annual meet- 
ing in Chicago of the Chamber of Com- 
merce recently “cannot urge too strong- 
ly the necessity of the executives of 
capital stock fire insurance companies 
taking a more active part in the opera- 
tions and meetings of the C bee r. This 
is a rare medium by which we can 
further the best interest of our com- 
panies and our business.” 





Adjustment Bureau Meets 

The Fire Companies’ Adjustment Bu- 
reau held its annual meeting on May 26, 
and the directors elected the following 
officers: president, Paul L. Haid, who is 
also president of the Insurance Execu- 
tives Association; vice-president, Harold 
Warner, United States manager of the 


Royal-Liverpool Groups; secretary, Wil- 
liam E. Hill, and treasurer, N. B. Bas- 
sett. 


Directors for the three vear term are 
J. R. Cooney, president Firemen’s; Mr 
Haid; T. 2. Irvine, U. S. manager Phoe- 
nix Assurance; W. H. Koop, president 


Great American; Frank D. Layton, 
president National; George C. Long, Jr. 
president Phoenix of Hartford; W. Ross 


McCain, president Aetna Fire; John M 
Thomas, president National Union; F 
E. Potter, vice-president Home and Mr 
Warner. 
G. W. Lilly is general manager 
Bachman, assistant manager. 


and R. 
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Personnel Changes In 
Illinois Department 


CHIEF DEPUTY NELSON RESIGNS 
Parkinson Becomes Chief Deputy and 
Kinney Assistant Director; Latter 
Heads Rating Division 

Announcement is made by Director 
Paul | Jones of the re signat ion 
R. T. Neison, chief deputy of the Iili- 
nois Department of “toes ae for the 
past eight years. Mr. Nelson will re- 
main with the Depart ment for the time 
being, however, in order t 
certain studies now being conducted by 
the Department. 


Two members of the 


1 
+1 f 
) 


1 


complete 


staff were promoted effective June 1 
N. P. Parkinson of Decatur, who for 
the past vear has been serving as as- 
sistant director of insurance is been 
advanced to become chief deput Di- 


-ago has been 
i the 
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FIREMAN’S | FUND CHANGES 
Combining New York Metropolitan Fire, 
Auto and Countrywide Brokerage 

_Under John E. Clark 
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New Secretary of National Board 
Head of Security Group Since 1938 


president of the Se- 
who was elected 
last week secretary of the National 
Board of Fire Underwriters to succeed 

late Sumner Ballard, has been head 
of his company since Hag ery 1938. 
He is also president of the East & West 
and Connecticut cee affiliates of 
the Security. Mr. Ballard, who was 
president of the International, had served 
as National Board secretary for twenty- 
one years. 

Mr. Berry, born in Hartford in 1896, 
entered insurance in 1916 as a clerk 
with the Travelers. After returning from 
war service lie entered the Travelers’ 
training school for agents and was sent 
to Cleveland as a special agent, cover- 
ing northern Ohio in the casualty field 
for two years. The next two years he 
spent as assistant manager of the cas- 
ualty department of the O. M. Stafford- 
Goss-Bedell agency, general agents for 
northern Ohio for the Ocean Accident 
and Guaranty Corp. 

Returning to Hartford, he spent six 
years with the Hartford Accident & 
Indemnity, first as home office repre- 
sentative and later as manager for New 
York State suburban with headquarters 
at Syracuse. For the succeeding six 
years Mr. Berry was with the General 
Casualty & Surety of Detroit as super- 
intendent of agents and then as vice- 
president and general manager. 

In 1931 Mr. Berry went to New 
Ilaven where, as vice-president and gen- 
eral manager, he launched the Connecti- 
cut Indemnity. In 1932 he pioneered 
that company’s “Safe Driver Plan.” In 
July, 1937, he was made executive as- 
sistant of the fire companies in the Se- 
curity Group and in March, 1938, he be- 


Berry, 
New Haven, 


Peter ie 
curity of 





ADJUSTERS MEET NEXT WEEK 
Annual Convention of National Ass’n 
of Independent Adjusters in St. 
Louis; Names of Speakers 
Arrangements have been nerfected for 
the annual meeting of the Nat’onal As- 
sociation of Independent Insurance Ad- 
justers to be held at the Coronado Hotel 
in St. Louis on June 11, 12 and 13. The 
theme of the gathering will be: ‘Serv- 
ice to the American Government and 
Service to the Insurance Companies.” 
Officers and members of the executive 
committee are to meet on June 9 and 10. 
John C. Ryan of Utica, N. Y.. is pres'- 
dent of the association. New 
are to be elected at the final 

Saturday, June 13. 

The session the afternoon of June 11 
for fire and allied lines will be in charge 
of W. H. Mcore of Wichita, Kan., vice- 
president of the association. Thomas 
Kingsley, St. Louis manager for the 
Travelers Fire, will sneak. T. L. Osborn, 
Jr., assistant secretary National Re tailers 
Mutual, will give an address on “Motor 
Truck Cargo Insurance,” and Col. S. B. 
Philpot, former Commandant of Jeffer- 
son Barracks, St. Louis, is to speak on 
“We're On the Spot.” 

The session the morning of June 12 
is to be devoted to the casualty and 
allied lines, with John W. Gainer presid- 
ing The and their subjects 
at this session will be W. F. Somerville, 
assistant secretary, St. Paul-Mercury In- 
“Comprehensive Liability,” and 
Hynes, secretary, Employers 

lalt “Carriers Liability on 
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session on 


speakers 
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Speakers 

Stephenson, 

manager, Associated Aviation 

Underwriters, “Aircraft Insurance Look 

ing Upward and Forward”; L. V. Eck- 

ind, Hartiord Accident, Chicago 

orgery and Fidelity Bonds,” and S. L. 

Iman, Marine Office of America, St. 
uis, “Inland Marine Insurance.” 


hicago, 


Kay Hart, N. Y¥ 


-ETER J. BERRY 
came executive vice-president of the Se- 
curity Group. When Walter D. Wil- 
liams retired from the presidency later 
that same year because of ill health Mr. 
Berry was advanced to the presidency. 
Mr. Berry has long been an advocate 
of unity in the insurance business and 
in talks before agents’ association meet- 
ings has stressed the importance of full 
cooperation between agents and com- 
panies. 


Fire iad Vida 


Hearing to Be Held Soon 
York Tnsurance Department 
is expected to hold a hearing on Wed- 
nesday, June 17, at the New York City 
offices on renewal certificates for fire in- 
surance policies. Two proposed stand- 
ard forms, one full size and one half 
size, are being printed and will soon be 
sent to all comnanies, rating organiza- 
tions and producers’ associations, On 
the basis of suggestions fol’owing the 
hearing Insurance Superintendent Louis 
H. Pink is expected to issue regulations 
prescribing form of renewal certificate. 


The New 


Cartwright Honored by 
Friends in Chicago 


Cartwright, editor of The 
was honored last 
luncheon in the 


Charles M. 
National Underwriter, 
week at a testimonial 
Chicago Club given by the Chicago In- 
surance Agents Association. Mr. Cart- 
wright has been in newspaper work in 
Chicago forty-eight years and in insur- 
ance newspaper work forty-six years. 

Bradford Gill, Gilbert & Gill agency, 
chairman of the organization, introduced 
the toastmaster, Clarence S._ Pellet, 
Critchell, Miller agency, an old friend 
of the honored guest, who recalled par- 
ticularly his relationship in 1900, when 
he was president of the Chicago Board, 
with Mr. Cartwright. Oscar E. Ale- 
shire, a former Chicago agent who 1s 
now president of the Modern Wood- 
men of America, delivered a talk in 
appreciation of Mr. Cartwright which 
was a pleasant combination of sg oe 
ness and facetiousness. Howard J. Bur- 
ridge, vice-president and secretary of The 
National Underwriter, who has been as- 
sociated with Mr. Cartwright for twen- 
ty-nine years, ‘gave a talk in the lighter 
vein, and Allan I. Wolff of the Asso- 

ciated Agencies, former president of the 
N; itional Association — of Insurance 
Agents, presented to Mr. Cartwright a 
handsome illuminated testimonial book- 
let that was signed by those present. 


Bennett Talks Before 
Virginia Association 


DISCUSSES RFC AND WDC 
Says Jones’ Order on Rationed Articles 
Will Eliminate Millions in Insurance 
Coverage 

Walter H. Bennett, general counsel, 
National Association of Insurance 
Agents, speaking at the annual meeting 
of the Virginia Association of Insurance 
Agents at Richmond, May 30, d'scussed 
Government in business, the Reco: istruc- 
tion Finance Corporation and the agents’ 
proposals with respect to the War Dam- 
age Corporation. 

He said that a few months ago bus’- 
ness interests were viewing with alarm 
a movement called ‘Government in 
Business,” declaring that the hand of 
Government laid upon business was the 
hand of death and that the national 
economy would be completely wrecked 
unless Government and bus’ness were 
totally divorced. In contrast, he de- 
scribed the situation today: 

“If there is any business of any 
sequence in th’s broad land uyon which 
the hand of Government does not rest 
today, I know not of it. Insurance is 
no exception, although as yet only to a 
limited extent, comparatively speaking, 
has the Government taken over. If you 
are in doubt, ask the surety companies 
what is going on. Ask the surety rating 
bureau how it is affected. Ask the casu- 
alty companies about the War and Navy 
Department requirements. Ask the 
agents who have been up against these 
matters. Today the surety ccmpanies 
and their agents are hanging by a very 
slender thread in so far as Government 
bonding protection is concerned. The 
inability of the industry to meet the 
requests of Government departments has 
about persuaded these officials to aban- 
don entirely bonding requirements. 

Future Not Assured 
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wishes of 
situations 
editorial 


coin- 


industry cannot 
those in au- 
such as these 
writer in the 


“It may be 
contorm to the 
thority. It is 
that caused an 
daily press to set forth recently that: 
‘The future of the insurance business as 
a private enterprise cannot be regarded 
as assured. . There is every reason to 
doubt that the Government would per- 
form these functions as cliciendls or 
economically as do private insurance 
companies. Unfortunately there is a 
lack of unity in the insurance 

which weakens its ability to 
successful fight to rally public 
against such tendencies.’ The 
thought was that each sub- 
division of the insurance industry is too 
much concerned in looking out for its 
own interests, and not enough with safe- 
guarding and advancing the interests of 
the insurance business as a whole. 

“Last week there came out of the of- 
fice of Jesse Jones, the Secretary of 
Commerce in Washington, an order — 
just one of the continuing decrees com- 
ing from the Government—stating that 
the RFC is prepared to buy from or 
make loans to dealers in articles or 
commodities which have been rationed 
by other Federal agencies. The RFC 
proposes to take over this enormous 
stock of commodities and pay the dealer 
price, plus a reasonable allow- 
transportatic n, storage, servic- 
This total stock will 
then come under the blanket insurance 
carried by the REC, thus eliminating 
millions of dollars of insurance now pro- 
vided by the present carrying agents and 
companies. The illustration is suggested 
only for the purpose of showing how 
day after day Government operations are 
taking over what in the aggregate is an 
enormous volume of insurance protec- 
tion. 

Further Government Encroachment 

“The revolution in American business 
from which insurance will not escape, 
presents not so much a problem as to 
what can be done to prevent a further 
Government encroachment, as it does 
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the problem of whether there will event. 
ually be any insurance business, as we 
now know it, to sell or service or aqd- 
minister. 

“To prevent this very happening, we 
suggested two years ago that there be 
set up in Washington an all-insurance- 
industry office, capably staffed anq 
equipped to meet every question and 
every problem raised by any Govern- 
ment authority. One year ago the ad- 
ministration of the National Association 
carried this suggestion to company man- 
agement. It was freely discussed and 
its desirability admitted. For some rea- 
son the suggestion was not converted 
into a reality. The movement of the 
Government further and further into 
the insurance business might have been 
prevented, or at least directed, had such 
an office been in existence. 

War Damage Corporaticn 

“Illustrating again a constructive in- 
tention on the part of the National As- 
sociation, two months ago we filed with 
the War Damave Corporation a memo- 
randum containing a number of sug- 
gestions in relation to the protection 
proposed to be afforded by the Congress 
to the property owners of the nation 
from loss by enemy attack. One of 
those suggestions was that there ap- 
peared to be no necessity for issuing 
what in the business is known as a 
Term policy, but rather to eliminate the 
burden of work in the renewing from 
year to year of a given contract of 
protection, making the life of the policy 
coincide with the duration of the war, 
with additional premiums required only 
if necessary by reason of loss payments. 

“The soundness of that suggestion is 
now revealed by an amendment to the 
British war damage bill just enacted by 
Parliament, discontinuing the method of 
successive fixed risk periods and _pro- 
viding for a single risk period dating 
from the beginning of the war and con- 
tinuing indefinitely until terminated by 
Government order. No additional pre- 
miums will be collected in England from 
the property owners until the receipts 
fall short of the amount required to pay 
the losses. It is stated that amounts 
already in hand are sufficient to meet 
present claims and probable losses for 
some time to come. 

“The experience of Great Britain in 
this behalf might well be considered in 
connection with: a like adventure now 
about to be undertaken in this country.” 





Fireman’s Fund Employes 


Thanked for Bond Drive 


Head office employes of the Fireman’s 
Fund were special guests of the San 
Francisco War Savings Staff of the 
United States Treasury Department at 
its radio hour in San Francisco May 
21. The program is broadcast each 
Thursday night on the Pacific Coast 
over the Blue Network of KGO at 8:30. 
Fireman’s Fund was thanked over the 
air for “going over the top” with a 99.1% 
sign-up on the salary allotment plan for 
war bonds. Mrs. Gwen Saunders of the 
marine department, whose husband i 
with the United States Army Air Corps 
in Hawaii, spoke for the company em- 
ployes over the radio. 





Roger Simpson Now With 
Underwriters Adjusting Co. 


Roger Simpson, formerly Chicago 
manager of Newhouse & Sayre, Inc, 
and later vice-president of the Trans- 
portation Insurance Co., has become 
supervisor of the inland marine depart 
ment of the Underwriters Adjusting Co. 
of Chicago. This company operates in 
the Middle West as an adjusting bureau 
for stock fire insurance companies. Mr. 
Simpson started with W. B. Brandt & 
Co. and was with that office for five 
years in New York City and San Fran- 
cisco. Then he served for nine years 
with Newhouse & Sayre and in 1938 
joined the Transportation. His father 
is Harry L. Simpson, retired associate 
Pacific Coast manager of the Great 
American-Phoenix of Hartford office. 
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War Damage Plans Announced 


(Continued from Page 1) 


mium payments. The completed appli- 
cation then becomes a part of the policy 
and the applicant warrants that all state- 
ments must be signed in triplicate. 

The specified form can be used only 
on property having a fixed location, al- 
though motor vehicles and other mov- 
able personal property ordinarily used 
in connection with a farm or private 
residence may be insured by including 
appropriate description and amount. The 
nature of the property must be given 
and the location clearly described. Risks 
are classified according to occupancy. 

Properties are divided into two classes 
—Class 1, fire resistive, and Class 2, 
ordinary, with respect to construction. 

Rates 


Rates are uniform throughout the 
country. Dwellings and their contents of 
all types of construction, together with 
farm buildings are 10c. per 100. Such 
dwellings are less than five families, in- 
cluding private garages and outbuildings. 
Farm buildings include private garages, 
private barns, outbuildings, farm imple- 
ments, and livestock. 

Other rates follow: churches, hospitals, 
public buildings, Class 1, 10c., Class 2, 
l5c.; apartments, office buildings, ware- 
houses, Class 1, 15c., Class 2, 20c.; man- 
ufacturing plants, wharves, _ bridges, 
Class 1; 20c., Class 2. 30. 

The non-classified property rates are 
railroads and public utilities 30c., rolling 
stock 25c., roadbeds and trackage 10c., 
floaters for movable property (with 100% 
co-insurance mandatory) 25c. and prop- 
erty in transit 3c. 

No coinsurance will be required on 
farm buildings and dwellings, but on all 
other property a 50% coinsurance clause 
will be required, with fixed credits from 
the established rates for coinsurance 
above 50%. 

Exclusions 


The policies will be issued for a 
twelve-month period to cover physical 
loss of real and personal property which 
may result from enemy attack or action 
of our forces in resisting enemy attack. 
Blackout, sabotage, capture, seizure, pil- 
lage, looting, use and occupancy, rent, 
rental value, or other indirect loss or 
consequential damage will not be cov- 
ered, 

No protection will be given for ac- 
counts, bills, currency, deeds, evidences 
of debt, securities, money and _ bullion. 
Jewelry, furs, precious and semi-pre- 
cious stones, statuary, paintings, pic- 
tures, etchings, antiques, stamp and coin 
collections, and manuscripts will be pro- 
tected for individual owners up to $10,- 
000, with a $5,000 limit for any one 
article, and for museums and dealers up 
to $10,000, with a $5,000 limit for any 
one article. 

Jewelry and furs up to $1,000 may be 
included as residential contents under 
the 10c. rate. Growing crops will be 
protected up to $100,000 per single 
owner; pleasure watercraft and aircraft 
up to $10,000, while not in use. 

The question of coverage of securi- 
was still under consideration in 
Washington yesterday. The insurance 
companies, in their plan submitted to 
Mr. Jones, contemplated coverage of 
securities and there is a widespread de- 
mand for this type of protection. The 
companies’ proposal was for insurance 
amounting to 10% of the estimated mar- 
ket value. 

For the 
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present insurance will be 
in the continental United States, 
, Hawaii, Virgin Islands, Puerto 
e Canal Zone. Only one 
be permitted on any one 
perty or group of properties if writ- 


} 1 
blanket 


Definition of Terms 


Definition of vital terms under the 
policy are: 
Building—any building or structure on 
e€ premises described, any addition or 
vt +} 1 ‘ ; 
extension to the building, the founda- 
and all permanent fixtures con- 


tions 


tained in the building or connected with 
it which appertain to the service of the 
building. 

Contents—personal property (except 
that construed as “building’) at or in 
the premises described and, provided the 
applicant is legally liable therefore, prop- 
erty belonging in whole or in part to 
others, held in trust, or on commission, 
or sold but not removed. This is also 
true if the property is in storage or for 
repair and if the building does not be- 
long to the applicant, the applicant’s 
interest in improvements and _ better- 
ments of the building. “Contents” also 
include jewelry and furs but not to ex- 
ceed an aggregate of $1,000. 

Underwriting Rules 

The rules and rates of the War Dam- 
age Corporation, which is a division of 
the Reconstruction Finance Corporation, 
are as follows: 

Rule 1. Policies may be issued only 
by insurance carriers which have been 
specifically appointed by the War Dam- 
age Corporation to act as fiduciary 
agents in its behalf. 

Rule 2. The term producer means any 
licensed broker or agent of a fiduciary 
agent. A direct writing mutual com- 
pany or reciprocal exchange designated 
as a fiduciary agent may also act as 
a producer and may also appoint another 
direct writing mutual or reciprocal as 
a producer. 

Rule 3. War damage coverage shall 
be assumed only under the policy of the 
corporation and shall cover direct 
physical loss or damage to the property 
described. Consequential not 
covered. 

Rule 4. All rates and rules are subject 
to change on publication by the War 
Damage Corporation upon thirty days 
notice and will apply on new or renewal 
business. 

Rule 5. Coverage may be applied 
through any producer. Payment in cash, 
postal money order or check must be 
made in full to the order of the fiduciary 
agent through whom the application is 
submitted. The original and one copy 
of the application shall be forwarded to 
the fiduciary agent, the third copy re- 
tained by the producer. 

The insurance is effective on the com- 
mencement date at noon, standard time, 
at the place where the property is 
located and will terminate twelve months 
after the same hour. The commence- 
ment date, however, cannot be a date 
prior to three days after the application, 
properly completed and accompanied by 
the premium, has been received by the 
fiduciary agent. 

Transit Risks 

Rule 6. The twelve months’ period ap- 
plies except in the case of transit risks 
where the insured has been in business 
for less than three months, in which 
case the term is for three months. The 
policy for a single trip shall be for the 
duration of the trip only. 


loss is 


In the case of registered mail and 
express risks, insureds who have not 
been in business for at least twelve 


months prior to the date of application 
may be covered on a trip basis only. 
A policy for a single trip shall be for 
the duration of the trip only. 

Rule 7. A policy may be cancelled upon 
the request of the insured and surrender 
of the policy only in case of change 
in ownership of the property or the in- 
sured’s interest therein. A policy issued 
in violation of the rules and rates in 
effect at the time of issuance may be 
cancelled by the corporation on five 
days’ written notice. Return premium 
will be .paid on demand. Policies may 
be endorsed to subsequent renewal date 
for additional amounts or locations pro 
rata of the annual premium. Cancella- 
tion or reduction in amount of insur- 
ance by reason of change or ownership 
or interest shall also be on a pro rata 
basis. 

Rule 8. Service fee to producers shall 
not exceed 344% of the premium with a 


minimum of $1 per policy and not to 
exceed $1,000 per policy. Fees will be 
paid on renewals. They must not be 
deducted from remittances accompany- 
ing applications. 

Policies 

While only one policy is permitted on 
any one property or group of properties 
if written blanket, a single policy may 
be issued for any of the following types 
of cover: 1, all properties on fixed loca- 
tions on land; 2, transportation; 3, 
registered mail; 4, hulls; 5, cargo stored 
afloat; 6, any other class of risk where 
a separate application and form are re- 
quired under the rules. 

Rule 9. The policy will not cover, un- 
less specifically provided in writing, ac- 
counts, bills, currency, deeds, evidences 
of debt, securities, money, — bullion, 
stamps, furs, jewelry, previous and semi- 
precious stones, statuary, paintings, pic- 
tures, etchings, antiques, stamp and coin 
collections, dies, patterns, mechanical 
drawings, manuscripts, pleasure water 
craft, standing timber, growing crops, 
or any real property which is not a part 
of the building or structure. 

Rule 10. Refers to construction, men- 
tioned previously. 

Rule 11. Rates per $100 of insurance 
are based upon use of the 50% co-in- 
surance clause, the minimum permis- 
sible, except as otherwise specifically 
provided as follows: 80% co-insurance, 
deduct 30%; 90% co-insurance, deduct 
35%; 100% co-insurance, deduct 40%. 

All inquiries should be addressed to the 
War Damage Corporation, Washington, 
Di G, 

Marine Insurance Provisions 

War risk coverage on commercial hulls 
and storage cargoes is provided in the 
official program of the War Damage 
Corporation. It is intended to provide 
indemnity for vessels or craft while con- 
fined to and operated within the limits 
of the harbors or other inland water 
of the United States, the Great Lakes 
and the waterways connected with it. 

Classification is similar to that of land 
property with Class 1 fire resistive and 
Class 2 ordinary construction. 

Premium rates are: vessels under con- 
struction—Class 1, 25c., Class 2, 37'%4c; 
vessels devoted to storage or industrial 
use—Class 1, 50c., Class 2, 75c.; ferries, 
commercial hulls, storage cargo, pleas- 
ure craft—Class 1, 50c. Class 2, 75c. 

In the non-classified category are 
pleasure watercraft and pleasure aircraft 
(when not in use), 25c. 

Such watercraft will be protected by 
this insurance while under process of 
building or repair, afloat or ashore 
within the prescribed limits and will be 
ineffective when they leave such limits. 
This coverage will be resumed, however, 
when the vessels return to their covered 
areas, according to the plan. 

This indemnity will likewise apply to 
cargoes on board vessels confined to or 
operated within harbors or inland waters. 
On outbound cargoes the indemnity will 
terminate at the time the cargoes are 
laden on board ocean-going vessels. In- 
demnities will apply also to goods laden 


on board a vessel of the prescribed 
waters, if the goods were laden for 
storage purposes rather than trans- 


portation. 

But indemnities will not be available 
to cargoes on board ocean-going, coast- 
wise, intercoastal, or overseas vessels 
in our ports or on the high seas. Such 
coverage comes under the jurisdiction 
of the War Shipping Administration. 





BUYS J. J. WALKER HOUSE 

Eugene C. Richard, New York City 
manager for the American of Newark 
Group, has bought the sixteen-room 
house with a three-car garage on two 
and one-half acres of land in Cornwell 
Beach Road, Sands Point, Long Island. 
The property was once owned by Mrs. 
James J. Walker (Betty Compton), Mr. 
Richard has occupied the house for the 
last year. 


SPRINGFIELD DIVIDEND 
Directors of the Springfield Fire & 
Marine have declared the regular quar- 
terly dividend of $1.12 a share, payable 
July 1 to stockholders of record June 15. 


Pink Says Plan Deserves 
Cooperation of Everyone 


Insurance Superintendent Louis H 
Pink of New York this week called the 
war damage plan “fair and workable 
and deserving the full cooperation of 
everyone.” He said a fine job has been 
done in working out the arrangement 
between the Government and the ingyr. 
ance industry. 





Brokers Already Getting 
In Touch with Assured; 


The Insurance Brokers’ Association oj 
New York says its members have al. 
ready been urged to get in touch with 
their clients and line up the facts neces. 
sary to write the war damage coverage. 
In a statement this week Secretary W. 
W. Ellis said: 5 

“Most brokers seem to believe that it 
will be impossible, in the few days avail- 
able, to reach personally all of their 
clients except by mail. It is the belief 
that their duty in the matter really re- 
quires notice that Government war dam- 
age protection is available, leaving it up 
to the individual assured to decide 
whether or not he wants this protection, 

“Much of the insurance may be ar- 
ranged by telephone. In some cases, it 
will be necessary for the broker or his 
engineering department to discuss just 
how much war damage insurance should 
be carried in order to satisfy co-insur- 
ance requirements. 

“In some of the communications con- 
ing out of Washington, there has been 
an intimation that the Government wants 
this insurance sold generally and will 
expect a very high percentage of insur- 
ance to total property values. 

“Many brokers feel that it will be 
necessary to follow up the original form 
letter with either another letter of a 
personal call in order to make sure that 
the client has considered the form of 
protection carefully.” 





Bennett Asks Unity to 
Make War Plan a Success 


General Counsel Walter H. Bennett of 
the National Association of Insurance 
Agents says everyone should unite ina 
sustained attempt to make the war dam- 
age plan a success. In a statement which 
he issued Wednesday before leaving for 
the insurance commissioners’ convention 
at Denver he said: 

“It has been a long time since the 
insurance industry has had so much to 
talk about on one subject as it has in 


the last five months concerning wat 
damage. Now that the plan for the 


operation of the War Damage Corpora- 
tion has been announced from Wash- 
ington, the discussions have no more 
point. It is the Federal Government 
which is providing this protection and 
the Congress has delegated to the War 
Damage Corporation and the Secretary 
of Commerce the power to lay out and 
conduct a plan of operation. 

“Now that this has been done, every- 
one should unite in a sustained attempt 
to make it a success in order that the 
property owners of the nation may have 
the protection thus provided in so far as 
they are willing to purchase it at the 
very reasonable prices set down.” 





No Change in Plans of 
Cos. Writing War Risks 


The General of Seattle, the Rhode Is- 
land and the Loyalty Group, which have 
been writing war damage insurance tor 
some months, are continuing, for the 
present at least to underwrite this bust 
ness as heretofore. 





N. Y. WOMEN MEET JUNE 8 

The Insurance Women of New York 
will hold their annual meeting at the 
Fifth Avenue Hotel on Monday evening, 
June 8, at six o’clock. A musical pro 
gram will follow the meeting and dinnét. 
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THE WINGS OF A PLANE are not simply built. Each powerful spread flies aloft 
with 1,200 aluminum parts held fast by 20,000 rivets, washers and fasteners. 
To speed up manufacture and assembly of these many intricate parts, an 
automobile body maker readily “loaned” its huge woodworking plant. With 
lightning speed a complete re-tooling job produced 750 hand riveting guns, 
930 squeeze riveters, 800 drills and large quantities of jigs and fixtures. 
Now bomber parts speedily flow from a plant that once fabricated auto 
bodies. This story illustrates how speedily the most indispensable of all 
products— INDUSTRIAL TEAMWORK—is being developed to its highest effi- 
ciency. Insurance strives, as always, to keep INDUSTRIAL TEAMWORK going! 


























INSURANCE Aids Industrial Teamwork 


Just as a pilot and a plane might cause financial dis- 
protect the nation’s defenses, aster, and is ready to recoup 
Insurance sleeplessly watches losses that occur inevitably. In- 
over its property assets. To surance reserve dollars, a prop 
minimize the threat of haz- toindustry,are widely invested, 
ard, it plans against and becoming bone and muscle to 
avoids many perils that the ramparts of production. 


x THE HOME x 

















AUTOMOBILE 


septs 





















UNDERWRITER — 











‘June 5, 19 











Rochester Board Honored for Its 
Excellent Public Relations Work 


The Underwriters Board of Rochester, 
N. Y., which recently received the beau- 
tiful cup of the London 
Assurance, awarded to the local board 
in New York State which has done the 
best public relations work in the last 
vear, has long been an_ enterprising 
organization. It is one of the most active 
local boards in the country and is de- 
cidedly proud of its record of achieve- 


silver loving 





FRIEDLICH 


ROBERT 


ment Many live-wire producers are 

members of the board, the yearly activi- 

ties of whch cover a wide range. 
Robert E. Friedlich, president, ac- 


cepted the London Assurance award 
when it was presented at the annual 
convention of the New York State Asso- 
ciation of Local Agents at Syracuse. 
Louis Hawes, secretary of the board, 
has also contributed much to the suc- 
cessful work of the Rochester Board; 
likewise Roy A. Duffus, George Cleary, 


Follett L. Greeno, Ernest A. Paviour, 
immediate Past President Samuel P. 
Connor and many others. 

Secretary Hawes, who has been so 


active in the Rochester Board public re- 

lations program, has served as full-time 

paid secretary for nearly seventeen 

vears, or ever since the organization was 
completed in 1926. 

Advertising and Publicity 

fields of activity in 

is may engage properly 

t of public education 


emen 


apital stock fire and casualty insur- 
ce that have not been tried success- 
fully by the Rochester agents. The 


publicity book, which was submitted to 
he award committee of the New York 
local agents’ association, contained twen- 
pages of clippings from 
local Rochester newspapers, insurance 
trade journals and other sources. 

The advertising book contained fifty- 


ty-one large 


1 
> 


six different newspaper advertisements 
of various sizes which the Rochester 
Board published consistently in the three 
dailies of that city—the Rochester 
Times-Union, the Democrat & Chronicle 
and the Daily Record—for more than a 
year. 

This advertising campaign, featuring 
automobile insurance, was started in 
1941 and continued until this month, 
publicizing the new safety-responsibility 





LCUIS HAWES 
law and educating the public on the 
severe penalty of having an accident 
in New York State without the pro- 


tection of liability and property damage 
insurance. Nearly $3,000 was expended 
by the board in this public education 
advertising. Every advertisement car- 
ried the names of between twenty and 
thirty of the agencies which belong to 
the Rochester Board. 

“Campaign sold the public on sound 
stock insurance, and no doubt kept a 
great volume from going to the mutuals. 
We still have several hundred dollars 
left in this advertising fund and are 
continuing its use to educate the public 
on the merits of, and need for, sound 
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Service Since 1894 


capital stock company insurance,” says 
the report on the board’s work. 

Service Rendered Municipal Officials 

“George Cleary, chairman of our edu- 
cational committee, addressed a large 
meeting of police officers in February 
on the mechanics of the new safety- 
responsibility law, and advised them of 
the many ways in which our board could 
be of service to them and cooperate with 
them in carrying out its provisions. 

“Mr. Hawes, as president of the 
Rochester Safety Council in 1941, was 
a member of the city manager’s traffic 
advisory committee which met every 
other Monday and through this contact, 
our local board was enabled to contri- 
bute something definite toward solution 
of the traffic problems of our city. We 
have also assisted in many other ways. 

Civic Consciousness 

“Our board secretary, Mr. Hawes, was 
president of the Rochester Safety Coun- 
cil in 1941, and this council, which meets 
every other Thursday at the Chamber 
of Commerce, has done a splendid job 
tor twenty-seven years in Rochester, 
with the result that in 1941 Rochester 
received honorable mention from the 
National Safety Council for its accident 
record. Six members of the Under- 
writers Board of Rochester serve on 
the council’s executive committee, and 
the accident prevention activities of our 
local board are therefore cleared through 
the safety council. 

“In 1942 Secretary Hawes is vice- 
chairman of the fire prevention comm‘t- 
tee of the Rochester Chamber of Com- 
merce, and such activities of our board 
are cleared through that committee, to 
avoid overlapping and duplication of ef- 
fort. President Friedlich and Secretary 
Hawes are members of the executive 
committee of the Rochester Council of 
Civic Clubs, an organization of n‘neteen 
civic organizations totaling a member- 
ship of 25,000. 

“Nearly three-fourths of our members 
serve in one capacity or another on the 
annual community chest drive, either as 
leaders of divisions, teams, or workers. 
Many of our members are air raid 
wardens, some of them be‘ng chief air 
raid wardens in their respective com- 
munities. 

“Early in the organization of civilian 
defense work, President Friedlich ob- 
tained the film ‘Fighting the Fire Bomb’ 
which he exh’bited to an audience of 
150 people at the Brighton Fire Station 
in h‘s district. Ernest A. Paviour, 
prominent member of our board, is pub- 
licity and advertising manager for the 
sale cf war bonds and stamps in this 
area. 

“Follett L. Greeno has just been made 
chairman of a farm welfare board for 
this section, wh‘ch is designed to formu- 
late and put into action plans to alle- 
viate the help problem with farmers. 

“President Friedlich is local repre- 
sentative of the American Field Service, 
an organization to secure volunteer am- 
bulance drivers for the British Service 
in the Middle East. 

Other Public Relations Activities 

“Our board in 1941 presented the 
Underwriters Board Trophy to the 
Rochester Credit Men’s Association to 
be awarded the winner of the annual 
bowling tournament between the Credit 
Men’s Association bowling teams from 
Rochester, Buffalo, and Syracuse. This 
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The handsome London Assurance pub. 
lic relations tro~hy, which was won this 
year by the Rochester Board, was 
awarded following consideration of these 
factors: general public service, contri- 
butions to community welfare, civic re- 
sponsibility, education of the public, fire 
and accident prevention, improved agen- 
cy service, recognition of employes, pub- 
licity and advertising, showmanship and 
solution of local problems. 





annual event gives our board fresh and 
renewed publicity each year this trophy 
is bowled for and won by any of 
these groups. 

“In March, 1942, the local board was 
co-sponsor with the other clubs in the 
Council of Civic Clubs in a gigantic 
mass meeting at the Eastman Theatre, 
Rochester, N. Y., for the purpose of 
raising funds for the American Red 
Cross, Local Chapter. As a result, 2,513 
persons attended to hear H..V. Kalten- 
born interpret the news and $1,358 net 
profit was turned over to the Red Cross. 

“In the Spring of 1941 our local board 
had a booth at the Home Owners’ Show 
in the Civic Exhibits Building, and this 
enabled us to bring to some _ 60, 
visitors to the show during the week 
the message of sound stock fire and 
casualty insurance. Pamphlets were 
given out, and _ statistics showing the 
downward trend of insurance costs to 
the public over the past ten years were 
exhibited. 

Education 

“Through the medium of an insurance 
supplement issued and sent out each 
month with the official publication of 
the Rochester Credit Men’s Association, 
various members of our board were the 
authors of articles on insurance covef- 
ages which were of an informative and 
educational nature and well received by 
the more than 700 members of the Credit 
Men’s Association, many of them large 
buyers of insurance in Rochester’s marts 
of trade. 

“President Friedlich, also acted as 
instructor and lecturer at one of the 
sessions of the educational course of the 
Rochester Association of Credit Men, 
with a two hour talk on the insurance 
business. i. 

“Mr. Duffus traveled 17,438 miles in 
1941 speaking to conventions, insurance 
men, insurance schools, etc., through- 
out the nation, for which he was 
awarded the Woodworth Memorial tor 
his outstanding services in behalf of the 
American Agency System for the year. 
Mr. Duffus, as a member of otf 
Rochester Board’s public relations com- 
mittee, also contributed much to the 
public relations of our local board 
1941 and 1942, addressing more than 
5,000 people at many meetings. In ae 
dition he was instructor of the insurance 
course at the Rochester Business Inst 
tute, being a member of the faculty 0! 
that institution.” 
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front have turned their backs on the fat times, 

easy sales and quick profits of the days before 
Pearl Harbor. With sleeves rolled up they are drafting 
plans to put every available resource to work in an 
all-out drive for victory, without forgetting that theirs is 
the duty to provide adequate insurance protection for 
industry, property, homes and lives in time of war. Sacri- 
fices will have to be made, and willingly. Tightened belts 
are a sound index of better fighting trim. 


W: ARE AT WAR! Loyal Americans on the Insurance 


In keeping with this trend, new plans will have to be 
made and then again be scrapped and remade. Business 
practices, which we have looked upon as our rights, will 
give way to new methods that will cut through established 
routine in the best interests of the nation’s welfare. 


Only the faint-hearted will look back longingly on the 
good old days, and then bury their heads in the sands 
of lethargic do-nothingness. Normal conditions for waging 
all-out war call for sacrifice and the courage to give 
up many things which have seemed to be so comfort- 
ing and worth while. We propose to accept these 
conditions as normal for the duration and for victory. 
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Virginia Association 
Names Caleb West, Jr. 


HOLDS MEETING IN RICHMOND 


Approves Regional Council With Agents 
in Nearby States; Pledges Serv- 
ices in War Damage 


Caleb D. West, Jr., Newport News, 
president of the Virginia 
\ssociation of Insurance Agents at its 
fortv-fourth annual convention held in 
Richmond May 28-30. He was advanced 
from the post of vice-president. Jacob 
Haun of Woodstock was elected vice- 
president, B. W. Sebrell, Jr., of Law- 
renceville was reelected treasurer, and 
Samuel Bigelow was renamed manager. 
New regional vice-presidents are as fol- 
lows: John T. Minter, Norfolk; Fergus 
\. Goodridge, Richmond; John H. Cato, 
Jr., Petersburg; Frank Hundley, Bas- 
sett; Russell Cover, Staunton. 

The convention went on record as ap- 
proving the formation of a fact-finding 
croup to be known as a regional council 
composed of the District of Columbia 
and adjacent state organizations through 
which there might be an exchange of 
ideas and knowledge between these kin- 
dred interests. Formation of such a 
council was deemed advisable because of 
the many changes taking place at pres- 
ent and those indicated to come. The 
board of directors was authorized to 
name delegates to the council with the 
understanding that they be not em- 
powered to act on any question affecting 
the Virginia association without first 
having the authorization of the board. 


was elected 





Service in Emergency 

Stock insurance companies were urged 
to cooperate with the Government in 
providing indemnity for losses to prop- 
erties in the United States and services 
if the association were pledged in every 
way which may be required to render 
service to the public in this emergency. 

Members of the association called into 
the armed services were assured that 
every effort will be made to protect and 
assist in maintenance of their renewal 
business. 

Retiring President E. T. DeJarnette 
in his annual report disclosed that Man- 
ager Bigelow has applied for service in 
the aviation intelligence department of 
the United States Navy. Mr. DeJarnette 
also said that Insurance Commissioner 
George A. Bowles had requested the as- 
sociation and the mutual agents’ organ- 
ization to make recommendations in re- 
gard to operation of the new agents’ 
qualification law, and such recommenda- 
tions had been made by a committee 
headed by Everett M. Owen, Richmond. 

Van Gils on Floater 

H. D. Van Gils, agency manager of 
the Automobile and Standard Fire of 
Hartford, spoke on “The Personal Prop- 
erty Floater Comes to Virginia.” Re- 
cent legislation makes it permissible now 
to write this line in the state. 

Other speakers were Rice L. Pendle- 
ton, manager of the life, accident and 
Group departments of the Travelers’ 
Richmond branch office; Guy T. War- 

eld, Jr., Warfield-Dorsey Co., Inc., past 

ident, Maryland Association of In- 
Agents, and Walter H. Bennett. 
general counsel, National Association of 
Insurance Agents. 


\f 
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surance 


r. West, the new president of the 


sociation, is a member of the agency 


C. D. West & Co., which is headed 
by his father, C. D. West, a charter 
ber of the association. He is a 
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On Fiftieth Anniversary 





RAY 


JOHN H. 


John H. Ray, Brooklyn manager of 
the Hartford Fire and Hartford Acci- 
dent & Indemnity Co., was honored at 
a reception at the home office of the 
companies June 1 in recognition of fifty 
years of service with the companies. 
He was presented with a medal. 

Mr. Ray was born in Brooklyn Heights 
and has spent fifty years in the insur- 
ance business in Brooklyn, where he is 
active in borough affairs. He has served 
many years on the general insurance 
council of the Brooklyn Chamber of 
Commerce. He is a veteran of the old 
Third Battery, National Guard, New 
York. He was an expert oarsman of 
the crews of the Nautilus Boat Club in 
the late nineties and was senior singles 
and doubles sculling champion of the 
club, of which he was captain for many 
years. 

He is a member of the Crescent-Ham- 
ilton Athletic Club, the Downtown Ath- 
letic Club, the Brooklyn Club and the 
Brooklyn Real Estate Board. He is a 
director of the Freeport (Long Island) 
Public Library charter member of the 
Brooklyn Kiwanis Club and a Mason. 
He is also an associate member of the 
University Glee Club and the Downtown 
Glee Club. 

Practically all of his business life has 
been devoted to the “Two Hartfords.” 
His first seven months were spent as 
office boy in the insurance brokerage of- 
fice of the late Curtis C. Wayland. In 
May, 1892, Mr. Wayland became Brook- 
lyn agent for the Hartford Fire, and 
Mr. Ray’s long association with the 
company was begun. Successively, he 
occupied every position in the organiza- 
tion, up to the managership. When the 
companies opened their Brooklyn branch 
office nine years ago, Mr. Ray was 
placed in charge and at the same time 
continued to manage the affairs of the 
companies in the group in Brooklyn and 
Long Island City. He is a director of 
the Hartford Livestock Insurance Co. 

He resides at Freeport, L. I., where 
his favorite outdoor recreations are 
fishing and golf. His other hobbies 
are literature, music and the Brooklyn 
Dodgers, National League baseball team. 





MADDEN WITH FULLER & KERN 
William A. Madden has been named 


head of the inland marine underwriting 


department of the New York City 
agency of Fuller & Kern, 116 John 
Street. Starting in insurance with Platt, 
Fuller & Co. he became an inland ma- 


rine underwriter in that office, leaving 
to become superintendent of the inland 
marine department in the New York 
City office of the Glens Falls. This post 
he held for ten years and following that 
he went with Mills & Honness, where 
he has been in charge of inland marine 
for the last three years. 


N. Y. Board Names Goeller, 


Fowler, Butler, Rattelman 


Joseph T. Goeller, local secretary, 
London & Lancashire Insurance Co., has 
been elected chairman, and Charles A. 
Fowler, Fowler & Kavanaugh, is vice- 
chairman of the committee on fire patrol 
of the New York Board of Fire Under- 
writers. wo) 

Charles P. Butler, local fire insurance 
manager of the Insurance Co. of North 
America, heads the public relations com- 
mittee and W. A. Rattelman, manager 
of the New York City office of the 
National Union, is vice-chairman. 


Agents Urged to Adjust 
Selves to Changing Times 


In his first major speech as an execu- 
tive committeeman of the National As- 
sociation of Insurance Agents, Will S. 
Keese, Jr., of Chattanooga, Tenn., ad- 
dressed the annual meeting of the Ar- 
kansas Association of Insurance Agents 
at Hot Springs on May 15, reviewing 
for that group a variety of problems 
with which the National Association is 
currently concerned and emphasizing the 
present changing times and the need of 
mental preparedness on the part of 
agents to meet those changes. 

“What,” asked Mr. Keese, “will be the 
agent’s job after this war? I think the 
agent will have more than anyone else 
to do in protecting the vast new values 
which will come into being after this 
war effort is over. Entirely new indus- 
tries now in existence for war work 
will be converted to peace-time opera- 
tions. The aviation business will boom 
even as the automobile industry did after 
the first world war. Synthetic rubber 
plants, new materials and products will 
be made. The agent will certainly have 
his hands full and all he can do.” 

Mr. Keese reviewed the highlights of 
the war damage insurance situation for 
his audience and expressed his confi- 
dence that agents would be well satisfied 
with the ultimate plan to be adopted. 

“In so far as the agents are con- 
cerned,” he said, “I think our whole idea 
throughout this entire discussion has 
been the proper handling and servicing 
of this business and to render a service 
to our country in this emergency. I 
have not talked to a single agent who is 
not perfectly willing to handle the de- 
tails of this plan without any compensa- 
tion, even for out-of-pocket expense. 
We did feel, and we do feel, that the 
agents through their daily contact with 
these millions of our people have knowl- 
edge of values and can render a service 
not equalled by any other group. I 
think the plan that will be finally ap- 
proved will be eminently satisfactory to 
the agents.” 


. e 
Illinois Agents Plan 32 
‘ ° - 
Regional Meetings in June 

With a series of thirty-two meetings 
to be held in June, the Illinois Asso- 
ciation of Insurance Agents is adopting 
all of 
the 45,000 licensed insurance agents in 
the state. Announcement of the series 
of meetings is explained by Eugene F. 
Engelhard, executive vice-president of 
the association, as “a move to take the 
meetings to the agents.” 

“Holding small meetings instead of a 
few large ones,” Mr. Engelhard ex- 
plained, “is done in compliance w'th the 
urgency to conserve automobile tires 
and gasoline and is in keeping with the 
government’s request that convention 
travel be held to a minimum.” The 
series of June meetings will also inaugu- 
rate an expansion program on— which 
the state association of agents has been 
at work for several months.  In— both 
the schedule for meetings and the year 
around program, the association has fol 
lowed a breakdown of the state into the 
districts Each of the eight 
regional vice-presidents of the associa 
tion will have supervision over the dis 
trict meetings in his area. 


a program designed to reach 


legislative 





Lloyd’s Attorney-in-Fact Deales ” 
Bet-Taking Rumor 


John S. Lord, attorney-in-fact for 
underwriters at Lloyd’s, London, Chi- 
cago, has issued a bulletin to brokers 
respecting a rumor that underwrit- 
ers at Lloyd’s are taking bets that 
the war will end in a short time. 
This he denies with the statement 
that Lloyd’s do not take bets in any 
instance, and says: ; 

“The committee of Lloyd’s has 
authorized me to issue a bulletin that 
underwriters agreed in 1937 that there 
shall appear in all policies covering 
contingency risks of every descrip- 
tion a war and civil war exclusion 
clause which in effect says that the 
policy does not cover loss or damage 
directly or indirectly occasioned by 
any happening through or in conse- 
quence of war, invasion, hostilities, 
acts of foreign enemies, civil war, etc., 
and that consequently no such busi- 
ness is being transacted at Lloyd’s. 
The committee further states that no 
insurance that the war will end in a 
short time are being effected at 
Lloyd’s. 

“Tt seems to me that the rumor is 
conceived as insidious propaganda to 
lull us Americans into a sense of 
security and to discourage us in our 
all-out effort to defeat our enemies. 
Please help in stamping out the 
rumor.” 











F. W. Doremus Addresses 
Oklahoma Agents Meeting 


Western Manager Frederick W. Do- 
remus of the American of Newark 
Group, in addressing the meeting of the 
Oklahoma Association of Insurors last 
week, stressed the value of analytical 
sales training for local agents. He also 
spoke of the need for teaching clients 
to buy insurance they feel they require, 
rather than having sales concluded with 
buyers believing they have bought some- 
thing thev could just as well do with- 
cut. Mr. Doremus commended the edu- 
cational program of the National Asso- 
ciation of Insurance Agents and ex- 
pressed the hope that it will be put into 
effective use by agents in all parts of 
the country. 


Landes Heads Okla. Agents 


Guy M. Landes of Tulsa was elected 
president of the Oklahoma Association 
of Insurance Agents at the annual meet- 
ing last week at Tulsa. He succeeds 
Fred Daniel, also of Tulsa. Other offi- 
cers elected are as follows: John _W. 
3owers, Enid, vice-president; Fred Fox, 
Oklahoma City, secretary-treasurer. New 
members of the executive committee are 
H. V. Yerby, Poteau; H. L. Farish, Okla- 
homa City, and G. P. Broaddus of Ponca 
City. There were 204 agents and com- 


pany representatives at the convention. 


JOINS FIDELITY & CASUALTY 

Leo A. Levy, a veteran producer in 
the life field, having served with the 
Equitable Society and Northwestern Mu- 
tual, has become associated with the 
Fidelity & Casualty, 80 Maiden Lane. 
Mr. Levy is a graduate from the original 
Carnegie Tech Course given by Messrs. 
Lovelace, Bragg and Simon at New York 
University. He is an active member 
of the Life Underwriters Association of 
New York. 








NAMES CINCINNATI AGENT | 

George B. Wilson, past president ot 
the Cincinnati Board of Fire Under- 
writers’ Association, has been named 
representative for Hamilton County and 
on the advisory committee for a num- 
ber of counties to assist in coordinating 
civilian defense to prevent fires and 
sabotage in defense plants. 


ESSEX COUNTY AGENTS MEET 
The Essex County, N. J., Association 
of Insurance Agents held a_ dinner- 
meeting on Tuesday evening, May 26, at 
the Rock Spring Country Club, West 
Orange, N. J. 
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Mrs. Hugo Dalmar President 
Chicago Insurance Women 


MRS. HUGO DALMAR 


The third successful year of the In- 
surance Distaff Executives Association 
of Chicago was brought to a close with 
a dinner meeting given at the Chicago 
Athletic Club on May 21. Adhering to 
the keynote of the organization “to en- 
courage better public relations and un- 
derstanding of insurance” the programs 
of the past year have included many 
speakers well known in the insurance 
world. 

The following officers were elected to 
serve during the coming year: president, 
Mrs. Hugo Dalmar, H. Dalmar agency; 
vice - president, Miss Mabel Laycock, 
Western Underwriters Association; sec- 
retary, Mrs. Carolyn Austin, Underwrit- 
ers Adjustment Co.; treasurer, Mrs. 
Sadie Hoffman, Underwriters Labora- 
tories; historian, Miss Eda Doty, West- 
ern Underwriters Association. Elected 
to the executive board, Miss Mary V. 
Kelly, Lyman Ritchie Co., and Miss 
Bernice McCormack, Continental. 

Two new members were elected to the 
organization, Miss Mildred Meyers and 
Miss Wilma Moore. Both hold execu- 
tive positions in the Springfield Fire & 
Marine. 





JAMIESON NAVAL OFFICER 


James C. Jamieson, who has been com- 
missioned a Lieutenant, J. G, in the 
United States Naval Reserve, has been 
granted a leave of absence from his 
duties as state agent in New Jersey for 
the Merchants Fire of New York. He 
reported for active duty on May 27. 





VA. FIELDMEN MEET JUNE 8 

The Stock Fire Insurance Field Club 
of Virginia will hold its annual meeting 
June 8 at the Hermitage Club in Rich- 
mond. At the same time and place the 
Virginia Pond of the Blue Goose will 
hold its annual splash. George J. Jef- 
terson of the Yorkshire is most loyal 
gander of this organization. 





WASHINGTON INSURORS MEET 


A report on the recent meeting of 
the National Association of Insurance 
Agents in New York was given at the 
regular monthly session of the Insurors 
Association of Washington, D. C., May 
“0. A nominating committee was named 
to present candidates at the next meet- 
ing, June 30, the election to be held 
in September, 


H. C. DAVIS CAPTAIN IN ARMY 


Harold C. Davis, secretary of the New 
‘ork Underwriters Insurance Co., has 
been commissioned a captain in the 
Corps of E ngineers of the United States 
Army and will report at Fort Belvoir, 
a, on June 15. In the first World 
War Mr. Davis was a lieutenant in the 
engineers, 





NEW CANADA DWELLING FORM 


Non-board Fire and Casualty Compa- 
nies Adopt Broader Coverage for 
Ontario and Quebec 
through the 
Renick, Ltd. 


com- 


Announcement is made 
Massie & 


and casualty 


head office of 
that 


panies in Canada have adopted a broader 


non-bhoard fire 


in some 
that 


form which, 
than 


dwelling coverage 
respects, covers wider scope 
board com- 
Underwriters 
is stated, is 
Ontario 


announced recently for the 


panies by the Canadian 
Association. This form, it 
applicable to the provinces of 
and Quebec 

“Independent companies got together 
and formulated new plans with the re- 
sult that a form is now being used 
which is fairly general for most non- 
board companies,” one official stated. 
A feature of the form is automatic re- 
instatement clause which says: “In the 
event of partial loss this policy shall 
be automatically reinstated as from a 
date ten days after completion of proofs 
of loss to the amount in force under 
the item or items affected at the time 
of the occurrence of the loss unless be- 
fore such date the company or the in- 
sured notifies the other in writing to 
the contrary. If required, the insured 
shall, upon request, pay an additional 
premium for such reinstatement.” 

The new form for dwellings also cov- 
ers building fixtures and fittings, fres- 
coes, plate glass, fences, and if the build- 
ing is not occupied by the owner, fuel, 
garden or cleaning tools or appliances, 
anywhere on the premises, but excluding 
trees, lawns, plants, shrubs and garden 
improvements in the open. 


British Flier Hero Here; 


Formerly Insurance Broker 





Clive Robertson 
Australian Air 


Leader 
Roval 


Squadron 
Caldwell of the 


Force, who arrived in New York City 
last week from a period of active duty 
in the Middle East, was an insurance 


broker in Sydney before the war. He 
has won the Distinguished Flying Cross 
with bar, the Polish Military Medal and 
the nickname of “Killer” in the course 
of his service in Libya. He has com- 
manded the famous “Shark” Kittyhawk 
Squadron and is credited with shooting 
down twenty enemy planes. During one 
engagement over the desert he destroyed 
five enemy dive bombers. 


Newton C. Rorabaugh Dies 


Funeral services were held last week 
in Chestnut Hill, Pa. for Newton C. 
Rorabaugh, well known Philadelphia in- 
surance man. He died May 25 after a 
long illness. Mr. Rorabaugh, who was 
65 years old, was insurance manager for 
Albert’ H. Greenfield & Co. and had been 
active in insurance thirty-seven years. 
He had served with the Union of Phila- 
delphia as special agent and later was 
with the National Fire as fieldman with 
Pittsburgh headquarters. In 1917 he 
joined the Improved Risk Mutual, cov- 
ering New York State, with Rochester 
headquarters. From 1920 to 1926 he was 
a broker in Philadelphia and in the lat- 
ter years joined Greenfield & Co. 





SOKOLSKY LUNCHEON SPEAKER 


Sokolsky, columnist, author 
Asia, addressed the 
National Board and 
following the luncheon at 
the Waldorf-Astoria Hotel last week. 
He spoke on “Underwriting America’s 
Future in the War.” 


George E. 
and authority on 
embers of the 
their guests 


25 YEARS WITH F.CAB. 


Adjuster Thomas B. Bradley of Pitts- 
burgh and Branch Manager John Lester 
of Altoona, Pa., observed their twenty- 
fifi h anniversaries with the Fire Compa- 
nies’ Adjustment Bureau recently. They 
were guests at a dinner given in their 
honor at the William Penn Hotel in 
Pittsburgh and presented with wrist 
watches. 

















(What to Sell Inland Marine Prospects) 





ATHLETIC EVENTS, CONCESSIONAIRES, ETC. 


—Rain Insurance. 


BANDS and ORCHESTRAS—Musical Instruments; | 
Band Paraphernalia Floater. 


CONTRACTORS—Contractor’s Equipment; Sur- 
veyor’s Equipment; Installation Floater; Bridge 


Builder’s Risk. 
GOLFERS and SPORTSMEN—Sports Equipment 


Floater; Personal Effects Floater. 


INDIVIDUALS—Camera; Jewelry and Furs; Musical 
Instruments; Fine Arts; Personal Effects; Silver- 
ware; Sportsmen’s Equipment; Stamp Collec- 
tions; Scheduled Property Floater; Personal 
Property Floater. 


MANUFACTURERS, MERCHANTS and WHOLE- 
SALERS—Deferred Payment Merchandise; 
Transportation; Trip Transit; Parcel Post; Gar- 
ment Contractor; Processing Risks; Salesmen’s 
Samples; Installation Floater; Scheduled Property; 
Pattern Floater. 


PHOTOGRAPHERS—Camera Floater. 





These are only a selected few of the “57 Varieties” 
of Inland Marine prospects. You are cordially urged 
to use the broad facilities of our aggressive Inland 
Marine and Special Lines Department for writing these 
and other classes. You are always assured of hearty, 
helpful cooperation from our Fieldman or nearest office. 





The Pennsylvania Fire 


Insurance Company 
ESTABLISHED 1825 





—Writing Fire, Automobile, Ocean and Inland Marine, and ALL Kindred Lines— 
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Non-Marine Rule on Concealment 


Held to Apply to Jewelry Policy 


The owner of certain items of jewelry 
insured them under a jewelry-fur floater 
policy for $11,850. Six weeks later she 
went on a West Indies cruise. On re- 
turning to her cabin late one night she 
found it in a state of confusion. She 
had the stewards search for a_ small 
green silk bag which had the insured 
articles in it and which she had put in 
the dresser. The bag was not found. 
Next morning the stewardess found it 
between the washstand and the baggage, 
without jewelry. 

When claim was made, it appeared the 
insured had had prior insured losses and 
claims. She recovered judgment for the 
full amount of the policy in the Federal 
District Court for New Jersey. The in- 
surance company appealed. It was con- 
ceded that the applicable law was that 
of New York. The Third Circuit Court 
of Appeals, ‘Blair v. National Security 
Ins. Co., 126 F. 2nd 955, affirmed the 
Federal District Court’s judgment. 

Concealment of Prior Loss 

The insurance company on _ appeal 
complained of the district judge’s charge 
to the jury that in the absence of in- 
quiry when the policy was issued, the 
insured had the right to assume that 
concealment of the fact of prior losses 
of similarly insured articles was not ma- 
terial to the risk unless the insured 
knew without inquiry that the fact con- 
cealed was material and with = such 
knowledge concealed it with intent to 
defraud the insurer. The Circuit Court 
of Appeals held that this charge was 
proper, the case being governed by the 
concealment rule relating to ordinary 
risks which under the New York statute 
is not so strict as in the case of marine 
risks. 

The New York statute, Insurance Law, 
Sec. 46 (20) (a), defines the kinds of 
insurance authorized in New York State 
to include: “‘Marine insurance,’ mean- 
ing insurance against any and all kinds 
of loss or damage to... all personal 
property floater risks.” 

Extending marine insurance to inland 
travel, the charters of the marine com- 
panies already had permitted the busi- 
ness of issuing simple and comprehen- 
sive coverage of portable personal prop- 
erty by means of the so-called floater 
policies. The charters of the fire and 
casualty companies contained no such 
permission. The New York statute re- 
lied on by the insurance company is 
only, the court said, an enactment to 
the same effect. It has since been 
amended to include fire insurance com- 
panies (N. Y. Insurance Law, Sec. 341). 
Sub-section (c) explains what is known 
as the jeweler’s block policy (67th An- 
nual Report of New York Superintend- 
ent of Insurance, p. 57, Sec. 150), insur- 
ance of personal property in a jewelry 
store. Sub-section (a) is the true floater. 

One section includes the word “jewels”; 
the other does not. The casualty com- 
panies are allowed to write the jeweler’s 
block policies, but not the floaters (N. Y. 
Insurance Law, Sec. 311). The statutory 
definition is thus to license certain types 
of corporate forms to do certain classi- 
fied kinds of business. 

N. Y. Law on Breach of Warranty 

“But,” the court said, “we find a more 


positive reaction in another portion of 
he New York insurance statute. That 
law gives a rather exhaustive definition 
of warranty and prescribes the effect 
to be given to a breach thereof. (Mc- 
Kinnev’s Consolidated Laws of N. Y. In- 


surance Law, Section 150.) The effect is 
less ‘strenuous,’ one might say, than the 
rule applicable in the case of marine risks. 
By an express exception, however (Sec. 
150 (3) ), the statutory rule is made lim- 
ited rather than inclusive. From it are 
excluded what are known as ocean or 
wet risks. It follows that the statutory 
policy differentiates between land and 
water and adheres to stricter rules for 


the latter. The floater policy is by con- 
cession a marine risk.” 

The parties in this case conceded that 
the only decision squarely in point was 
Sun Ins. Office, Limited, v. Mallick, 160 
Md. 71, 153 Atl. 35, 41. In that case the 
Maryland Court of Appeals refused to 
apnly the marine rule to a fine arts 
floater policy. 

The Third Circuit Court of Appeals 
quotes from Clarkson v. Western Assur. 
Co., 33 App: Div. 23, 53 N. Y. S$. 508, 
512, 513, a New York Appellate Division 
case decided in 1898, where a fire in- 
surance risk was avoided for failure to 
disclose the condition of a vessel. In 
so holding, the Appellate Division said: 
“This difference between marine and fire 
insurance is said by an accepted author- 
ity upon the subject to be not ‘so much 
one of doctrine as of the subject-matter, 
and of the degree of confidence neces- 
sarily placed in the assured by the un- 
derwriter.’ 

“Phillip’s, Insurance, Sec. 635. Prop- 
erty insured against loss or damage by 
fire is, says this same authority, ‘usual- 
ly stationary, and the risk local, and 
within the limits of actual inspection 
by the insurers and their agents...” 

In other words, the Circuit Court of 
Appeals said, the Appellate Division 
made the test case of inspection re- 
gardless of the character of the policy. 
This New York case was not cited by 
either party, but the Circuit Court of 
Appeals regarded its reasoning as un- 
derlying the decision in the Maryland 
case, which, as already said, the parties 
conceded was the only one squarely in 
point. 

Ii was also held that fraud and false 
swearing in proofs of loss are only a 
defense if the policy itself contains a 
stipulation to that effect. 





CANADA TIRE RULES RIGID 





Only Selected Classes Can Get New Re- 
placements; Must Prove Theft 
From Car 


To determine the exact position in 
which automobile insurance companies in 
Canada stand with regard to replace- 
ment in the case of tire thefts, the All 
Canada Insurance Federation approached 
the Dominion Government recently and 
has issued a statement on its findings. 
This move was taken as a result of the 
deluge of inquiries from a recent state- 
ment issued by the federation to the 
effect that under extended regulations 
ordinary customers, forbidden by the 
government order regulating the sale of 
new tires, casings and tubes to pur- 
chase new tires, might, if insured, re- 
place stolen tires through an arrange- 
ment with the insurance companies by 
proving the tires were stolen from their 
automobiles. 

The federation has been informed that 
the new regulations will be rigid and 
that it will be impossible for anybody 
to get a new tire, whether insured or 
not, unless in the selected classes, Fur- 
thermore, it will not be possible for an 
insurance company to purchase other 
than a used or retreaded tire for any- 
body except in the selected classes, and 
then will have to prove to the govern- 
ment that the stolen tire, even for the 
selected classes, was a new tire. 

Insurance companies have not asked 
for permission to purchase new tires to 
replace those stolen from insured cars. 
It is being pointed out to the public 
that every car owner should make a 
record of the numbers of the tires on 
his automobile and the approximate 
mileage traveled so as to be in a position 
to make a proper claim for compensa- 
tion in the event of loss. 





F. & G. FIRE DIVIDEND 
Directors of the Fidelity & Guaranty 
Fire have declared a dividend of 50 cents 
a share on the stock, payable July 1 to 
stockholders of record June 20. 
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Government War Risk Insurance 


Explained by Director Percy Chubb 


coverage at transshipment ports the Ad- 


In administering its war risk insur- 
ance authorities and funds the War 
Shipping Administration is faced with 
normal commercial transactions plus 
special ventures where the exposure ot 
private property may be essential to 
the war effort and where the risks in- 
yolved are so severe as to be uninsur- 
able in the commercial insurance mar- 
ket, Percy Chubb, 2nd, director of mari- 
time insurance of the WSA, said last 
week when speaking before the Ameri- 
can Management Association in New 
York City. The Government aims to 
stabilize hull insurance war risk rates 
on United States and foreign flag ves- 
sels and today is carrying most of the 
hull war risk coverage, with much of 
the cargo war risk insurance still writ- 
ten by private insurers. 

The two basic functions of the insur- 
ance division of the WSA, Mr. Chubb 
said, are to provide war risk insurance 
to commerce essential to the war effort 
at reasonable rates and to provide war 
risk coverage to lives and property ex- 
posed to the risks of war on the high 
seas where such exposure is required 
because of the war effort. 

Cargo Insurance 

With regard to cargo war risk insur- 
ance Mr. Chubb said that the Govern- 
ment does not accept a credit risk, so 
does not issue open policies. Likewise 
it insists upon a rigid limitation as to 
insured values in order to prevent profits 
being made from losses. The procedure 
involved in effecting war risk insurance 
with the WSA requires that an owner 
of cargo must consummate his insur- 
ance, first by an exchange of telegrams 
or letters, and second by payment ot 
premium to the WSA within a stipu- 
lated period and prior to the sailing of 
the vessel from the port of loading. He 
said that about 90% of the cargo risks 
insured are placed by telegraphic order 
to the WSA to bind coverage at the 
published rate. Acceptance is generally 
by telegram. Premium must be paid be- 
fore 3 p.m. the following day. 

At first there was some delay in the 
actual issuing of policies but now, ac- 
cording to Mr. Chubb, “we should be 
able to provide policies promptly enough 
to meet with reasonable banking re- 
quirements. In the placing of war risk 
insurance we do not require that steam- 
ers name be provided by the owner ot 
the cargo but only that sufficient iden- 
tification be provided so that in the 
event of loss the owner can clearly dem- 
onstrate that the cargo lost was in fact 
the cargo which he had insured with 
us. For the purposes of such identifica- 
tion we are prepared to accept marks 
and numbers, contract numbers which 
can be subsequently linked with the bills 
of lading, or, where practical, the steam- 
er’s name. 

“Generally speaking our war risk in- 
surance coverage is comparable to that 
provided by private commercial war risk 
underwriters. The WSA is prepared, 
however, to provide at an additional pre- 
mium for continuance of coverage be- 
yond the customary fifteen-day limit at 
transshipment port and further to pro- 
vide that in the event the goods are dis- 
charged at an intermediate port other 
than port of destination the insurance 
will remain in effect until the insured 
has had a reasonable opportunity to 
lorward the goods to their intended or 
substituted destination, or to dispose of 
them at the port of landing. 

‘In connection with this 


extended 


ministration has had a number of re- 
quests to insure against costs incurred 
by the shipper or consignee as a result 
of such discharges. These requests have 
heen given careful study but it has not 
been felt possible to develop a sound 
basis for the provision of such insur- 
ance and one which would be consistent 
with the policies of the Administration.” 


Where Cause of Loss Is Unknown 


In the event that a cargo is lost and 
i! is imnossible to determine the cause 
of the loss Mr. Chubb said that “this 
subject has been discussed at consider- 
able length by the WSA with represen- 
tatives of the American Institute of Ma- 
rine Underwriters and at the present 
time a basis is being prepared whereby 
marine insurance underwriters and the 
WSA will jointly advance to the owner 
the amount of loss and will subsequently 
settle between themselves the question 
of cause of loss and ultimate responsi- 
bility. 

“While these negotiations have not 
vet been brought to a conclusion and a 
formal agreement on this point remains 
to be consummated, there has been a 
complete meeting of minds in the de- 
sirability of procedure for us to be con- 
fident that a definite plan will shortly 
be adopted.” 


Rights of Insurer in 
Suit Defined 


A motor truck and its cargo were 
destroyed or injured in a collision with 
another motor truck. The owner of the 
first truck also owned the cargo. The 
cargo was insured; the truck was not. 
The insurer adjusted and paid the loss 
on the cargo. The owner gave the in- 
surer a receipt with a subrogation clause 
against any third person liable in tort 
for the loss of the cargo. The truck 
owner then brought an action against 
the owner of the colliding truck; the 
insurer brought another action against 
the same defendant for the loss upon 
the cargo. Both actions were based on 
the negligence of the driver of the col- 
liding truck, for which its owner was 
liable under the doctrine of respondent 
superior. 

The owner got judgment in his action 
for the loss of the truck, which judg- 
ment was paid. The defendant then 
filed special pleas of res adjudicata in 
the insurer’s action which was still pend- 
ing, on the theory that there was but 
one cause of action, which was in the 
owner of the truck and cargo; that this 
cause of action was for damages to the 
whole property in the one tortious act, 
and that no recovery could now be had 
by the insurer for loss of the cargo 
claiming by subrogation. There was a 
judgment of nonsuit, which was reversed 
on appeal by the Alabama Supreme 
Court, Fidelity & Guaranty Fire Cor- 
poration v. Silverfleet Motor Express, 
Inc., 7 So. 2nd 290, and the case was 
remanded for trial. 





Court on Subrogation 

In Alabama and elsewhere, the court 
said, an insurer carrying the risk of loss 
from the tortious act of a third person 
is, upon payment of such loss, subrogat- 
ed to the insured’s cause of action, and 
may sue in the insurer’s own name, or 
in the name of the insured for the use 


I1.M.U.A. HITS COMPETITORS 


Administration Report Condemns Writ- 
ing of Limited Form of Personal 
Property Floater 
The loss ratio on the personal prop- 
erty floater is increasing, according to 
the administration report of the Inland 
Marine Underwriters Association, pre- 
sented at the annual meeting last week, 
and there may have to be a review of 
the rate structure. A study of the 
present form of policy and rules is rec- 
ommended to see whether any changes 
are necessary. The personal property 
floater is not legal in New York State 
nor in several other Eastern states but 
where it is being written the activities 
of certain competitors are criticized by 
the I.M.U.A. In connection with this 

matter the report states: 

“As we prepared this report, there 
came to our minds the current activity 
of some of the non-member companies 
in selling to the public a so-called ‘baby’ 
or ‘limited’ form of personal property 
floater policy. From the standpoint of 
the good of the business as a whole, 
we cannot too strongly condemn. this 
form. Some of us have termed it a 
‘gold-brick’ policy and, in our opinion, 
it is nothing short of that. This con- 
demnation is based not so much upon 
the limited scope of such policies, the 
premiums charged therefor, or even upon 
the ambiguity of language used in some 
of the policies we have reviewed, as it 
is upon the use of the personal property 
floater label. 

“Wherever the policy has been issued, 
that name has become synonymous with 
broad, ‘all-risk’ coverage. We _ repeat, 
that to use the title in connection with 
any so-called ‘baby’ or ‘limited’ form, 
whether such restrictive designations ap- 
pear in small or large type on the face 
of the policy, is inviting trouble not 
cenly to the agent who sells it and the 
company which writes it, but to the 
business cf insurance as a whole.” 


Subrogation 
by Alabama Court 


of the insurer. The insurer is the real 
party in interest; and suit brought in 
his Own name, omitting the name of 
the nominal plaintiff, is subject to 
amendment, and objection to proceeding 
in his own name must be specifically 
raised. 

Under Coffman v. Louisville & Nash- 
ville R. Co. 184 Ala. 474, 63 So. 527, 
the insurer, having paid a partial loss, 
could sue for the whole loss, paying 
over to the insured any excess over the 
sum paid by the insurer. Also, the in- 
sured could sue for the whole loss, “the 
question of division between the insured 
and insurer being of no concern to the 
tort-feasor.” 

All the Alabama decisions deal with 
cases in which the insurance covered all 
the property of the common owner in- 
jured by the same tortious act. As to 
the tort-feasor, insurer and insured are 
one. Because of their relationship at 
the time of the tortious act, insurer’s 
obligation is fixed by the tortious act 
causing the loss. On meeting the ob- 
ligation to the insured, the insurer is 
subrogated to the right of action. This 
was the situation as to the cargo in 


this case. It was not the situation as 
to the truck, not covered by the insur- 
ance. That loss was the loss of the 


cwner solely. 

The insurer had an interest in the 
cargo as against a tort-feasor, when the 
injury occurred, and a right to sue. If 
the cargo had belonged to a third per- 
son, no one would question his right to 
sue separately. The insurance carrier 
pays the property loss, and sues by right 
of subrogation. The owner sues sepa- 
rately for his personal injuries. Here 
there are two distinct causes of action, 
two separate rights to recover, in two 
different persons; and therefore there 
was no splitting of cause of action in- 
volved. 
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for Modern Marine Insur- 
ance can be found readily 
among those to whom you 
have sold other types of 
coverage. 

Your clients need Inland 
Marine protection today — 
which you should furnish, 
not only to meet their re- 
quirements, but to broaden 
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North British Promotes 
Wickard and Doherty 


Fred E. Wickard is now assistant sec- 
retary of the Pacific department of 
North British & Mercantile Group and 

1 


the 


will devote most of his time in the fiek 
assisting special agents in the produc- 
tion of all lines of 1ess. Mr. Wick- 
ard, who has been with the group twen- 
ty-two years, will also continue super- 
vision of the inland marine and broker- 
age and service divisions of which he 
has been in charge several years. 

C. W. Dohertv has been appointed 
superintendent of agencies for the Paci- 
fic department. He joined the North 


British Group in 1924 as an examiner 
and became chief examiner in 1936. 
While assuming additional administra- 
tive duties in the Francisco office 
he will continue to supervise the fire 
underwriting division. The Pacific de- 
partment is headed by S. T. Shotwell 
with H. H. Osborn as assistant manager. 


San 





Vice-President R. E. Carr 
Of Atlantic Mutual in Navy 


Roy E. Carr, vice-president of the 
Atlantic Mutual, has received a commis- 
sion as lieutenant-commander in the 
United States Navy and has been or- 
dered to duty as aide to Admiral Glass- 
ford, Commandant of the Sixth Naval 
District, Charleston, S. C. Mr. Carr is 
a graduate of the U. S. Naval Academy, 
Class of 1923, and joined the Atlantic 
Mutual in 1934. He was branch manager 
of the company’s Boston office until 
1938 when he was called to the home 
office in New York to supervise the com- 
pany’s branch and agency facilities. He 
was made a vice-president of the com- 
pany in January, 1940, at which time he 
took charge of the entire production 
division of the company. 





McKNIGHT TO MINNESOTA 


Dean Perry, for several years state 
agent in Minnesota for the Fire Asso- 
ciation, 18 retiring trom the insurance 


business and George McKnight has been 
called back to Minneapolis by the Fire 
Association. 
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Preparing War Accident 
Policy for Civilians 


H. & A. CONFERENCE INITIATIVE 


Greater Part of Each Risk to Be Re- 
insured in Pooling Plan; Pauley Com- 
mittee Drawing Up Forms, Rates 


Preparation of a civilian war hazard 
accident policy was given approval at 
the closing session of the Kansas City 
convention last week of the Health & 
Accident Underwriters Conference. This 
was one of the chief actions taken and 
climaxes a survey of the situation made 
by a special committee of the Confer- 
ence, headed by C. O. Pauley, Great 
Northern Life secretary 

The new policy, approved with modi- 
fications, would be issued to all civilians 
to cover death, dismemberment and med- 
ical expense arising from injuries sus- 
tained as a result of direct war action 
such as bombing, enemy invasions orf 
attacks, etc. Issuance of such policies, 
it is explained, would be subject to an 
arrangement of reinsurance of the 
greater part of each risk with participat- 
ing companies on a pool basis. 

Executive Secretary Harold R. Gordon 
of the Conference explained this week 
that while the idea is being sponsored 
by the H. & A. Conference, “the partici- 
pation in the issuance of these civilian 
war hazard accident policies would be 
available to any company in the United 
States or Canada authorized to write 
personal accident and health insurance.” 

Tentative plans call for the issuance 
of accidental death in the amount ot 
$5,000 with proportionate specific sums 
payable for dismemberments and 
of evesight, and a limit of $500 medical 
reimbursement expense. But the policy 
form itself and the plan is still subject 
to considerable revision and, in all prob- 
ability, will not be ready for announce- 
ment for another two weeks. 

Details as to policy forms, rates, com- 
missions, and technical reinsurance or 
pool plans are now being worked out 
by a special committee. Newly elected 
President W. G. Alpaugh has renamed 
Mr. Pauley to head this committee and 
his aides include: 

R. J. Wetterlund, Washington National; George 
F. Manzelmann, North American Accident; Johr 
Federal Life & Casualty; V. J. Skutt, 
Mutua! Benefit H. & A.; E. G. Trimble, Jr., 
Employers Reinsurance, and J. W. Scherr, Jr., 
Inter-Ocean Casualty. 
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NATIONAL ADVERTISING DEBUT 


Fidelity & Casualty of America Fore 
Groups Starts S.E.P. Series; W. W. 
Darrow Adv. Agency Has Account 
America Fore Insurance and Indem- 

nity Group makes its debut into national 

advertising this week with the appear- 
ance of a Fidelity & Casualty half-page 
advertisement in The Saturday Evening 

Post, the first of a series. Featured is 

the well known “Singing in the Bathtub” 

illustration which America Fore has used 
in trade paper copy and direct mail fold- 
ers. Appeal is made for accident insur- 
against home injuries 

and spec ifically the F. & C.’s 
fit Personal Accident 

led. Similar copy 1s 

ce MaLazines. 
\ newly formed advertising agency, 
hat of William W. Darrow, well known 
nce advertising man, is placing the 

Pp) Mr. Darrow, who up 

to recently has handled art work in 

‘ore’s advertising department, 
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is advertising manager 
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War’s Effect Seen in 
Compensation Rates 


INCREASES IN N. Y. AND N. J. 


Pink Allows 5.9% Increase in New York; 
New Jersey Rates Rise 6%; De- 
crease Proposed in Florida 


While workmen’s compensation rates 
in New York State are to be increased 
5.9% and those in New Jersey are going 
Ed- 


win Larson of Florida has for considera- 


up 6%, Insurance Commissioner J. 
tion a proposal to decrease rates in that 
state 5.4%. All changes are to be effec- 
tive on business written on or after 
July 1, 

The increases in New York and New 
Jersey show how the war effort is al- 
ready making itself felt in industrial 
accidents in those states, while the pro- 
posal of the National Council on Com- 
pensation insurance to reduce Florida 
rates 1s based on reductions in 500 classi- 
fications, increases in eighty and no 
change in the others. 

Henry D. Sayer, general manager, 
Compensation Insurance Rating Board, 
New York, points out that the increase 
approved by the Insurance Department 
for that state, restores approximately 
only one-fourth of the decreases allowed 
in the last three years. Superintendent 
of Insurance Louis H. Pink called a 
conterence with insurance representa- 
tives before approving the increase. The 
companies sustained an underwriting 


(Continued on Page 36) 


CLASH OVER WAR INJURIES AID 
Senator Taft Disagrees with Senator 
Pepper, Sponsor of Original Bill, as 
to Limitation of Benefits 
The Pepper bill, S. 2412, providing 
workmen’s compensation benefits for 
civilians injured or killed as a result 
ot war risk hazards and for civilian 
defense workers suffering injuries or 
death while in line of duty, has en- 
countered opposition from Republicans 
in the U. S. Senate who say the pro- 
gram lacks proper limitations. This bill, 
for weeks in the Senate committee on 
education and labor, has been studied 
by a subcommittee and, with refine- 
ments of language and definitions, was 
about to be reported to the Senate when 

the clash came. 

Opposition spokesman was Senator 
Taft of Ohio who said he would propose 
a substitute for the Pepper bill which 
“would provide $30 to $85 a month in 
disability or survivor benefits.” Ac- 
cording to the A.P., he told reporters 
that the Federal Government must as- 
sume responsibility for taking care of 
those injured or survivors of those killed 
in any attack on the U. S. or in any 
practice for defense against attack. But 
he did not favor “providing lifelong 
compensation for an air raid warden who 
falls downstairs in a_ blackout.” 

Senator Taft that 
should be designated to administer the act when 
the bill as calling 
Security Adminis- 


also thought one agency 
viewed 
Federal 
tration, Civilian Defense Agency and Red Cross, 
all attempting to take care of the situation in 


passed. Instead, he 


for cooperation of 


case of disaster. 
Senator 
the bill 
to mean to the 
the soldier; therefore, the nation 
who fall on the home 


defending the purposes of 
that war today has 


civilian 


Pepper 
declaring come 
much as to 

must take 


front. 
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care of those 
LEGION POST OUTING JUNE 20 

Annual outing of Insurance Post 1081, 
American Legion, New York, will be 
held Saturday, June 20, at Lachmund’s 
Grove, River Vale, N. | 









Modern Conservation 


{ ONE policy to issue 


(Saving you time and paper) 


ON E expiration record to 








keep 
(Saving you time and money) 


ONE organization to deal 
with in event of acci- 
dent or loss anywhere 
in the United States or 
Canada 


(Saving you and your assured 
valuable time and unneces:- 
sary delay and inconve- 
nience) 
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Bay State Sanctions E 
War Department Plan 


SALTONSTALL ISSUES RULING 

Harrington Sends Out Regulations. 

Had Formerly Failed to Approve ’ 
Emergency Rating Plan 


Under executive order of Governor 
Leverett Saltonstall of Massachusetts 
Insurance Commissioner Charles F. if 
Harrington has advised casualty compan- 
les operating in the state that the use 


| Agree to Modify the Tax 


Exemptions of Mutuals 
The program to equalize the Fed-| 
eral income tax payments of stock| 
and commercial mutual casualty com- 
panies moved a step closer to comple- 
tion this week when the House Ways 
and Means Committee at Washington | 
approved “in principle” modification 
of the tax exemptions enjoyed under 
the present law by the mutuals, other! 
than life companies. This action, an-| 
nounced June 2, follows submission 
of recommendations by the Treas- 
ury Department to the Ways and 
Means Committee. | 
The Treasury’s tax staff has been| 
requested to prepare tentative legis- 
lative draft of its program for re- 
submission to the House committee, 
No details are available as yet but 
in well informed circles in New York 
it is said that while the Treasury has 
not receded from its principle of al- 
lowance for policyholder dividends by 
mutuals, it is going to limit the ap- 
plication of this principle. The aim is 
to tax mutuals upon their increases 
in surplus and investment income, 
making it inadvisable for companies 
to dip into surplus to meet dividend 
payments. 











of the War Department’s rating plan 
on cost-plus-a-fixed-fee contracts is no 
longer prohibited in the state. 

When the plan was first presented in 
Massachusetts, it was held pending for 
several months until December of last 
year, when Commissioner Harrington 
announced that he could not approve the 
plan, holding it contrary in some respects 
to state laws. 

Governor Saltonstall’s order, which 
was relaved to the companies under date 
of May 27, is issued “as a measure nec- 
essary and expedient for meeting the 
supreme emergency of the existing state 
Olimar «<< 

The Governor’s ruling points out that 
the Government of the United States 1s 
making and expects to make many cost- 
plus-a-fixed-fee contracts for construc- 
tion of cantonments and _ industrial 
plants, for which the Government bears 
the cost. Through the War Department, 
the Governor said, the Government has 
requested that insurance companies be 
permitted to issue policies under the 
Department’s rating plan and all of the 
qualified insurance companies have ex- 
pressed willingness to afford the coverage. 

The rating plan, he continued, “con- 
tains certain features which are not In 
conformity with the requirements of ex- 
isting law of this Commonwealth,” and 
he therefore issues his order as a nec- 
essary and expedient measure. 

In sending copies of the order to the 
companies, Commissioner Harrington 
outlined a set of rules, regulations and 
modifications. It shall be written only 
when requested by the Government of 
War or Navy Department, with written 
notice sent to the Commissioner by the 
procurement officer, and only on com 
tracts for which the Government beats 
the cost. The insurance carrier must 
request permission to write such cot- 
tract, with written request by the pro 
curement officer and name and address 
of agent or broker. It shall not be wrt 
ten where estimated standard premium 
is less than $5,000. Permission to ust 
the plan may be discontinued by the 
Commissioner on ten days’ notice to the 
War Department and the Massachusetts 
Rating & Inspection Bureau. 
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“Packed House” as Governmental 


Insurance Needs Are Discussed 


Problems in Contractors’ Coverage and War Damage Insur- 
ance Aired at American Management Meet; 
Cooperative Spirit Praised 


Leading off the second day’s program 
of American Management's 
conference in New York last week was 
“Insurance Requirements 
presided 


insurance 


a discussion of 
of Governmental Contractors,” 
over by Ralph H. Bell, insurance man- 
ager of United Parcel New 
York. The North Hotel 
Astor was packed throughout this ses- 
sion, so keen was the interest of both 
buyers and sellers of insurance in the 
subject and the one on “War Damage 
Insurance” which immediately followed. 
Lead-off speakers were J. A. Coleman, 
secretary - treasurer, American Type 
Founders, Inc., of Elizabeth, N. J., and 
W. F. Lund, insurance counselor of the 
Navy Department at Washington, D. C 
Disappointment was expressed that Ma- 
jor Reese F. Hill, head of the War De- 
partment’s insurance unit, a scheduled 
speaker, could not attend due to pres- 
sure of his official duties. 
W. F. Lund’s Views 

Generally expressed sentiment of these 
speakers was that the insurance compa- 
nies and agents and brokers serving as 
insurance advisors on Government busi- 
ness are giving splendid cooperation in 
providing coverage for projects of great 
magnitude. Counselor Lund of the Navy 
Department stressed that “all of them 
realized that during the emergency it 
might be said: ‘It is better to give than 
to receive’.” 

This speaker brought out the fact that 
due to the vast number of contracts now 
in progress, insurance has become a vi- 
tally important part of all contractual 
agreements. While the Navy Depart- 
ment has been chiefly concerned with 
the building of ships, he said, its other 
activities involving ordnance, aeronau- 
tics, yards and docks, and supplies and 
accounts, have been important to the 
war effort. Collectively, all of these 
present insurance problems requiring the 
attention of insurance trained personnel. 
Making one of his chief points, Mr. 
Lund continued: 


Need for Centralized Insurance Division 

“Prior to the war, insurance could be 
looked upon in a far lesser degree than 
is true today with thousands of projects 
now in process. It is therefore intended 
that a centralized insurance division will 


Service, 
3allroom of 


enable a contractor to seek advice im- 
mediately upon negotiating a contract 
and to discuss the insurance require- 


ments with his insurance advisor, along 
with other matters, such as providing 
hospital facilities, fire protection, acci- 
dent prevention, etc. While we perhaps 
do not have an answer to every new 
problem, we will endeavor to set the 
contractor straight on the insurance he 
will require for the particular work un- 
dertaken.” 

Mindful of delays experienced in de- 
termining the insurance necessary for 
work under contracts Mr. Lund said that 
undoubtedly some were due to “your own 
inexperience of the Government’s plan 
of insurance” and that today there Paw 
be no excuse for such delays. He cited 
the vast amount of work that befell the 
various governmental agencies and in- 
dustries, almost overnight, in establish- 
ing types of insurance to fit the present 
emergency and the particular types of 
— in use today. 

The Navy Department’s insurance re- 
quirements, he continued, conform to 
those of other governmental depart- 
ments “to make the problem of insur- 
ance easy for you.” He urged that in- 


surance buyers should not delay in se- 
curing advice from his department “as 
insurance is one of the first problems 
connected with each governmental con- 
tract.” His suggestion was: “It would 
be well to select an insurance advisor 
fully capable of handling your insurance 
matters and to discuss with us the 
kinds of insurance necessary on your 
contract with the Navy Department. We 
will be glad to give you all the assist- 
such a 


ance possible in working out 
plan, whether your contract be large 


or small.” 
Slant on Comprehensive Rating Plan 
Keen interest was shown in Mr. Lund’s 
comments on the comprehensive rating 
plan, about the origin of which he did 
not go into detail. He said that it has 
been used to some extent by the Navy 
Department in the past and “will here- 
after be used in order to take advantage 
of lower insurance costs.” He was en- 
couraged to note that this plan has been 
accepted by all but a few states, which 
simplifies the procurement of insurance 
on Government contracts. As to the 
plan’s advantages and more important, 


those features of it which are likely to 
become permanent, Mr. Lund guardedly 
said: 


“Tt is extremely advantageous to use 
one underwriter for an entire project 
covering construction as well as manu- 
facturing operations, and to apply this 
theory to all contractors involved in the 
work.” 

He was pressed to enlarge upon this 
point in the discussion, which followed 
his formal talk but would go no further 
than to stress that he saw considerable 
advantage in placing one’s entire insur- 
ance program with a single carrier and 
hoped that such a post-war program 
would be worked out. He admitted that 
the comprehensive plan does not give 
agents and brokers “the best break in 
the world.” 


J. A. Coleman’s Talk 

Coleman of American Type 
Founders, Inc., must have been disap- 
pointed that Major Reese Hill of the 
War Department did not show up. He 
had half a dozen questions posed to 
ask him, concerning chiefly the workings 
of the comprehensive rating plan which 
the War Vcaecnea originated. 

Mr. Coleman’s chief suggestion to fa- 
cilitate handling of insurance require- 
ments of the Government was that “it 
would be advantageous to industry if the 
Government would establish, at a place 


fx. 


demand. 


11 Commerce St., Newark, N. J. 





Man Power Shortage in Claims Field 
What are YOU doing about it? 


Even before Pearl Harbor the man power shortage in insur- 
ance company ranks was serious. Now it is more so. Particularly 
in claim department personnel for field assignments. 


COMPLETE DEPARTMENTS:—Automobile (all lines) 


Fire, Casualty, Workmen’s Compensation 


NEW JERSEY 
CLAIM SERVICE BUREAU 


Branches: Asbury Park, N. J.—Newton, N. J. 









The result is that the demand is increasing for outside facilities 
to handle claim investigations. New Jersey Claim Service Bureau, 
Serving insurance companies since 1925, 


is ready to meet that 


Phone: Mitchell 2-7080-1 





Fleming Will Continue As Head of 


A. M.A. 


Reenald Fleming, who so successfully 


conducted the Spring conference of the 


insurance divis‘on of the Americar 
Association at the Hote 
York City last 


vice-president of 


Management 
Astor, New 
be re-elected 
M. A. 
at American Management's annual meet- 
ing June 11. shy ony pang: to this ef- 
fect was made by Henry Howlett, sec- 
retary of the A. M. A. at the Hotel 
\stor meeting. 

Presiding at the first day’s 
Mr. Fleming took the place of the buyer 
in the forum on the “Mythical Manu- 
facturing Corporation.” His trenchant 
kept the members of the 
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and has a number of other du 








questions ‘ 

forum on their toes, but his pleasant ( nue in offi 

nearer than Washington, an office which protect the Governme and ourselves 

could render service and advice on what against any possible loss due to fire and 
way those coverages afforded by e supple- 


is expected of contractors | in the 
of evidence of ins ye wt Such an 
office, he suggested, should be run with 
competent clerks, ouctexabbe from the 
insurance fraternity. 

Telling of one of his own experiences 
in providing coverage, he went on: 

“Recently, upon signing a substantial 
contract for the manufacture of parts, 
we encountered certain difficulties with 
regard to obtaining fire and supplemen- 
tal insurance covering the facilities for 
manufacturing the parts . .. the facili- 
ties eventually being the property of the 
Government primarily due to the 
fact that we could not obtain informa- 
tion as to when the merchandise would 
be delivered, nor the quantity that could 
be expected to be delivered at any one 
time. Inasmuch as it is our duty to 
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Securities carried at $354,812.50 in the 
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ontract 
knowledge of when or in 
what quantity these facilities would be 
delivered to us and in view of this situa- 
tion, it was brats that premiums would 
be computed on the basis of periodic 
reports of values. 

Chubb and Freeman Talks 

Chief participants in the “War Dam- 

age In forum were Hovey 
Freeman, Manufacturers Mu- 
tual Fire of Providence, and: Percy 
Chubb, Ir.. director of wartime insur- 

War Shipping Administration 
answered a lot of questions after 
talks. The session closed 
“They Are Dropping In- 
lor film. 
ternoon meeting 


surance” 
presid lent, 


ance, 





ir formal 
with a movie 
cendiaries,” a new co 

Chairman of the < 
was Eugene F. Gallach ler, superintend- 
ent, Ohio Inspection Bureau, Columbus, 
and he did a good job in conducting a 
panel discussion on “Common Sense in 
Plent Protection.” 
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By 


Clarence Axman 


Edward G. Lowry, Jr., who was made 
senior vice-president of the Maryland 
Casualty in March of this year, and who 
has been with that company since 1934, 
has had one of the interesting 
backgrounds of any man who has en- 


most 


tered the insurance business in some 
years, and is generally regarded by of- 
ficials of insurance companies as an un- 
usually valuable acquisition to casualty 
insurance. 

His background has included scholar- 
ship achievements at Harvard Univer- 
sity, Oxford University and Columbia 
Law School; journalistic experience in 
France; and legal and committee execu- 
tive duties with the Reconstruction Fi- 
nance Corporation and United States 
Treasury Department. He has had con- 
siderable contact with banking and with 
real estate matters; and from boyhood 
has read widely in the classics and other 
literature. A creative and clear thinker, 
he is friendly in manner and wins con- 
fidences easily. 

Father Was Well-Known Newspaper 

Man Who Had Diplomatic 
Experience Abroad 


Mr. Lowry’s father, Edward G., was 
one of the country’s best newspaper 
men. The elder Lowry began his jour- 
nalistic career in Atlanta, came to New 
York, was a reporter on the New York 
Evening Post, then served as its Wash- 
ington correspondent. Later, he was re- 
called to New York as managing editor. 

During the World War he went to 
England on a battleship, objective at the 
time being to spend a few months in 
England helping the late Walter H. 
Page, then ambassador, one of whose 
problems was that of assisting stranded 
Americans return to the homeland. His 
duties were broadened when the Ameri- 
can Embassy took over, one after an- 
other, all the embassies of the belli- 
gerent countries. When Germany asked 
the American Embassy to handle its af- 
fairs the assignment of conducting the 
German Embassy was given to Mr. 
Lowry, Sr., who conducted its affairs 
until the United States entered the war. 
Edward G. Lowry, Jr., and his mother 
went to England to live during 1915, 
1916 and part of 1917. 

The Lowry family returned to this 
country in 1917 and when the United 
States entered the war Edward, Sr., 
went to France, received a commission, 
and had liaison duties between the Brit- 
ish Third Army and the American G. 
H. Q. After leaving the service he re- 
turned to this country and became edi- 
tor-in-chief of the Philadelphia Public 
Ledger. When he retired from that 

r he spent six months of the year 
yn and six months at Seven 
Martha’s Vineyard. He is 


(sate Farm, 
yw living in Winter Park, Fla. 
Edward G. Lowry, Jr., Awarded a 

Rhodes Scholarship 
Edward G. Lowry, Jr., had gone to 
tublic schools in Washington, Short 

Hills, N. J., and to the Gibbs School in 

London, the latter being operated pri- 

marily for children of foreign diplomats. 

(They were of many nationalities, a 

most interesting, cultured group.) He 

next attended Charter House, in Eng- 








Edward G. Lowry, Jr.— 


Senior Vice-President of Maryland Casualty, a Rhodes Scholar, 
Had Important Executive and Legal Duties in U.S. Government 
Before Entering Casualty Insurance Field; Former Special 


Assistant to Secretary of Treasury. 


land, and later finished his prep-college 
education at Woodbury Forest School 
in Virginia before entering Harvard Uni- 
versity. Among the Harvard instructors 
of whom he has fondest memories were 
E. K. Rand, professor of Latin; Bliss 
Perry, the poet; and Professor Cope- 
land, the latter being one of the most 
famous of all Harvard professors, a 
lovable, charming, unusually human man. 
On Harvard’s Crimson Staff 

At Harvard, Mr. Lowry was on the 
staff of [The Crimson and was under- 
graduate head of the Harvard Union 
which had its own large building; held 
famous forums which were addressed by 
many distinguished persons, and which 
was a gathering place for hundreds of 
students. He was a member of the 
Hasty Pudding Club, D. K. E. and D.U. 

Mr. Lowry was awarded a_ Rhodes 
scholarship from Maryland and District 
of Columbia district in 1927. The 
Rhodes scholarship was the creation of 


Cecil Rhodes, South African empire 
builder, who founded it in the belief 
that carefully picked students coming 


from all the English-speaking nations 
would form a new and unusually strong 
link in improving the understandings of 
and relationships between the nations 
which had the common language. There 
are thirty-two each year from the 
United States, making ninety-six Amer- 
icans in all for each three-year period 
of study at a British university. 

Lowry decided to spend some time in 
Europe before beginning his Oxford 
work. He went into the New York 
Herald Tribune offices and applied for 
a job on the New York Herald of Paris, 
the daily paper for Americans living in 
or traveling through Europe which was 
established many years ago by James 
Gordon Bennett. The managing editor 
of the Herald Tribune put him to work 
on the staff of the New York Herald 
of Paris and he worked on that paper 
for several months. 

Mr. Lowry left the Paris Herald to 
work in Geneva with a student travel 
service which at the time was bringing 
a large number of American students 
through England, Germany, Poland, 
Denmark, France and Italy. His duties 


were to handle business arrangements 
and contacts. He spent the summer 
there. 


Enters Oxford 

The following Fall he went to Oxford 
as a Rhodes scholar. Head of the 
Rhodes Trust was Sir Philip Carr, a 
personal friend of his father, who later 
became Marquis of Lothian and British 
Ambassador to the United States. 
Through that fortunate contact he was 
able to choose his own college, which 
was Baliol, regarded as the most in- 
tellectual of the Oxford colleges. 

The problem before Mr. Lowry was 
what to study at Baliol. As the world 
looked through his glasses there were 
two subjects which to him seemed ex- 
tremely valuable and interesting, and 
they were the dynamics of money and 
banking and the economics of agricul- 
ture. Those subjects were not available, 
so Lowry took up law, studying under 
a tutor named Tyler, an extraordinary 
character who was practically blind, 
could not read; didn’t need to because 








EDWARD G,. LOWRY, JR. 


of his great familiarity and grasp of 

the subject. 

Spends Year at Columbia Law School 
and Then Enters Law Practice 


In two years Mr. Lowry completed 
the three year law course, graduating 
with a First, which is the equivalent of 
an American summa cum laude. He de- 
termined then to spend a year at Col- 
umbia Law School as he wanted to ac- 
quire an American law degree and also 
had decided to practice law here. In 
the meantime, he had married Miss 
Ruth Driver of Milton, Mass., a Vassar 
graduate whom he had met while at 
Geneva and whose father for years had 
been manager of the New England Tele- 
phone Co. While Mr. Lowry attended 
Columbia Law School she taught in 
3rooklyn Polytechnic Institute. 

In the Fall of 1929 he entered the 
law office of Hale & Dorr, Boston law 
firm which had a large general prac- 
tice. In the summer of 1932 he was at 
the Lowry summer home in Martha’s 
Vineyard. Eugene Meyer, then the head 
of the newly created Reconstruction Fi- 
nance Corporation, had come over to 
Martha’s Vineyard to have luncheon with 
FE. G. Lowry, Sr. While discussing the 
RFC with Edward G. Lowry, Jr. Mr. 
Meyer said they needed more young 
lawyers. 

“Why don’t you ask me for a job with 
the RFC?” he asked. 

Reorganization Work for RFC 

Lowry went down to Washington and 
in the Fall of 1932 went to work for 
RFC. His first job was doing the bulk 
of legal work on the San Francisco-Oak- 
land bridge. A loan of millions was 
made by the RFC for the construction 
of the bridge. 

When so many of the banks of Amer- 
ica got into difficulties following the 
crash in Wall Street, the first of the 
acute situations which attracted nation- 
wide attention was in Detroit. The RFC 
assigned Mr. Lowry to Detroit as assis- 
tant to James B. Alley, who afterward 





became general counsel of RFC. They 
were in Detroit at the dramatic moment 
in March, 1933, when the Governor of 
Michigan signed a moratorium which 
closed every bank in Michigan, an ac- 
tion that was followed by President 
Roosevelt declaring a moratorium which 
closed all the banks in the country. 
From that time on Mr. Lowry’s princi- 
pal duties were in reorganization of 
banks for RFC. 

In the meantime Mr. Lowry had a 


new boss, as Stanley Read, now a 
United States Supreme Court judge, 
succeeded Morton Bogue as_ general 


counsel of RFC. When Dean Acheson 
became Under Secretary of the United 
States Treasury, he made Mr. Lowry 
Special Assistant to Secretary of the 
Treasury. There he was a special as- 
signment man, and one of the assign- 
ments led to his being made a member 
of a committee—later chairman—which 
had in its membership representatives 
of Departments of State, Commerce, 
Justice and Treasury. Objective of the 
committee was to prepare a report on 
what the committee thought would be 
the post-repeal liquor situation in this 
country after the Prohibition amend- 
ment was revoked, and how the situa- 
tion should be handled. This report was 
written by Mr. Lowry as chairman. He 
put in several months making an ex- 
haustive study of what the liquor situa- 
tion had been, what it was under Pro- 
hibition, and what it would probably be 
in case of repeal, what kind of ma- 
chinery should be set up to handle re- 
peal, and what kind of liquor tax sched- 
ule should be set up for the future. 


General Counsel and Member of 
Federal Alcohol Administration 


What the committee decided to do 
was to use the machinery of the NRA 
codes and have several codes of liquor 
industry controlled through a Washing- 
ton board. The report was required to 
estimate the consumption of liquor after 
repeal. Taking issue with many of the 
country’s liquor men, who forecast 
heavy consumption, Mr. Lowry ex- 
pressed the opinion that post-repeal con- 
sumption would be small for several 
years and made a guess as to what tt 
would be. His prophecy turned out to 
be amazingly accurate. 

About that time Dean Acheson re- 
signed from the Treasury and Mr. 
Lowry became general counsel and 4 
member of the Federal Alcohol Control 
Administration. His boss, the chairman, 
was Joseph Choate of New York, son of 
the great Joseph Choate, for many years 
the most brilliant lawyer in New York 
and also ambassador to the Court of 
St. James. 


Made Vice-President and General 
Counsel of Maryland Casualty 


Mr. Lowry was with the FACA when 
he was offered the position of vice 
president and general counsel of the 
Maryland Casualty. He went to_ the 
Maryland Casualty in 1934. He quickly 
got into the insurance atmosphere, 
showed unusual ability as an insurance 
company executive, and has made a very 
fine impression at committee meetings 


(Continued on Page 37) 
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Among the Personalities who Attended 


H. & A. Meeting in Kansas City 


By Mrs. Marie Stewart Smith 


Half the fun and stimulation of a convention ts in 
the good fellowship and esprit de corps developed within the orgamzation. 
with the annual gathering at Kansas City last week of 


case 
Underw riters Conference, personality sidelights on 
Marie Smith. An able writer of short stories, 


vice-president of Employers Reinsurance 
convention. 


appendicitis attack—Mrs. Smith did a fine 
to her. 
The forty-first annual convention of 


the Health & Accident Underwriters 
really started in Chicago last Sunday 
morning (May 24) when thirty-eight con- 
yentioneers boarded a Sante Fe train on 
the initial lap and headed for Kansas 
City, Mo. 

The highlight of a 
trip was a mock wedding. Joe Scherr, 
Jr, Inter- Ocean Casualty, Cincinnati, 
who is such a good sport, made a darling 
bride (complete in lace curtain and car- 
rot bridal bouquet) for “Shep” Davis, 
Illinois Bankers Life of Monmouth, IIL. 
who is also no slouch when it comes to 
being a “good guy. 


successful train 


Among the Kansas City greeters at 
the station, Mr. and Mrs. J. H. Tor- 
rence, Business Men’s Assurance, the 


lady in tailored black graciously making 
each guest welcome Messrs. E. G. 


Trimble, Employers Reinsurance; Ross 
Ream and Robert Ridgway, both of Na- 
tional Protective. All were there with 
the big handshake. 
Early Arrivals 
Arriving Sunday evening, well ahead 


Mrs. C. O. Pauley, 
Great Northern Life, of Evanston, Mrs. 
Pauley in soft becoming grey, looking 
exactly as an insurance executive’s lady 
should look. The John Powells, 
Loyal Protective of Boston, the lady in 
a cool green print with a frilly white 
collar... Mr. and Mrs. Brooks Heath, 
also Loyal Protective, Boston, looking 
much too youthful to have a son at Har- 
vard and three other youngsters at home 
Mr. and Mrs. Harold R. Gordon, 
executive secretary-treasurer of the as- 
sociation, Maywood, IIl.,a popular couple. 
Mrs. Gordon in navy blue, with red 
and white, is the kind of a person every 
‘little guy” would love to have for a 


of time, Mr. and 


mother Colonel and Mrs. J. W. 
Blunt, Monarch Life of Springfield, 
Mass. the Colonel being one-time com- 


missioner of Maine and the lady in a 
smart tailored suit with bright red cher- 
ries on her hat Mr. and Mrs. J. M. 
Penrith, Chicago, courageous enough to 
leave a seven-weeks-old son at home. 
The young mother lovely in a pastel suit 
set off to perfection by an orchid. 
Clyde W. Young, Monarch Life, so 
well liked by all, proudly introducing his 
son-in-law, F. S. Vanderbrouk, also with 
that company. Their ladies were greatly 
missed throughout the convention. 
Incidentally, it is exactly twenty years 
since Kansas City was last host to th’s 
convention and it has been much too 
iong, 
Brave Enough to Use Their Tires 
Among those brave enough to use 
their tires in these uncertain times, R. 
W. “Dick” Spangler, the good-looking 
Mr. Spangler of Woodmen Accident of 
Lincoln, Neb., who brought along a body- 
guard—Messrs. O. C. Wood and H. J 
Requartte of the same company. 


Mr. and Mrs. John Kimball, Mid- 
Western Casualty of Des Moines, also 
arrived on tires. Mrs. Kimball is such 


a good bridge player and John has quite 
a flair for sketching and cartooning. 
The combination bridge for the ladies 


the meeting of old friends and 
Such was: the 
the Health & Accident 
which are given on this page by Mrs. 


Mrs. Smith is the wife of J. W. Smith, 


which was one of the host companies to the 
Working under difficulties— her little daughter was in the hospital with an 
job. Pictures on this page are 


clso credited 


and golf for the men at Mission Hills 
Country Club was more successful for 
the ladies the gents got the least 
bit damp before they were able to finish 
their game. Harold (“Duke”) Gordon 
was presented a prize for not playing. 

The free drawings, all “cash money,” 
were strangely enough won by Kansas 
Citians, all prominent committee mem- 
bers. Seemingly honest, there was some 
muttering among the out-of-towners but 
no outbreaks or rioting. 

Glimpsed Among the Guests 


Glimpsed among the guests: Mrs. 
Frank Cosgrove . home town girl. . 
in military blue Mrs. Jim Powell 
(Provident Life & Accident), Chatta- 
nooga, Tenn., in severe black with a 


clever white bow tie, much interested in 
her Red Cross knitting work back home 

Mrs. H. P. Skoglund (North Amer- 
ican Life & Casualty) of Minneapolis 
in black and white with a most attractive 
white flower hat. She and Mr. Skoglund 
are still remembered for putting on such 
an immense convention in Minneapolis 
two years ago... D. G. Trone, Indiana 
Travelers, the ex-sports poet of the 
Louisville Herald, who not long ago had 
published a $46 poem something 
about his yearly football losses, or was 
it his winnings ? 

delightful outing for the ladies was 
held at the country home of Dr. and 
Mrs. Roy Cross, uncle and aunt of Mrs. 
E. G. Trimble (Employers Reinsurance). 
Luncheon was served out-of-doors be- 
side the lake. Later bridge was plaved. 


Streamlined A. & H. Policies 
Of Fireman’s Fund Indemnity 


Eastern department of Fireman’s Fund 
Indemnity has recently put on _ the 
market a series of new, streamlined 


& H. polices which have attracted at- 
tention. Distinguishing feature of the 
new contracts is that the application 


form is now on the front page of each 
policy, Thus, a quick picture of the en- 
tire typewritten portion of the policy 
is readily seen. Name of the insured, 
amount of indemnities and the premium 
involved are given. Exclusions are no 
longer given at the tailend of the policy 
—they follow the indemnity portion of 
the contract. Then come the standard 
provisions. 

3usiness women, the working man, 
students and family heads are specific- 
ally provided for in these new policies. 
For each type a contract is available with 
broad coverage at reasonable rates. 
100% additional indemnity is given in 
case of hospital confinement or for 
nursing service. The medical reimburse- 
ment policy for students is issued to 
children over five years old. 

New direct mail pieces, well illustrated 
and in two colors, effectively dramatize 
the need for the protection afforded by 
these contracts. In each folder an ap- 
plication blank is reproduced along side 
of descriptive matter regarding the 
policy. 

One of the most popular contracts is 
General Equity accident policy for busi- 
ness women. Leslie W. Winslow, Fire- 
man’s A. & H. manager for the East, 
supervised preparation of the new 
forms. 





Mrs. W. C. Schrader, who is here with 
her lene C. W. Ray (Hoosier Casualty) 
of Indianapolis, was attractive in sports 
blue with clever vari-colored necklace 
Mrs. A. D. Johnson (United of 
Chicago), who is so easy to know, and 
Mrs. F. W. Duboc (Western Casualty 
. Surety), who makes one of the very 
»cest hostesses, were overheard telling 
Min. W. T. Grant (Business Men’s As- 
surance) that the picnic was the most 
refreshing part of the whole affair. 
Twosomes 

Among the mother and daughter two- 
somes, Mrs. W. B. Cornett (Loyal Pro- 
tective) and lovely daughter, Wanita, 
from Stephens College Mrs. J. H. 
Torrance (Business Men’s) and daugh- 
ter-in-law, Mrs. Grant Torrance 
Mrs. R. H. West, with the delightful 

(Continued on Page 37) 
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AWARDS FOR HEALTH WORK 


Dr. Vaughan, University of Michigan, 
Presents Awards at Meeting of 
National Chamber 


Dr. Henry F. Vaughan, dean of the 
School of Public Health of the Uni- 
versity of Michigan, Ann Arbor, pre- 
sented the awards to the Chambers of 
Commerce in the cities and counties 
which were judged to have made the 
greatest strides forward in the matter 


of public health during the past year, at 
the annual meeting of the Chamber of 
Commerce of the United States recently 

The awards to the cities went to De- 
troit; Evanston, Ill.; Greenwich, Conn.: 
Hackensack, N. J.; "Hartford; LaSalle, 


Peru, Oglesby, IIl.; Louisville, Ky.; 
Madison, Wis.; Memphis, Tenn.; Mil- 
waukee; Newton, Mass.; Racine, Wis.; 
Reading, Pa.; Schenectady, N. Y. 

The following received awards for 
county health work: Alger-Schoolcraft 


Counties, Mich.; Arlington County, Va.; 
Davidson County, Tenn.; Fayette Co un - 
ty, Ky.; Forsyth County, N. C.; Gal- 
lain County, Montana; Gibson Coane. 
Tenn.; Glynn County, Ga.; Lauderdale 
County, Miss.; Madison County, Ky.; 
Saginaw County, Mich.; Santa Barbara 
County, Cal.; Thurston County, Wash.; 
Whitman County, Wash. 


George O. Griffin of the Hartford Ac- 
cident & Indemnity Co., was rec 
elected secretary of the Hartford Chay 
ter, Nat’onal Office Management Asso- 
ciation. 












Among the Ladies Attending Kansas City Meet 





Top row, reading left to right: Mrs. J. W. Blunt, Mrs. Brooks A. Heath, Mrs. John M. Powell, Mrs. Watson Powell, 


Mrs. James E. Powell, Mrs. E. G. Trimble, Jr., 


Mrs. Robert Ridgway, Mrs. Ross Ream. 


Bottom row, left to right: Mrs. W. T. Grant, Mrs. J. H. Torrance, Mrs. F. W. Duboc, Mrs. S. C. Carroll, Mrs. C. O. 
Pauley, Mrs. A. S. Coomer, Mrs. K. H. O’Connor, Mrs. J. M. Penrith and Mrs. Harold R. Gordon. 
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War Coverage Symposium Staged by 
Essex County, N. :, Agents Association 


The Essex County (N. J.) Agents 
Association staged a symposium on war 
coverage problems at its dinner meet- 
ing May 26 at Rock Spring Country 
Club, West Orange, which was a decided 
success. Panel experts were Herbert 
Brooks, vice-president, J. M. Byrne Co., 
William T. Ashby and Warren Reiner, 
vice-president, Cronheim Agency, Inc., 
all of Newark. R. H. Wyckoff of the 
Byrne Co. was program chairman. A 
snecial and welcome guest was Alfred 
E. Christie of Bergenfield, president of 
the state association. Mr. Christie spoke 
on Senate bill No. 154, which would 
permit mutual companies to write fidel- 
ity, surety and burglary lines. It has 
passed the N. J. senate and is in a 
house committee. Mr. Christie urged 
that stock insurance agents strenuously 
oppose this measure. 

The war coverage panel discussion was 
timely and a valuable aid to Jersey 
producers in business building. Mr. 
Reiner spoke on fire and allied lines of 
insurance and told of the changes in 
coverage necessitated by the war. In 
his talk Mr. Brooks endeavored to dis- 
sipate the fear of loss of income due to 
the automobile situation by telling what 
the war production program spells for 
the agent in new business. “It’s an 
opportunity for the agent to get in closer 
touch with clients engaged in war work. 
Make sure that they are properly cov- 
ered,” he urged. As he did in New 
York at the mid-year meeting of NAIA, 
Mr. Brooks highspotted the War De- 
partment’s insurance rating plan and re- 
quirements of the Defense Plant Corp. 

Di Donato Case Viewed 

Mr. Ashby, informative as always, 
spoke of the steps being taken by the 
casualty companies to accommodate the 
business to the war situation. He also 
gave recent court cases indicating varied 
interpretations of the workmen’s com- 
pensation policy. Among them is that 
of Di Donato Brothers v. U. S. Casualty 
in which the Court of Errors and Ap- 
peals reversed the decision of the State 
Supreme Court in ruling that the insur- 
ance carrier was not liable for work in 
which this employer was engaged at the 
time of the accident. Facts in the case: 


Three brothers in the produce business 
as co-partners decided to build new 
homes. They bought a tract of land in 
Bloomfield, N. J., erected three one- 
family dwellings on this land. The con- 
tract to build was let. But they sent 
men from their own business to work 
afternoons on the job, and one of them 
was seriously injured. Claim was made 
for $2,000 under the compensation policy 
of Di Donato Brothers, and the case 
first went to the Compensation Rating 
Bureau so as to determine what was due 
to the injured workman. 

At this point U. S. Casualty denied 
liability, claiming that the injury did 
not arise out of or in the course of em- 
ployment. Common Pleas Court ruled 
that the case was compensable, and this 
decision was affirmed by the State Su- 
preme Court. Reversal came in Court of 
Errors & Appeals. Counsel for the U.S. 
Casualty was Cox & Walbert of Newark; 
David Roskin was counsel for claimant. 

A. R. Lawrence, general manager, 
Compensation Rating Bureau of New 
Jersey, spoke of this case as establish- 
ing “the carrier not to be liable for 
work in which the employer was en- 
gaged at the time of the accident.” He 
added: 

“Inasmuch as this case is quite similar to the 
earlier one of Chodosh v. American Mutual Lia 
bility, and the circumstances of each were some- 
what out of line with ordinary business opera 
tions, it apparently still remains a question for 
future determination as to just exactly what 
is meant in the legal sense by language appear 
ing in 34:15-87 R.S. 1937.” 

No Golf Tournament 

In view of the war and rationing prob- 
lems, the Essex County association voted 
at this meeting not to hold its annual 
golf tournament. Next regular meeting 
will be the annual in late September at 
which new officers will be elected. Nom- 
inating committee chairman is Leonard 
Fuchs of Newark. It was reported that 
the survey being made of the City of 
Newark’s insurance coverage was pro- 
gressing. Walter Schaefer is chairman 
of this committee. 

Newly elected members of the associa- 
tion are Essex Agency, W. A. Eichorn 
and Stavitsky & Wohlreicht, all of New- 
ark; Jane Donnelly of Belleville. 





CARL P. DANIEL’S NEW HONOR 


St. Louis Agent Elected President of 
Fairmount Park Jockey Club; His 
Agency Recently 20 Years Old 


Carl P. Daniel, head of the Daniel & 
Henry Co. of St. 
laurels recently when he was elected to 
Park 


Louis, added to his 


the presidency of the Fairmount 
Jockey Club at Collinsville, Ill, one of 
the oldest and best in that section. This 
does not mean that Mr. Daniel is to be 
any less active in the insurance business 
as he runs a progressive agency in St. 
Louis which demands much of his time 
and energy. The actual management of 

Fairmount Park track, in fact, has 


11 


and will continue to be in the 


D. ¢ surnett. Mr. Daniel 
as been a director and vice-president 
or several years, and when the president 

died recently he was elected to succeed 


im. 

The Daniel & Henry Co. celebrated its 
anniversary last Winter, a 
milestone which was well publicized. Carl 
P. Daniel has been sole owner of the 
April, 1939, when he ac 
quired the interest of his former partner, 
Jesse P. Henry, upon the latter’s re- 
tirement from the business. Today Mr. 


| 
twentieth 


avency since 


Daniel has several aggressive and high 
grade producers associated with him. 
Principal company representation of the 
Daniel & Henry Co. is as follows: 
Serving as general agents to Bankers 
Indemnity, New Amsterdam Casualty, 
Seaboard Surety and Yorkshire Indem- 
nity. Agents of American Home Fire, 
Citizens, Commercial Union, Dixie Fire, 
Franklin Fire, Merchants & Manufac- 
turers, National Union, Hanover Fire, 
Yorkshire Insurance Co., Philadelphia 
KF. & M., Seaboard Fire & Marine, 
Provident Fire and Standard of New 
York. 


Golf Party at Plandome, L. L., 
June 10; War Bonds as Prizes 


\nnual Spring golf tournament of the 
Casualty & Surety Club of New York 
will be held Wednesday, June 10, at the 
Plandome Golf Club at Plandome, L. J., 
which is within 100 feet of the railroad 
station. This indicates the farsighted 
ness of the committee, headed by John 
Madigan of the F. & D., who selected 
the club in March “before gas ration 
ing.” This is Mr. Madigan’s sixth year 
as volf chairman 

The entire prize fund, donated by Wil 
liam Street company executives, is being 
converted into war bonds and stamps 





T. Quinlan Promoted to 
Agency Relations Sup’t. 


EMPLOYERS’ HOME OFFICE MOVE 
F. W. Boyle Alen dilineeed to Sup’t of 
Agency and Production Dep’t; Their 
Respective Careers 


In an interesting move, Thomas J. 


Quinlan has been promoted by the Em- 
ployers’ Group of Boston to the post of 


relations superintendent, effec- 


agency 





THOMAS J. QUINLAN 


tive June 1. Mr. Quinlan in effect will 
be “agent of the agents.” He will be 
relieved of his present duties in con- 
nection with the agency and production 
department so as to give his entire time 
and attention to the important work of 
cementing relations between the agents 
and the Employers’ Group companies. 
Tom Quinlan has been with the Em- 
ployers’ for nearly forty years. He 
started as an office boy in 1904 and 
worked as mail boy, file clerk; then did 
clerical work in the accident and health, 


FRANK W. BOYLE 


actuarial, statistical and the liability de- 


partments, Just prior to the first World 
War he was made executive special 
agent and after his return from mili- 


tary service, was promoted to home of- 
fice representative. Next he was se- 
lected to be superintendent of the 
agency and production department. 
Tom Quinlan is known to hundreds 
of the Employers’ Group agents from 
coast to coast and from the Canadian 
border to the Gulf, 

\lso promoted in the Employers’ fam- 
ily, as of June 1 is Frank W. Boyle, 
formerly assistant superintendent of the 


| 
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Comp. Rate Changes 


(Continued from Page 32) 
loss on compensation during 1941. 

The rising cost of hospital charges 
contributed to the reasons for the in- 
crease granted. The revision of specific 
occupational disease rates will result in 
an average decrease of approximately 
20% in these rates. 

The annual report of Chairman A, R. 
Lawrence, of the Compensation Rating 
& Inspection Bureau of New Jersey, 
issued May 19, said: 

“Determination of rate level presented 
more than an ordinary problem in view 
of the many uncertainties prevalent at 
this time and attaching more or less 
to the quality and completeness of the 
latest experience. As presented on the 
calendar year basis, 1941 is thoroughly 
disturbing. Expanding payrolls, rising 
unit wage rates and the influence o! 
earlier rate increases taken together 
were unable to reduce or even stabilize 
the adverse results which had appeared 
the year before. 

“The increase in loss ratio was but 
fractional, but when adjusted to cur- 
rent collectible level seemed to indicate 
the continuance of the unfavorable ele- 
ments which have influenced recent un- 
derwriting operations. No sure guide 
to judgment is available as to when all 
or any of these elements may be cor- 
rected or controlled, nor is there reason- 
able certainty that the trend may not 
continue further in the adverse direction 
before any degree of correction will be- 
come apparent.” 


—— 





agency and production department. He 
has been made superintendent of that 
department. Mr. Boyle, after attending 
Boston University, spent several years 
with the home office of the Travelers. 
He entered the agency and production 
department of the Employers’ Group 1 
1927 and was promoted to assistant su 
perintendent in 1936. During the past 
six years he has traveled extensively. 
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W. G. Cowles of Travelers, Pioneer In 
Casualty Insurance Lines, Dead at 85 


Initiated and Developed Several of Major Lines; 


Founder of 


WTIC Radio Station; Started as Batterson’s 
Secretary; V.-P. of Company 


Goodman Cowles, 85, who 


Walter 


wrote the first automobile insurance 
and had been a vice- 


policy on record, 
thirty 


Travelers for 
May 30, 
Conn., 


president ot the 
years, died Saturday, 
home in West Hartford, 
illness of two 


at his 
follow- 
ing an days. He was 
active until the last few weeks before 
his death and had been accustomed to 
spending more than three-quarters of 
the normal working day at his desk 

A true pioneer, endowed with the in- 
tellectual curiosity, 


ave that marked all leaders of the age 


foresight, and cour- 


\§ great mechanical and inventive pro- 
cress in which he lived, Mr. Cowles not 
mly originated and helped develop sev- 


eral of the most important lines of in- 
surance, but led most laymen in the ac- 
ceptance and promotion of such epochal 
inventions as the typewriter, telephone, 


automobile, airplane, and radio 


Graduate of Yale Law School 
Farmington, Conn., April 4, 
Cowles was a descendant of 
contractor and early New 
He was educated in the 
public schools of Hartford, Connecticut 
po : cacae at Suffield, and the 
Yale University Law School, from which 
1e was graduated in 1879. 

Mr. Cowles entered the insurance busi- 
in 1883, when he became private 
‘tary to James G. Batterson, founder 
an d first president of the Travelers. Not 
mg atterwards, Mr. Batterson, an ama- 
teur archeologist of note, asked him to 
a series of lectures 


Born in 
1857, Mr. 
John Cowles, 
Er gland settler. 

his ] 











make some copies of 
on Egypt. Mr. Cowles, who had used 
typewriters since 1876, suggested that 
the copies be typewritten and his em- 
loyer thereupon bought the _ first 
machine the Travelers acquired. Soon, 
he detailed Mr. Cowles to look into the 
question of a telephone for the office, 
and it was not long before a quaint wall 
model hung just to the right of the 
On July 1, 1884, Mr. 
ried several legal cases for Mr. Batter- 
son, was transferred to the company 
proper with the title of attorney of the 
mortgage loan department. Before the 
end of the vear he was sent into the 
West to straighten out a knotty business 
situation in Kansas and succeeded so 
well that he remained in that part of 
the country for nearly ten years. His 
headquarters during most of the period 
\ \bilene, Kansas, though for a 
time he was located at Denver. 


Cowles, who had 





Was at 


Organized Liability Claim Department 
In December, 1894, Mr. Cowles was 
cal led back to the Travelers’ home office 
and directed to organize a liability claim 
department. This he did with two clerks 
and a stenographer. Under his direction 
liability ins surance soon became one of 
the company’s major lines and on July 
2, 19044, he was appointed secretary of 
the department, being given charge of 
underwriting while retaining the direc- 


tion of claim procedure. 
, For more than forty years before his 
death, Mr. Cowles had been an authority 


on liability insurance. He devised many 
policy contracts, manuals and methods of 
Procedure which have become part of the 
standard practice of organizations which 
underwrite liability coverage 

As early as 1895, he began proposing 
that the Travelers write automobile in- 
surance. His first interest in the pro- 
ject was aroused by Stephen Duryea, 
Pioneer automobile designer, who gave 
him a few rides in his original, steel- 
tired vehicle. Although there was some 





COWLES 


WALTER G. 


opposition within the company to Mr. 
Cowles’ proposals, he had the whole- 
hearted support of Mr. Batterson and 
of Sylvester C. Dunham and Louis F. 
Butler, who were to be the first presi- 
dent’s successors. Starting in 1896, 
therefore, Mr. Cowles began adapting 
teams liability insurance to the purposes 
of the new “horseless carriage.” 

In the Summer of 1899, he had man- 
aged to save up enough money to buy 
himself an automobile. It was one of 
the first six in Hartford. Two years 
later he prepared and issued the first 
policy designed solely to cover the haz- 
ards of automobile operation. 


Pioneered in Workmen’s Compensation 


In 1906, Mr. Cowles visited the World’s 
Fair in St. Louis and while there was 
attracted to a German exhibit of the 
workings of the compensation plan which 
had been established a few years be- 
fore in Germany. He secured all the 
translations available of pamphlets and 
other materials included in the exhibit 
and began the serious: study of work- 
men’s compensation, believing it was 
sure to come in the United States. As 
a matter of fact, he wrote an experi- 
mental compensation policy before there 
was any law. However, it was not wide- 
ly accepted. In those days a line of 
insurance known as workmen’s collec- 
tive was the nearest approach to com- 
pensation, and that was carried by the 
accident department of the Travelers, as 
it was merely accident insurance. 

The first American workmen’s com- 
pensation law of importance was adopted 
in New York in 1908. It covered only 
six so-called hazardous employments and 
a few months later was declared un- 
constitutional. Mr. Cowles was sent to 
New York to direct the necessary organ- 
ization work to meet the compensation 
situation in 1908. 

In 1911 there became effective in New 
Jersey the first practicable compensation 
law in this country. Again, Mr. Cowles 
was sent to New York to provide the 
requisite organization and join with rep- 
resentatives of other companies in con- 
ferences respecting this new line. 

The conferences began with an organ- 
ization known as the Committee of 
Seven, which really was the nucleus of 
the National Bureau of Casualty and 
Surety Underwriters. Mr. Cowles was 
a member and, incidentally, a minority 
of one, for he favored rates which aver- 
aged 40% below those approved by other 


nembers. He won a moral victory sub- 
sequently, however, when the rate he 
thought proper was actually put into 
effect. 

It was while Mr. Cowles was in New 
York, engaged in this work, that he was 
elected a vice-president of the Travelers. 
The year was 1912. During that period, 
too, he frequently spent week-ends visit- 
ing flying fields on Long Island where 
he saw the first of the prominent flyers 
of those days. He looked upon this 
new means of transportation in terms 
of insurance and soon thereafter pro- 
duced an aircraft compensation and lia- 
bility policy as well as policies for the 
accompanying public liability and other 
collateral lines. 

In 1916, with war conditions impend- 
ing, there came a great demand for 
compensation insurance. Risks had been 
made especially hazardous by the fact 
that many companies already were man- 
ufacturing military supplies for the 
Allies. These included firms making ex- 
plosives and chemicals, and coal mining 
companies. 

Organizer of Associated Companies 

Mr. Cowles at this time organized the 
Associated Companies, a group consist- 
ing of ten stock companies which _ be- 
came joint co-insurors on all lines of the 
compensation class. He was elected 
chairman of the organization and, as 
such, it became his duty to formulate 
a combined compensation and _ liability 
policy for use by the Associated Com- 
panies solely on hazardous risks. It was 
voted that the companies would write no 
business except upon this specially pre- 
pared form. 

The success of Mr. Cowles’ first stand- 
ard compensation policy suggested to the 
New York Insurance Department the 
possibility of such a policy for every 
kind of industry, to be adopted by all 
insuring companies and approved in all 
states. This work was delegated to Mr. 
Cowles, who completed the difficult task 
in 1918. The result is known as the 
standard workmen’s compensation and 
employers’ liability policy. This contract 
is still in use and the policy proper has 
remained as Mr. Cowles drafted it. 

Telegraphy was an early interest of 
Mr. Cowles and radio captured and held 
his eager attention from its birth. In 
1924, when the Travelers decided to 
erect a small broadcasting station, he 
was asked to superintend and direct the 
plans and purchase of equipment. <A 
500-watt transmitter was duly erected 
and his was the first voice heard by the 
comparatively small group of radio lis- 
teners in the land when Station WTIC 
made its debut in December of that year. 
Five years later, when the Travelers de- 
cided to erect a 50,000-watt transmitter, 
Mr. Cowles was chairman of the com- 
mittee appointed to superintend the 
project. Again he introduced the new 
transmitter to its audience. 





Promotion for Dickson 

Edgar R. Dickson, who has been 
assistant manager in the Cleveland 
branch office of American Surety and 
New York Casualty, became manager 
of that office on June 1, succeeding H. F. 
DeLand, deceased. 

Mr. Dickson attended ( 
lege of Law, Columbus, Ohio, Bete 
joining the company in 1925. He pre- 
viously served as assistant manager at 
Toledo. 


L. O. TUPPER’S NEW POST 

Leslie O. Tupper has joined Merchants 
Indemnity of New York in its under- 
writing department and will supervise 
automobile and other casualty lines. 
Since 1930 he has been with Standard 
Accident in charge of automobile under- 
writing in its New York City branch 
office. 


CLAIM ASSOCIATION TO MEET 

Godfrey Day, Connecticut Mutual, and 
president, International Claim Associa- 
tion has announced that that body will 
hold its annual business meeting at the 
Edgewater Beach Hotel, Chicago, Sep- 
tember 14-15. Feature of the session, 
limited due to the war to two days, will 
be a round table discussion and seminar. 
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Central Surety’s Gains in 
First Quarter of 1942 


Central Surety, one of the most pro- 
gressive of Mid-west companies, made 
sizeable gains in the first quarter of 
1942. Its net premiums written to March 
31, were $1,865,492, a gain of $371,308 
over the same period of 1941. Total ad- 
mitted assets of the company on March 
31 were $9,840,751, an increase 
he quarter of $242,451. Of this total 
cash and bonds amounted to $7,816,625 
Surplus stood at $2,461,061, a gain of 
$91,146 (after payment of $40,000 in divi- 
dends) while total reserves were up 
$6,379,690 as of March 31, representing 


during 


an increase during the quarter 
$151,305. 
A quarterly dividend of 40 cents a 


share was paid May 15 to stockholders 
of Central Surety. 


INSURANCE SET FOR USO DRIVE 
A. F. Lafrentz, President of American 
Surety, Heads Division; $15,000 from 
Metropolitan on Hand 
Winthrop W. Aldrich, chairman, Com- 
merce and Industry Section, New York 
USO Joint War Appeal, has announced 

receipt of $160,130 in pledges for 39% 
its $407,000 quota from the Finance Sec 
John C. Traphagen. The 
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Indianapolis A. @ H. Association 
Honors Graduates; Dalrymple Present 


Clyde E. Dalrymple, general agent, 
Preferred Accident at Milwaukee, pres- 
ident of the National Association of 
\ccident & Health Underwriters, made 


appearance in Indianap- 
luncheon at 


al unheralded 
lis May 20, to attend the 
which the Indianapolis Accident & 
Health Association paid honor to its 
iduating class in the approved course 
he national organization. 
Ross, acting 


Dr. Maurice O. 
Butler University, delivered the 


president 
com- 








amount that should be invested in A. & 
H. insurance by the income earners of 
the United States—a goal to strive 
toward if the A. & H. underwriters are 
to do their full part in the war economy. 

Mansur B. Oakes, Taylor Publishing 
Co., Indianapolis, author of the course, 
dean of the class, awarded the diplomas. 
The graduates are A. Earl Albritton, 
Davis, Con- 
Goodrich, Ken- 
Griffey, 


Continental Casualty; M. R. 
tinental Casualty; O. H. 
tucky 


Home Life; Fanchon FE. 
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Reading, left to right—Deputy Insurance Commissioners J. D. Cramer and 


Lloyd Griffith of Indiana Department; 


University; C. E. Dalrymple, president, 


Dr. Maurice O. Ross, acting president, Butler 
National A. & H. Association; 


Everett 


Westbrook, actuary, Indiana Ins. Department, and James Spurgeon, supervisor of 


licenses, Indiana Ins. Department. 


address. He stressed the 
fact that —. economy is dependent 
ipon every othe - economy and made the 
point that the we des has been attempt- 
ng to pour new wine into the old bot- 
tles of nineteenth century political econ- 


encement 





s He emphasized the value of 

adult education and the place of or- 

inized study in the advancement of the 
ndividuals and of society. 

How effective organized study can be 

n affecting the profits of the agent was 
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Business Men’s Assurance; William H. 
Gruver, Business Men’s Assurance; 
Harry J. Guion, Business Men’s Assur- 
ance; Russell C. Holler, Massachusetts 


Hostetter, Hoosier 
Casualty; James R. Johnston, American 
Income; Walter J. Koons, Mutual Ben- 
efit Health & Accident; H. B. Messick, 
Sr., Business Men‘s Assurance; Jose- 
phine Duke Motley, Business Men’s As- 
surance; George A. Schuetter, American 
Income; Gail J. Spangler, Loyal Pro- 
tective. 


Protective; Mary 





istrated from the record of one mem- 

ber of the class who, already a top-ten The Indiana Insurance Department ws 
his company, reported an increase represented at the exercises by John D. 
200% in his production for March Cramer and Lloyd Griffith, Deputy In- 
| April, while studying the course. surance Commissioners, and by Everett 
Big Jump Toward Goal Westbrook, actuary, and James Spur- 
was pointed out that if every A. & | geon, supervisor of licenses. Barney B. 
H. underwriter in the United States Ochs, general agent, Loyal Protective 
hould make a 200% gain in production, Life, is president of the local associa- 
he result would be a big jump toward tion; John McGurk, Indiana manager, 
e goal of $2,000,000,000 a year in A. & Mutual Benefit Health & Accident, is 
H. premiums set by Secretary of the chairman of the local committee on ed- 

lreasur Henry Morgenthau as the  ucation. 
AETNA RELEASES NEW FILM away from their work at a time when 
their services can scarcely be replaced. 
“Highway Sabotage” Depicts Story of Automobiles are being wrecked, many 


Accidents’ Effect on Nation’s 


War Effort 

The safety education department of 
\etna Life Affiliated Cos., has re- 
1 a new sound motion picture, 
H Sabotage.” The picture traces 
effects of traffic acci- 

luction program. 
paper reporter 
hway sabotage 
trace the possible 
he war efforts of the coun- 
ing Il of motor vehicle 


estrian accidents. The reporter 
it hundreds skilled industrial 
ire being injured every day, 
bliged to spend precious weeks 


beyond repair, with no hope of replacing 
them. Irreplaceable rubber and metal 
parts are being wasted through vehicle 
accidents, materials which could be used 
in manufacturing war weapons. 

The film is one of a series of subjects 
designed to aid the war effort currently 
being produced by Aetna’s motion pic- 
ture division. In addition to sponsor- 
ship by Aetna offices and agencies, the 
picture will also be made available for 
showings through local defense councils, 
P.T.A. groups, clubs, industrial organi- 
zations, etc. 

As a supplement to the picture, the 
Aetna has published a booklet entitled 
“What Can I Do to Help America Win,” 
which stresses the same points concern- 
ing the elimination of traffic accidents as 
are brought out in the movie. 
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NATIONAL 


TERRITORY: 


24-Hour 


Phone: Mitchell 2-7080 — 





ADJUSTERS, INC. 


Multiple Line Claim Investigators and Adjusters 


New York (Metropolitan Area) — New Jersey 
— Pennsylvania — Delaware — Maryland — 
District of Columbia — Virginia — West Virginia 


"Over the Road" Service 


Home Office: || Commerce St., Newark, N. J. 
Night Phone: HUmboldt 3-4937 











New Standing Committees of 


C. & S. Executives Association 


standing commit- 
Casualty & 
Frank 
announced by 
Fairchild. The 


the ensuing 


The 


tees of the 


appointment of 
Association of 
Surety Executives by President 
A. Christensen has been 
General Manager C. W. 
will 


committees serve for 


Each will select its own chairman 


year. 
at the next regular meeting. The com- 
mittee appointments follow: 


Committee on Automobile Financial 
Responsibility Laws: 
Surety, Bankers Indemnity, Employers’ 
Liability, Fidelity & Casualty, Great 
American Indemnity, Maryland Casualty, 
Travelers, United States Casualty and 
United States I. & G. 

Committee on Blanks: Aetna Casualty 
& Surety, American Surety, Fidelity & 
Deposit, Hartford Steam Boiler, Indem, 
nity Insurance Co. of N. A., Massachu- 
setts Bonding, Ocean Accident, Standard 
\ccident, Standard Surety & Casualty 
and Travelers. 


Budget Committee: Aetna Casualty & 


Surety, Employers’ Liability, Fidelity & 
Casualty,. Travelers and United States 
F. & G 

Casualty Advisory Committee: Aetna 


Casualty & Surety, Commercial Casualty, 


Fidelity & Casualty, soars Acci- 
dent, Indemnity Insurance Co. of N. A., 
Maryland Casualty, New York { Casualty, 
Travelers, United States F. & G. and 
Zurich. 

Advisory Committee of the Claims 
Bureau: Aetna Casualty & Surety Com- 
pany, Employers’ Liability, Fidelity & 


Accident, Indemnity 
Maryland Cas- 
Casualty, New 
and United 


Casualty, Hartford 
Insurance Co. of N. A,, 
ualty, New Amsterdam 
York Casualty, Travelers 
States F. & G. 

Public and Agency Relations 


Public and 
Aetna Casualty & 
Surety, Employers’ 
& Casualty, General 
Indemnity, Great Amer- 
Hartford Accident, Lon- 


Conference Committee on 
\gency Relations: 
Surety, American 
Liability, Fidelity 
Accident, Globe 
ican Indemnity, 


don Guarantee, Maryland Casualty, Na- 
tional Surety Corp., Travelers, United 
States F. & G. and United States Guar- 
antee. 


Committee on Cooperation with other 
Companies: Fireman’s Fund Indemnity, 


Home Indemnity, Indemnity Insurance 
Co. of N. A., National Surety Corp. and 
Travelers. 

Advisory Committee of the National 


Conservation Bureau: 
Surety, 
Casualty, 


Aetna Casualty & 
Bankers Indemnity, Fidelity & 
Hartford Accident, Maryland 
Casualty, Massachusetts Bonding, Met- 
ropolitan Casualty, Sun Indemnity, 
Travelers and United States F. & G. 
Law Committee: Aetna Casualty & 


Aetna Casualty & 


Surety, Employers’ 


Liability, Fidelity & 
Casualty, 


Globe Indemnity, Hartford Ac- 
cident, Home Indemnity, London Guar- 
antee, Maryland Casualty, Travelers and 
United States F. & G. 

Committee on Massachusetts Legisla- 


tion: Aetna Casualty & Surety, Em- 
ployers’ Liability, Maryland Casualty, 
Massachusetts B ‘onding, Preferred Acci- 


dent, Travelers and United States F. 
& G 

Aetna 
Surety, 


& Cas- 


Committee : 
American 
Fidelity 


Surety Advisory 
Casualty & Surety, 
Commercial Casualty, 


ualty, Fidelity & Deposit, Hartford Acci- 
dent, National Surety Corp., Travelers, 
United States F. & G, and United 


States Guarantee. 

Advisory Committee on Tax Matters: 
Aetna Casualty & Surety Co., Bankers 
Indemnity, Commercial Casualty, Fidel- 
ity & Casualty, Fidelity & Deposit, Glens 
Falls Indemnity, Great American In- 
demnity, Home era Indemnity 
Insurance Co. of N. Maryland Cas- 
ualty, Ocean Pol olny Travele rs, United 
States F. & G. and United States Guar- 
antee. 





PREMIUMS UP IN ILLINOIS 


Jones Reports More Business, Higher 
Losses; Alien Lloyd’s Only Show 


Premium Decrease 
Casualty companies operating in Illi- 
nois did almost 13.4% more business in 
1941 than in 1940, and paid out as re- 
ported losses during last year approxi- 


mately 15.7% more than in the year 
previous, it is reported by Director ol! 
Insurance Paul F. Jones. Annual state- 


ments on their last year’s business in 


the 242 companies doing 4 
net premium volume for last year ol 
$115,056,546, an increase of $13,555,388 
over 1940, which marked the first year 
in Illinois insurance history that cas- 
ualty lines recorded over $100,000,000 of 
premium volume. 

Included in computations of casualty 
lines are accident and health, vehicle, 
liability, workmen’s compensation, burg- 
lary and forgery, glass, fidelity and 
surety and miscellaneous coverages. 

Increases in net premium income were 
recorded by all types of companies last 
year with the single exception of alien 
Lloyd’s. Eleven groups reported pay- 
ing higher losses last year than they 
paid in 1940, the two exceptions being 
foreign inter-insurance exchanges and 
foreign assessment accident and_ health 


state show 


companies. Alien Lloyd’s had $238,056 
less net premium income in 1941 than 
in 1940, but reported an increase 1 


losses paid of $231,874. 
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